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‘Sparks 


State of the nation’s economy: 


Up 

Vatue or Farms—Land_ values 
fained 15 percent in the year end- 
ed Nov. 1, the U. S. Department of 
Agriculture reports. Compared with 
the pre-Korean level, such land is 
2 percent more valuable. 

CANADIAN Exports — Shipments 
to other countries from Canada 
had an estimated value of $384,- 
400,000 in November, making the 
highest total in the nation’s his- 
tory. July was the best previous 
month—$378,600,000. Exports to 
the U. 8. totaled $212,800,000. 
Crupe On. Ovtput—A new pro- 

duction peak was attained in Octo- 
ber when daily output reached 
6,375,000 barrels. 
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Down 


LuMBER SHIPMENTS—The Lumber 
Trade Barometer states that ship- 
ments were 12.2 percent under the 
previous week. Compared with last 
year, production decreased 5.8 per- 
tent, shipments slid 14.3 percent 
and new orders fell 5.6 percent. 

Liquor Sates—-Turnover in sales 
of distilled spirits dropped 11 per- 
cent in dollar value for the April- 
September period this year com- 
pared with same time in 1950. 

Stee. Activiry—The steel indus- 
try in this country last week was 
scheduled at 101.4 percent of rated 
tapacity, or 2,027,000 tons of ingots 
and steel for castings, according to 
American Iron & Steel Institute. 
This is a decline of 3.5 percent from 
a week ago, and stacks up with 
100.1 percent in corresponding ’50 
week. 

* 


* * 


General 


Wortp SHipPinc FLEET When 
resent construction is completed, 
he world’s merchant marine fleet 
om the oceans will be 29.4 percent 
i1igher than it was before World 
War II, according to the National 
Federation of American Shipping. 


Only 2.8 percent of the global to- 
tal of new bottoms is for private 
U. S. registry. The present U. S. 
merchant fleet is 18 percent of the 
world aggregate. Marshall Plan na- 
ions, with the exception of Ger- 

any, account for 71.3 percent of 
the ships abuilding, whereas their 
fleets represent 57 percent of the 
world total. 





Second Highest Year Ends Today; Trucks Set Record .. . 





By Bernie Thomas 
Associate Editor 
HE auto industry winds up its 
1951 production job today (Dec. 
31), having produced the second 
greatest year’s volume of cars and 
trucks in history. For trucks, how- 


ever, 1951 set an all-time record of 
1,417,000 units. 

For the most part, the job was 
completed last week, since only a 
few scattered truck assembly oper- 
ations were planned for today. 

Despite government - ordered 


| 





| 
| 


cuts in production since June, 
final 1951 tabulations are ex- 
pected to show that U.S. plants 
turned out 5,335,000 cars and 
1,417,000 trucks—a total of 6,752,- 
000. Last year (1950) was the rec- 
ord year with 8,002,000 units (6,- 
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Starliner Headlines Studebaker Car Offerings for New Year— 


A new hardtop, the Starliner, will go on dealership display early in January along with other 1952 Studebakers. The Starliner 
is offered in both the Champion six and Commander V-8 lines, and is available in 11 different two-tone color combinations. 
Studebaker has revamped grillework for 1952 and also offers refined rear ends on both series. Engines are essentially unchanged. 
Prices will depend on OPS action under the new Capehart formula. Story and other pictures are on page 19. 











era of rising prices and taxes? 

A check of dealers in several 
cities around the country brings 
this consensus: “Take it away, or 


relax the time-payment limits.” 
Most dealers would prefer to see 


Auto Job Crisis 
May Halt New 





Output Cuts 


By Mac Gordon 
Associate Editor 
|| beget unemployment 
the automotive industry may 
head off plans for additional pro- 
duction cutbacks in the second 
quarter of the new year. 
After hearing a personal appeal 
from Michigan’s Gov. G. Mennen 


Wilson conferred Saturday with 
auto company presidents in a 
move to find an unemployment 
solution. 

Williams warned Wilson 
some 150,000 Michigan 
were idle as of last week and an 
estimated 40,000 more would be out 


that 


schedules are maintained. A new 
second-quarter cutback, the defense 
ezar was told, would furlough an 
overall total of 225,000 employes in 


the Wolverine state alone. 
a oa * 


up to 20 percent in the 
quarter. 


The factories 





Top Cars 

New-car registrations for 10 
months, plus 29 states for No- 
vember : 
1951 Pos. Make 1950 Pos. 
1—969,722 Chev.  1,263,364— 1 
2—779,975 Ford 1,049,547— 2 
3—502,296 Plym. 460,051— 4 
4—354,895 Buick 464,699— 3 
5—303,999 Pontiac 387,613— 5 
6—271,349 Dodge 255,560— 8 
7—247,506 Olds 323,154— 6 
8—210,112 Mercury 279,827— 7 
9—185,792 Stude. 243,129— 9 
10—136,994 Chrysler 126,484—11 
11—125,465 Nash 157,680—10 
12—100,551 DeSoto 94,947—13 
13— 88,696 Hudson 121,465—12 
14— 86,954 Cadillac 89,026—14 
15— 60,309 Packard 62,762—16 
16— 48,104 Kaiser 77,827—15 
17— 47,663 Henry J  7,866—20 
18— 23,977 Willys 30,798—17 
19— 23,433 Lincoln 29,719—18 
20— 4,926 Crosley 6,209—21 
21— 3,162 Austin 4,953—22 
22— 3,110 Ang.-Pref. 1,609—23 
23— Frazer 11,527—19 

Total All Makes 
4,593,723 5,558,981 

For further details see page 

10, today’s issue. 











facturers are helpless because of 
(Continued on Page 22, Col. 1) 


Dealers Urge 24 Months 
On Reg. W Payments 


HAT do the nation’s car dealers | the monthly payment time extended 
think of Regulation W in this |from 18 to 24 months. There was a 





if it can’t be taken away, at least | A 


in | 


Williams, Defense Mobilizer C. E. 


of work by spring, even if present | 


\ ANLY FLEISCHMANN, NPA| 
4 boss, was quoted Thursday as| 
saying that in spite of the acute} 
unemployment situation in Detroit, | 
auto output is heading for cuts of | 
second | 


are feeling the | 
pressure of the vast army of job-| 
less workers, even though manu- | 


suggestion from Boston that a 60- 
day moratorium on Regulation W 


be declared. 
* 


= x 


MONTHLY payment limit of at 
least 21 months was urged by 
several Dallas dealers. But no mat- 

iter what the city, dealers were 

|agreed that some relief is needed 
on time sales. 

The whole problem has been 
aggravated by the increases in 
taxes and in the prices of new 
cars. Dealers are aware that these 
greater costs which have come 
along since Regulation W was 
amended from 15 to 18 months 
have served to negate what lit- 
tle relief resulted from that eas- 
ing in the time-payment limit. 
With higher prices and taxes, 

;customers are in just about the 
same shape with 18 months to pay 

ithat they were in when they had 

only 15 months, but when prices 
| were lower. 

| The combination of high prices 

land strict credit rules is taking a 

|heavy toll on both new and used- 


workers | 


IC try has 
jagainst in 


discriminated 
allocations, 


been 
material 


car sales, dealers in most areas 


reported. 
a 
HERE were divergent opinions, 
of course. Most Cleveland deal- 
ers said Regulation W was hurting 
used cars but having little effect 


* * 
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‘OL Output: 6,752,000 Units 


658,000 cars and 1,344,000 trucks). 

Shutdowns dotted the industry 
last week, either for inventory tak- 
ing or model changeovers. Buick, 
Pontiac, Cadillac, Kaiser - Frazer, 
Hudson and Packard built no cars 
at all. All Ford plants and Olds- 
mobile confined activity to merely 
getting a token start on 1952 


models. 
As A RESULT, U.S. production 
last week slumped to 28,504 
cars and 12,298 trucks for a total 
of 40,802 vehicles. The previous 
week’s output total of 101,767 vehi- 
cles was made up of 78,403 cars 
and 23,364 trucks. 


More than 60 percent of all 
1951 production was accounted 
for in the first half of the year. 
For example, of the year’s total 
of 5,335,000 cars, only 2,235,000 
were built in the final six months 
of 1951. 


Starting in July, material bans 
ordered by the National Production 
Authority made deeper and deeper 
inroads into auto plant operations. 
Monthly output dropped generally, 
until in December it hit the lowest 
level in three years. 

December production in U.S. 
plants will include but 283,420 cars 
and 83,622 trucks for a total of 
367,042 units. Thus, U.S. plants will 
miss by 42,000 units building the 
1,100,000 cars they were allowed to 
produce in the fourth-quarter of 
the year. 


* * * 


* * * 
S. plants needed 330,000 cars to 
* realize their fourth-quarter as- 
signment. However, back in Sep- 








on new-car sales. 
It was just the opposite in Buf-| 
falo where dealers reported Regu- | 
lation W “was killing” new-car | 
business, but having a less serious | 
effect on used-car volume. 
Perhaps the most typical re- | 
(Continued on Page 14, Col, 1) | 


Lundell Heads Up | 
Universal CIT 


NEW YORK.—L. Walter Lundell, 
formerly executive vice-president 
of Universal 
C.1.T. Credit Corp., 
the automobile- 
financing subsidi- 
ary of C.LT. Fi- 
nancial Corp., has 
been elected pres- 
ident of the sub- 
sidiary company. 

He succeeds 
Henry Ittleson jr., 
who becomes 
chairman of the 
board. Ernest 








L. W. Lundell 





Kanzler, formerly board chairman, 
(See UNIVERSAL CIT, Page 7, Col. 1) 








denouncing U. S. controls as havy- | 
ing “gone too far.” | 
Meantime, presidents of all auto} 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 





130,090 
101,767 
40,802 
Last Prev. 1950 
Week Week Week 


For complete production totals 
by makes, see table, page 22. 











tember there was doubt that the 
job could be done under NPA’s 
interpretation of material needs. 

In December, 1950, U.S. plants 
built 503,173 cars and 127,631 trucks 
for a total of 630,804 vehicles. That 
effort brought the year’s output 
total to an alltime high of 8,002,000 
vehicles, made up of 6,658,000 cars 
and 1,344,000 trucks. 

The auto industry enters 1952 
with mixed and dubious pros- 
(Continued on Page 22, Col. 3) 





Controls Go Too Far, Makers Say 


‘HARGING that the auto indus- | 


far enough, if not too far, in reduc- 
ing passenger car production.” He 
noted that the industry as a whole 


\leading motor executives last week |companies were to meet Saturday | will start the new year of 1952 with 
‘launched attacks on governmental |(Dec. 29) with Charles E. Wilson,|operations restricted, by govern- 


| restrictions. 


to grow in auto-producing cen- 
ters, Studebaker Chairman H. S. 


and GM’s Harry W. Anderson in 


While unemployment continued | 


Vance joined Ford’s E, R. Breech | 





In This Issue 


Registrations, Prices ..........Page 10 
Used-Car Auctions ............Page 16 
Production by Makes ......... Page 22 











{defense mobilizer, in Washington to) 
discuss another proposed cut in} 
jauto production for the second | 
|quarter of 1952. Union leaders also | 
attended the meeting, which was| 
jurged by Michigan’s congressional 
leaders who are fearful over the} 
rising jobless total. | 
x cs * 





ANCE declared: “We automobile | 
people believe that the restric- 
tions thus far imposed have gone | 


(Continued on Page 7, Col. 1) 


"42 and Older Cars 
Freed from Reg.W 

WASHINGTON.—The Federal 
Reserve Board acted Thursday 
to remove all 1942 and older cars 
from the restrictions of Regula- 
tion W. The order becomes 
effective Jan. 2. 
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Big Firms Optimistic .. . 





Tire Industry Eyes 


New Peaks 


——" of the nation’s largest 
tire manufacturing firms feel 
that despite government regimenta- 
tion, 1952 will be a year of record 
employment and production in the 
rubber industry. 

In the process of keeping 
America working and traveling 
in 1951 and getting a huge mili- 


tary machine rolling, rubber 
manufacturers used a _ near- 
record 1,235,000 long tons of 
rubber. 


Harvey S. Firestone jr., chairman 
of Firestone Tire & Rubber Co., 
thinks that the new alltime sales 
record established by the rubber 
industry in 1951 may be surpassed 
in 1952 as new manufacturing 
equipment is put into production. 

John L. Collyer, president of 
B. F. Goodrich Co., says the rub- 


NPA Lowdown 
Starts ’52 for 


Car, Truck Firms 


WASHINGTON. — NPA’s motor 
vehicle division has scheduled for 
the first business day of the new 
year two industry advisory com- 
mittee meetings of probable vital 
importance to car manufacturers. 

Wednesday morning (Jan. 2) a 
conference will be held with car 
makers. In the afternoon of the 
same day representatives of the 
truck industry will meet with DPA- 
NPA officials. 

Of top importance on the agendas 
of both meetings will be industry 
percentages and discussions of lev- 
els of production for the second 
quarter of 1952. 

Of prime interest to the truck 
builders will be settlement of the 
division of truck authorizations be- 
tween light, medium and heavy 
classifications. 

Also on both agendas will be con- 
sideration of methods for handling 
hardships “occasioned by decrease 
in production level, if any.” 

In both instances there will be 
a report on the recommendations 
of respective conservation task 
forces. Item VI on both agendas 
is assigned to “special consultants 
from the industry to the motor 
vehicle division.” 

It is believed that the long- 
argued and long-delayed industry 
production percentages will be 
definitely settled in the course of 
the two meetings. Courtney John- 
son will be the government presid- 
ing officer in each case. 





in 1952 


|ber industry’s outlook for addi- 
tional supplies in 1952 is “encour- 
| aging.” 
| * * * 
| PD. W. LITCHFIELD, chairman of 
Goodyear Tire & Rubber Co., 
says the rubber industry in 1952 
will process an alltime high ton- 
nage of new rubber, but warns that 
“corrective action on the inflation 
front may call for more national 
courage than we are willing to 
exert.” 


president, forecast record-breaking 
1952 sales without scare buying. He 
said the rubber industry would 
need to operate at near capacity 
throughout the year. 

“Business prospects for tire deal- 
ers in 1952,” says Firestone, “are 
very encouraging because of an 11 
percent increase in the number of 
potential purchasers of replacement 
tires. In 1952, there will be on the 
road 3,000,000 more automobiles 
two more years old than there 
were in 1951.” 

Firestone sees the removal of 
some of the remaining govern- 
ment controls on use and manu- 
facture of rubber, providing the 

supply of plantation and syn- 
thetic rubber continues to in- 
crease and providing conditions 
in the Far East do not become 
more critical. 

Collyer predicts that about 65 
percent of the rubber which will 
be used in 1952 will come from 
American rubber-producing plants. 

* + * 


OLLYER describes the govern- 

ment’s recent decision to stop 
allocating American-made general 
purpose rubber as an important 
step not only to the public but to 
industry as well. 

Litchfield says some means must 
be found to arrest the nation’s in- 
flationary forces in 1952, but that 
there will be enough rubber to 
meet all demands. 

* * *- 


CCORDING to the Rubber Man- 
+4 ufacturers Assn., there were 
66,000,000 tires produced for cars 
in 1951, as against 78,598,000 in 
1950. Truck and bus tire output in 
1951 was estimated at 17,600,000, 
compared with 14,155,000 in 1950. 

Continued high demand, the as- 
sociation said, made it impossible 
in 1951 for manufacturers to re- 
store stocks that were seriously 
depleted by post-Korean scare buy- 
ing. 











Michigan State College Starts Safety Course— 


Michigan State College President John A. Hannah recently accepted a check for 


$10,000 from Jack Rose, Detroit DeSoto dealer and chairman of the Michigan Inter- 
Industry Highway Safety Committee to build a broad new driver education program 
at MSC. The program will be directed by Prof. Leslie R. Silvernale of the college's 
continuing education service. Silvernale was safety education supervisor of the Cleve- 
land public schools for 14 years. One project will be aimed at reaching Michigan's 
330 high school teachers of driving through special courses in their own home towns. 
Prof. Silvernale will travel from city to city in Michigan to conduct courses and to 
work with instructors and students. At the same time, workshops and educational 
conferences are planned on the campus to study driver education problems. The second 
prong of the attack will be the establishment of a credit course on the campus in the 
college's division of education. The course will be designed to train students of 
education, present high school teachers of driving and other adults. Left to right: 


Rose, Hannah and Silvernale. 


H. E. Humphreys jr., U.S. Rubber | 
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at K-F dealers now. 


K-F Dealers Display ‘52 Virginian— 


Spare Tire Lends Style Touch 





A Continental appearance features the 1952 Virginian in the Kaiser-Frazer line. In 
addition to a new rear spare tire mounting, the sedans offer two-tone paint finishes 
that harmonize with interior colors. 





Henry J Is Given Continental Treatment— 


The exterior tire and wheel mount increases trunk luggage capacity of the 1952 
Henry J by 15 percent, Kaiser-Frazer points out. The restyled autos are being shown 








By Bob Gordon 
Associate Editor 

| Pps sales are fairly good, 
“seasonally speaking,” in those 
sections of the country which have 
managed to escape the severe win- 
ter weather of the northern part 
of the country from the Rockies to 

New England. 
In the latter areas, 
has dropped off drastically, deal- 


with heavy snows snarling all 
traffic and frigid weather caus- 
ing many stalled motorists to 
take a jaundiced view of all 
things automotive. 

It’s the season for this sort of 
thing, used-car dealers know, and 
they are resigned to waiting for a 
break in the weather to bring 
about a break in the sales slump. 

* * * 


N THE south and those other 

sections which have been spared 
the heavy touch of winter, volume 
appears to be better than might 
be expected at this period. 

Prices are following a familiar 
winter course. They’re declining 
at a rate only slightly greater 
than at this time last year. 

Automotive News’ overall average 
price of wholesale used cars slipped 
$2 last week to $864. In the same 
week last year, the list gained $10 
to $830. For the past six weeks, 
the overall average price dropped 
$40, against a decline of $30 in the 
same six weeks of 1950. 

The percentage of cars sold at 
various auctions around the coun- 
try has averaged 63 percent in the 
last three weeks, somewhat under 
the average of 66 percent in the 
like 1950 period. 

“ . ~ 

SED-CAR merchants in most 

areas are still optimistic, how- 
ever, about market prospects for 


NUCDA Offering 
OPS Car Tags 


DETROIT. — The National Used 
Car Dealers Assn. announced last 
week that it has arranged to pro- 
vide dealers with car price tags 
under the requirements of OPS 
Ceiling Price Regulation 94. 

James C. Downing, president, said 
the tags cost $6 per 500 and $10 for 
each thousand. Associations can 
buy them by the lots for dealers in 
their areas, Downing said. 

Orders should be sent to NUCDA, 
918 Penobscot Bldg., Detroit 26. 








business | 


ers report. It’s hardly surprising, | 


Used-Car Sales Stalled 
By Storms in North 


next year. Since OPS ceiling prices 
|for used cars are slated to “drop” 
|8 percent tomorrow (Jan. 1), it 
| might be pertinent to mention that 
this occurrence finds members of 
the used-car fraternity singularly 
unperturbed. 
| There is considerable opinion 
that prices are due for an up- 
| ward trend in the spring, which 
| would bring them a good deal 
| eloser to OPS ceilings than they 
| have been for many months. 


Dealers in Miami don’t have to 
|wait for spring, so they are fore- 
|}easting a price rise soon. “As 
|usual,” said one Miami used-car 
| dealer, “our prices will go up at the 
height of the season.” 

Most Miami merchants look for 
higher used-car prices because of 
an increase in defense money in 
the hands of consumers and a de- 

(Continued on Page 18, Col. 2) 








In Service— 


Lieut.-Comm. James E. Walsh, USNR, 
former president of James E. Walsh and 
Son, Inc. (Nash), Ithaca, N. Y., has been 
appointed executive officer of Patrol 
Bombing Squadron 851, stationed at the 
Niagara Falls naval air station. 








K-F Introduces 
First °52 Cars 


Kaiser, Henry J Get 
‘Continental’ Design 


WILLOW RUN. Kaiser-Frazer 
| dealers are introducing the first of 
jthe 1952 Kaiser and Henry J auto- 
|mobiles in January. Other Henry J 
jand Kaiser models will be an- 
| nounced later. 
| The new models are the Virginian 
\in the Kaiser line and the Vaga- 
bond in the Henry J series. Re- 
|gional announcement dates are be- 


ling established as dealers are 
| stocked. 
| Virginian and Vagabond retail 


| ceiling prices correspond to those 


on 1951 Henry Js and Kaisers. 

Both are distinguished by new 
Continental spare tire and wheel 
carriages, which embellish rear 
styling treatment and increase lug- 
gage capacity by approximately 15 
percent. 

In the Kaiser Virginian, the 
tire and wheel unit is mounted 
between the rear bumper and 
trunk lid. Hinged at the base, the 
carriage is fitted with a release 
lever which allows the entire as- 
sembly to be lowered easily for 
quicker access to the trunk. 

Ten new two-tone color combina- 
tions, designed to harmonize with 
five interior upholstery colors, 
have been developed for the Vir- 
ginian models. The Continental car- 
riage, which envelopes the tire and 
wheel, is painted to match the two- 
|tone body colors. 


Similarly identified by an outside 
|rear wheel carriage, the Vagabond 
|is the first 1952 edition of the Henry 
J. : Aside from giving the lower- 
| priced sedan a European sports car 
appearance, the exterior mounting 
increases trunk luggage capacity 
from 19 to 21% cubic feet. 

Available in both four and six- 
cylinder models, the Vagabond 
has an overall length of 181% 
inches—as compared with 174% 
in other models—to accommodate 
the wheel mounting. 


Overall length of the new Kaiser 
models has been increased to 214% 
jinches in the Special and 216% 
|inches in the Deluxe. The Virgin- 
jians are Offered in two-door, four- 
| door and coupe body styles. 


Hudson Allowed 
To Up Prices 4.8%; 
GM Makes Bid 


WASHINGTON .—Price increases 
of nearly 5 percent on Hudson 
| automobiles have been authorized 
by OPS, a step expected to be fol- 
lowed by increases for other cars. 
OPS said the Hudson price in- 
creases would mean the cars would 
cost from $90 to $145 more at 
retail, depending on the model, if 
the raises are passed on to the 
customer. The increases granted 
amount to 4.891 percent in whole- 
sale prices. 


The raise was granted under the 
Capehart amendment to the price 
control law. 

- * * 


MEANWHILE, International Har- 
+ vester boosted prices from 1.3 
to 3 percent on four light-truck 
models. Dollar price rises ranged 
from $20 to $40. 

Kaiser-Frazer, Ford, Studebaker 
and General Motors have also asked 
higher prices, with Chrysler and 
other independents still to be heard 
from at press time Thursday. 

If it wishes to apply the in- 
creases, Hudson must file new 
dollars-and-cents ceiling sched- 
ules and wait five days before 
the authorized price increases 
are effective. 

General Motors filed its price ir- 
crease application, asking raises of 
4.41 percent on Cadillacs, 4.48 on 
Buicks, 5.14 percent on Chevrolets, 
5.36 percent on Pontiacs and 6.01 
percent on Oldsmobiles. 

Other requested increases inr- 
cluded: Fords, 5.39 percent; Mer- 
curys, 4.37 percent; Lincolns, 8.63 
percent; Studebaker Commanders, 
8.57 percent; Studebaker Champi- 
ons, 7.8 percent; Kaiser-Frazer 
Henry J’s, 28.48 percent; Kaisers, 
24.33 percent. 
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i 
fee you a dealer when Ford 

discontinued the Model TT? 
Well, that dates you back at least 
25 years. The last of 15 million 
Ford Model Ts moved off of the 
Highland Park (Mich.) assembly 
line May 28, 1927. 

It marked an epoch in the indus- 
try. It was almost as revolutionary 
as the discontinuance of passenger 
car manufacturing during World 
War II. It had more impact on the 
trade than the shortage of cars 
during the recent postwar period. 

The Ford stoppage dramatic- 
ally marked the progress of the 

industry from the manufacturing 
stage to the merchandising era. 

Up until that time about 500 dif- 
erent passenger car manufactur- 
ers, presenting more than 2,500 
names of cars, had made a bid of 
the market. Only 40 passenger 
car manufacturers remained in 
1927. The passing of those manu- 
facturers was more from their 
inability to design and build a 
car, rather than the lack of a 
market. 

Since that date only one manu- 
facturer, Kaiser-Frazer, has suc- 
cessfully entered the field. It is 
true that oldline manufacturers 
brought out new cars to bid for 
consumer acceptance. In 1928, the 
DeSoto was introduced by Chrysler. 
In 1929, Marmon introduced the 
Roosevelt. In the same year, the 
Viking was brought out by Olds, 
Buick announced the Marquette 
after Chrysler reinforced its line 
with the Plymouth. In 1930, the 
Paige was changed to Graham. Of 
these new makes out since 1927, 
only DeSoto and Plymouth survive. 

* ” 


Battle Gets Hot 

NJASH, who had started the Ajax 
+‘ a couple of years previously, 
discontinued it to concentrate on 
the light six. J. I. Case of Racine, 
who had built cars intermittently 
since 1910, discontinued passenger 
car production in 1927. The same 
was true with the famous Stanley 
Steamer whose first cars dated 
from 1896. Rickenbacker was liqui- 
dated also in 1927. 

The previous year Cleveland and 
Lexington had given up the ghost. 
W. C. Durant bowed definitely out 
of the picture the year following 
after making a bid, with his Con- 
tinental Motors, and a complete 
line of cars, by which he hoped to 
rival General Motors. Total produc- 
tion for the year had declined al- 
most 800,000 cars from 1926. 

The battle was _ interesting. 
There were changes of design 
and many price reductions 
througout the year as manufac- 
turers jockeyed for position. 
There was an enormous number 
of used cars in dealers’ hands, 
and factories were very solicitous 
of that situation. General Motors 
benefited by the Ford discontinu- 
ation more than any other com- 
pany. Its share of the volume of 
cars jumped that year from 19 
percent to 43 percent. General 
Motors stockholders split $143,- 
000,000 in dividends. Chrysler 
stockholders got $10,000,000. Chev- 
rolet was breaking production 
records each month and expand- 
ing factory facilities just as fast 
as contractors and _ suppliers 
could work. 

Buick, Oakland-Pontiac and 





Oldsmobile were’ going _ strong. 
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Dealers tell me 


By John 0. Munn 





Cadillac Motor was making about 
1,500 Cadillacs and 2,500 LaSalles a 
month. Dodge, which was. still 
being run by New York bankers, 
found it difficult to take up the 
slack. Overland was trying to make 
a bid for the business with the new 
Whippet. This model did not have 
the appeal, however, of the famous 
Models 49, 83 and 90 that previously 
had been responsible for position- 
ing that factory as the world’s 
largest builder aside from Ford. 
* * * 


Unsuccessful Bids 

UBURN was building about 

2,000 a month, having expanded 
with the purchase of the Lexington 
and Ansted plants at Cornersville, 
Md. This was the year, too, that 
J. W. Frazer was appointed general 
sales manager of Chrysler. Dodge 
capacity was around 1,000 a day. 
They separated the passenger car 
and truck operations, the latter of 
which were all made under the 
name of Graham Brothers. A Budd 
all-steel body was provided for the 
six-cylinder. Duesenberg was still 
an independent and was making 
around 500 custom jobs a year. 

The Falcon-Knight, an Over- 

land product, was making an un- 
successful bid for volume with 
the touring car at $1,095 and 
coupe at $995. Ford, of course, 
had been losing volume for sev- 
eral years from once a _ proud 
position of obtaining 62 percent 
of the volume of the industry. 
The company was retrenching on 
salary lists and discontinuing 
field offices. Ford attempted to 
smooth the trading problem of 
their dealers by offering to re- 
condition any 1925 model _ re- 
turned to the factory for a flat 
price of $60, with which was 
given a three-month guarantee. 
This policy, however, was discon- 
tinued within a few months. 

The Ford factory in the fall of 
1926 and spring of 1927 was work- 
ing intermittently. Employment ran 
from two to five days a week. The 
working force was greatly reduced. 
The parts business, both foreign 
and domestic, kept operations going 
on a limited scale. The Highland 
Park plant was never again to be 
used for passenger car assembly. 


Hudson started the year by offer- 
ing bargain prices to clear out old 
models, but explained before the 
middle of the year that prices and 
lines were now to be _stablized. 
Hupmobile was producing around 
5,000 a year including both sixes 
and eights. Jordan returned to a 
six-cylinder line after a two-year 
abandonment with a 107-inch wheel- 
base car selling at $1,595. The plant 
capacity was around 2,000 cars a 


month. 
* * ca 


Faster Production 


i by -wee~ were many cars, such as 
the Kissel, Locomobile, McFar- 
lan, Marmon, Stutz, Velie and 
Moon-Diana which had a 10 to 15- 
a-day capacity. Kissel and Elcar 
were selling more cars abroad than 
at home. Lincoln was producing 25 
cars a day. Nash had a fine start 
with about 150,000 cars for the year. 
Packard’s production was around 
3,500 a month. Paige had dropped 
the name, Jewett, and was making 
three sixes and one eight with 
prices running from $1,095 to $2,795. 
Before the year was out, Graham 
Brothers had bought out the Jewett 
interest and had purchased the 
Wayne Body Corp. 

Peerless was producing around 
200 cars a week with a six at 
$1,385. Pierce Arrow was making 
about 25 cars and trucks a day. 
Reo was emphasizing the Flying 
Cloud and Speed Wagon. The 
Wolverine was brought out as a 
companion, with a Continental 
motor and the Salisbury axle. 
Studebaker was still making the 
big six at Detroit, running about 
300 a day. The Erskine was being 
pushed after the Chicago show 
and made 7,427 cars the first 





(Continued on Page 15, Col. 1) 


Toll Mounts Despite Camp 


aign... 





Millionth Traffic Victim Dies 


| DETROIT. The millionth traf- | 
| fic death in the U, S. has occurred. | 

According to the National Safety 
Council, M-Day was Dec. 22, and 
| last-minute calculations set the time | 
jat about 11:15 a. m. M-Day, the| 
| NSC said, was “a day no civilized 
;country should ever see.” 

Thus, a million persons have 


been killed in traffic accidents | 


| 





since the first victim died in New 
York in 1899. 


During the drive to push back | 


M-Day, the NSC originally said 
that it would probably occur in 
March, 1952. However, during 1951, 
the accident rate increased so fast 
that the date was put ahead repeat- 
edly along with warnings of the 





the police department, Councilman Fred La 
of the dealership. 





Henderson Chevrolet Boosts Safety— 
Twenty traffic sentinels for school locations were presented to Stratford, Conn., by 
Henderson Chevrolet. Left to right: Town Manager Harry Flood, Capt. John Geary of 
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rkin, and James R. Cochrane jr., president 





NEW YORK.—Although the 
NADA _ equipment’ exhibition is 
nearly a month away, floor space is 
close to the sellout point with al- 
most twice as many exhibitors than 
ever before registered, NADA re- 
ports. 

The show, which will be held 
at the Grand Central Palace here 
Jan. 26-29, is expected to be many 
times larger than any previous 
show from the standpoint of size 
and completeness of displays. 

Many exhibitors new to the show 
are displaying their products this 
year, particularly “big-name” heavy 
equipment manufacturers. Infra- 
red bake ovens, wreckers, align- 
ment devices, body repair equip- 
ment, steam cleaners, car-washing 
equipment, carbon blasters, hoists, 
boring machines, special service 
tools are only a few of the auto- 
motive servicing devices that will 
await the critical inspection of the 
trade. 

Also scheduled for the show is a 
special Air Force exhibit that will 
demonstrate preventive mainte- 
nance on surface vehicles. This mil- 
itary offering should be of particu- 
lar interest to dealers and 
independent garagemen in view of 


NADA Exhibitors Listed 


Space Is Nearly Sold Out for Show; 
Record Number to Participate 


roughs Mfg. division, Breuer Elec- 
tric Mfg. Co., Briggs Mfg. Co. 


Cappel, MacDonald & Co., Carlife 
Guaranty, Cedar Rapids Engineer- 
ing Co., Lumite division, Chicopee 
Mfg. Corp. of Ga.; Chilton Publish- 
ing Co., Choldun Mfg. Corp., Chrys- 
ler Motor Parts Corp., Circo divi- 
sion, Topper Equipment Co.; Clay- 
ton Mfg. Co., Cleveland Pneumatic 
Tool Co., Comfort Specialty Co. 


DeVilbiss Co., Doyle Vacuum 
Cleaner Co., Dry-Clime Lamp 
Corp. 

E. A. Laboratories, Inc., Electro 
Products Co, Engwald Corp., 
Ernest Holmes Co., Executone, Inc. 

Fostoria Pressed Steel Corp., 
Freeman & Freeman, Inc., Globe 
Hoist Co, H & H Products Mfg. 
Co., Harley-Davidson Motor Co., 
Hennessy Sales Co., Hunter Engi- 
neering Co., Institute of Industrial 
Launderers, Inc., Inter-Communica- 
tion System of America, Jetomatic, 
Inc. 

Kent-Moore Organziation, 
Kleer-Flo Co., Kwik-Ezee, Inc. 

LaFrance Precision Casting Co., 
Laudar Co., Lincoln Engineering 

(See EXHIBITORS, Page 18, Col. 3) 


Inc. 


toll step-up and appeals for safer 
| driving. 

While the NSC announced that 
the precise person could not be 
named because of a lack of au- 
thoritative records in the early 
| years of the century, the Asso- 
ciated Press said that according 
to its tabulations, the millionth 
death was Elma Wischmeier, 52, 
of Cleveland. 

The news agency reported that 
she died in Lakewood hospital, 
Cleveland, on Dec. 22, after having 
been hit by a truck on Dec. 11. 

Miss Wischmeier worked in a 
food processing plant, the AP 
said, and had sustained serious 
injuries in the accident. She had 
suffered a fractured pelvis and 
left leg, numerous bruises and a 
severe cut on her right leg. 

She had been struck down by a 
tractor-trailer unit in Cleveland, 
driven by Herman Dengel of Dear- 
born, Mich. 


Portland Slates 
Show in March; 
Big Plans Afoot 


PORTLAND, Ore.—Dates, name 
and place for Portland’s coming 
automobile show have been deter- 
mined by the sponsors, Automobile 
Dealers Assn. of Portland. 

Name of the show—which the 
show staff says will be the biggest 


1/event of its kind ever staged in the 


Northwest—is “Motor Show.” Dates 
are March 14-23. Place is the huge 
buildings of Pacific International 
Livestock exposition, located at the 
city’s northern outskirts, just across 
the Interstate bridge from Van- 
couver, Wash. ’ 
Although many details remain to 
be worked out, preliminary plans 
indicate it will include not only 
cars and trucks, but boats and air- 
planes. Exhibits will interest the 
conventional motorist, truckers, 
sports car drivers and hot rod fans, 
motorboat addicts, antique car col- 
lectors and airplane enthusiasts. — 
Main portion of the building will 
be devoted to the salon showing of 
new model cars, with additional ex- 
hibits distributed throughout other 
parts of the huge structure. One 
section will be devoted to trucks 
and trailers. j 
Show arrangements are being co- 
ordinated by Ernest E. Williams, 
association manager. These commit- 
tee chairmen have been named: 
general committee, Lee Cosart 
(Dodge), 1952 president-elect of the 
association; space, William M. An- 
derson (Willys); rules, Douglas D. 
Moore (Chevrolet); finance _and 
budget, Warren W. Braley (Buick) ; 
entertainment, C. Edwin Francis 
(Lincoln-Mercury); decorations, R. 
Earl Riley (Packard); publicity and 
advertising, Roy O. Burnett jr. 
(DeSoto-Plymouth); trucks, Charles 
W. Wentworth (GMC trucks). 








the current accent on defense re- 
conversion with its attendant serv- 
ice problems. 

The exhibition is designed to 
bring everyone in the trade up- 
to-the-minute on available new 
servicing equipment in a mini- 
mum of time and all under one 
roof. 

Following is a list of exhibitors: 
Alemite division, Stewart Warner 
Corp.; Allen Electric & Equipment 
Co., Ammco Tools, Inc., Aro Mfg. 
Co., Ine., Automotive News, Auto 
Trunk Distributors, Inc. 

Balcrank, Inc., Barrett Equip- 
ment Co., Bay Mfg. Co., John Bean 
division, Food Machinery & Chem- 
ical Corp.; Bear Mfg. Co., Benmatt 
Organization, Inc., Big Four Indus- 
tries, Inc., Binks Mfg. Co., Bishman 
Mfg. Co., Blackhawk Mfg. Co., Bor- 





Spokane Dealers 


Elect Wendle 


SPOKANE, Wash.—At a meeting 
of the directors of the Spokane 
New Car Dealers Assn. last week, 
Chud W. Wendle was chosen as 
president for 1952. Wendle is vice- 
president of Stoddard-Wendle Mo- 
tors Co. 

Other officers are Richard D. 
Riegel, vice-president, and Richard 


On the House . 





trucks)... 
But, lest you 


units (3,395,000 
the actual total 
trucks . . 





hit 1951 output 


baker, Monday dinner, Feb. 18... 





W. Axtell, secretary-treasurer. 


How many new cars, trucks in 1952? Of course, no one knows for 
sure (even in Washington) but the automotive writers stationed in 
Detroit have an idea; in fact, about 25 different ideas . 
at the annual “Forecast” luncheon of the AMA the 
other day, the 25 auto writers made their individual 
guesses on 1952 production. Came up with a con- 
census of 5,222,000 units (3,932,000 cars and 1,290,000 


how these same writers forecast 1951 output. They 
guessed 1951 would see the building of 4,303,000 


. Which means the auto newsmen were 
about 2,000,000 short on their prediction ... Ralph 
Watts, auto editor of the Detroit News, almost 


estimate of 6,707,000 units ... By groups of writers, the trade group 
came closest on 1951 forecasts, followed closely by the consumer- 
publications group. The radio newscasters group was a distant 
third, according to figures compiled by Stan Roe, of AMA... 

Buick is going to produce enough of its new redhot red Road- 
masters for display in each dealership . . . Pennsylvania association 
reports membership at an alltime high of 3,907; Oscar Mohn (Buick), 
Lancaster, took individual honors with 21 new members. . 
events so far recorded for Chicago Auto Show are these: Hudson, 
Friday dinner, Feb. 15; Oldsmobile, Monday breakfast, Feb. 18; Stude- 


Here’s wishing you the best in 1952. 


. . Meeting 


get too excited, let me tell you 
cars and 908,000 trucks) — BUT 


will be about 6,765,000 cars and 


on the nose, however, with an 


. Newsmen 


—Pete Wemuorr, Editor, 
Automotive News 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
. and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
e ™ the dealers on every used vehicle accepted in partial payment for a new 
A a car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
L governments applied to the building and maintenance of highways. § 4. The 
te elimination of government and bureaucratic controls over this industry. 
R R 15. A return to the precepts of independence and the rewards of applied 


energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


The Next Million 


Lip ge though it was, we should not give up hope because 
of the death, on Dec. 22, of America’s one-millionth 
traffic victim. Rather, all of us should redouble our efforts 
in the cause of safety on our streets and highways. 

We all should realize that, despite rapid strides in the 
development of motor vehicles and roads, little has been done 
to make “the man behind the wheel” a safer driver. Too 
many people are wont to blame cars and trucks, or unsafe 
roads, for our traffic accident record. 

But, when we consider the appalling record of accidents 
in American homes (yes, they far exceed auto mishaps), 
there is only one conclusion: Human error or carelessness. 

Through an intensified campaign to develop safe drivers, 
aided by a continuing drive for better roads and vehicles, 
we should be able to delay the slaughter of the next million. 


* * * 


The Next 100 Million 


- TOOK the auto industry exactly 51 years to build its 
first 100 million motor vehicles (the milestone unit was 
built Dec. 20, 1951). 

But it required only five years (1946-51) to produce the 
last 25 million of those cars and trucks. 

At this rate, the industry will have produced another 100 
million vehicles by the time 1975 rolls around, allowing for 
present government controls and barring an all-out war. 

But, whether all of these vehicles can be sold and the 
people can use them after they’ve bought them, will depend 
for the most part on how quickly we solve our traffic mess 
and develop safe drivers. 


* * * 


‘Shocking Attitude’ 


CRIDER ABLE discussion has been stirred up by 
NADA’s announcement of an independent survey reveal- 
ing a “shocking public attitude toward auto dealers.” 

While AUTOMOTIVE NEws contends the public’s attitude is 
the result of the wrongdoings of a minority, the fact re- 
mains that the public thinks otherwise. So we believe that 
NADA’s courage in releasing results of the survey—if fol- 
lowed through by a sound public relations program by ALL 
dealers—should bring about lasting benefits to the entire 
industry. 
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abandon all revenue proposals, 





and have taxpayers take out uy 
adoption papers on one public . \ 


SS ‘SS 
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jobholder apiece?”—H. V. I AGS so ie 
Wane, Detroit News columnist. NB uC _ 
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No Atomic ‘8’ 

“I certainly feel that large 
scale industrial use of atomic 
reactors is coming, but smaller 
reactors are another thing. Of 
course, I wouldn’t want to say 
we'll never have atomic cars— 
you know what happened to | / 
people who laughed at Jules 
Verne.” — J. R. Gray, chief ad- 4 
ministrator of the Chalk River > 
atomic project at Port Arthur, cas ~ 
Ont. ; 
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* * * 


Do They ‘Needle’ Him? —- 
“I like to be with the boys,” em, ~ 
said George Link, as the rea- Ka 
son for doing most of his — " 
crocheting in a bar. His skill “rag og, é 
made him winner in a national TE a 
contest, So 
* * * —~—~_ a 
* ima 
Morality — 


ISNT IT REMARKABLE 
HOW THIS LITTLE GUY 
CAN PERK UP THIS 
TIRED WORLD? 

HOPE, (TS WONDERFUL! 


“It is the unbroken record of 
history that overgrown govern- 
ment is bad and corrupt govern- 
ment; that morality in public 
office sinks in proportion as the 
payroll rises.” Wall Street 
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Journal. 
* * * 
_ CRIPES! DOES THAT 
A Fable? wor 9 ute D, MEAN AUTO HORNS 
Columnist Paul R. Leach ME: fa Papers Cog. Fight OR US HONEST 
quotes a fable he was told by naieg POT, 25 Pition satea/p yaad iin POLITICIANS 7 
some Americans in London: \ ‘oa Mas le go OP i) 2 \ 
“Churchill, Truman and Stalin rnd 9 ee N 
were together in the presence of ‘a - Se ote age , 
the Great Magi. Each was 14 le Oe Oe 
promised fulfillment of his one oa Lan ion 
wish. Stalin. said he wanted an “yy 
A-bomb that would — 
America in one swoop. Truman A FEW , 
said he wanted the same for | SPOILED APPLES THIS BEING 
Moscow. INTHE PARREL? 192 - ( 














““Take care of those two 
gentlemen, said Churchill, 





with a flourish of the cigar, 








‘and bring me a brandy and Letterhox 
soda.’” 


* * * 


Cause and Effect | 

“For every influence peddler, | 
there must be an _ influence 
buyer. For every bribe taker, 


used, if you so request. 





‘Dealers and Public ... / 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 








there must be a bribe giver. 
for every crooked politician, 
there must be tens of thou- 
sands of lazy and morally 
apathetic citizens. Bad officials 
are elected by supposedly good 


Ask Wives 

I concentrated for a long time on 
the front page story of December 
17, “Shocking Attitude Toward Au- 


people, who do not vote.”— (|tomobile Dealers,’ and began to 
William H. Ruffin, retiring wonder if anyone ever thought of 
president of the National a National Automobile Marketers 
Assn. of Manufacturers. Auxiliary. 

* * * Inasmuch as one can see between 


the lines of the Roper survey that 
the main public gripe comes from 
overestimated ideas of dealers’ per- 
sonal gains; I'll bet that our wives 
would be only too happy, as a 
whole, to back up the great public 
relations campaign always carried 
on by the very civic activity of 
every dealer in every town. 

Let the girls join in telling our 
neighbors about the hours we deny 
our own families. 

The neighbors might well be let 
know about the years when the 
hash was warmed up at home, so 
Dad could meet the payroll.—Ros- 


Exports & Imports 


“Wouldn’t we help other na- 
tions raise their standard of liv- 
ing ... far more by really trad- 
ing with them rather than play- 
ing rich uncle to a _ resentful 
world? Just how long can we go 
on being export crazy and im- 
port blind?”—Vergil D. Reed, 
advertising executive. 

* * * 


Two Czech refugees touring 
the United States, were 
stunned at their findings in 
this country, remarked: “Why, 


we’ve even heard people here ERT S. LyNcH, Manager, Allied} 
criticizing President Truman.” | Motors, Inc., Rockford, Il. 
* * * * * * 
Straps Needed? | Rate Packing 
“If the Senate Finance com- I read the article, “Shocking 


mittee ever agrees to more tax 
boosts, I’d be so surprised I’d 
fall right out of my chair.”— 
U. S. Sen. Johnson, a member of 
the committee. 


ers Revealed by NADA.” 

I think that is a true reflection 
of the attitudes of many of our 
|people. There are exceptional deal- 














10 Years Ago... 


The Big Story 


It is being rumored in Washington that an order may be issued to 
ration all new cars. Further cutbacks in production quotas are also 
hinted . . . Government officials are said to be polishing up a new 
formula for new-car prices, consisting of a 16% percent markup in 
freight charges and a 4 percent hike in list prices. 

—From the files of Automotive News. 











Public Attitude Toward Auto Deal- | vorites” 


|der-the-cover” deals (whereby the 





ers, but the attitude—and method 
—of most dealers is “to get all you 
can” and to the devil with the dif- 
ference. 


Take “rate packing” (and I spent 
14 years with two of the nation’s 
“Big 3” in motor financing). In our 
state there is no law governing that 
type of banditry, and people are 
charged from $100 to $200 in “a 
rate pack” as often as the dealer 
(most of them) can get by with it. 
Finance companies do put out sev- 
eral rate charts—three or more—- 
and the dealer’s “kickback” varies 
with the chart he “puts over” on 
the buyer. 

I went to look at a Ford station 
wagon recently—a clean 1946. I 
asked the price—$895, I was told. 
Next evening I went by, and asked 
and was told $795. A week later, it 
was given another salesman _ to 
bring to my house and offered at 
$750. I wanted it at that price, but 
changed my mind when, with no 
further offer to me, it was adver- 
tised two days later at $695. That 
sort of tactics went out in the cloth- 
ing business many years ago. 

Dealers did “play very much fa- 
with “kickbacks” or “un- 


customer had to pay far over the 
set price, or turn in his old car at 
a fraction of its worth) to get a 
new car after the war. This cannot 
be disputed. It is also true that 
many dealers will add many “parts” 
onto bills which are not used on 
the car, particularly on insurance 
repairs. 

I think the “auto dealer” busi- 
ness could easily have the best pub- 
lic following of any business ir 
town and some dealers do have. 
Earl Johnson of Peoria, IIl., is one 
example. But as a group they do 
not, as the survey showed, and as 
you do well know.—G. F. Atcorrt, 
1120 E. Grove St., Bloomington, Il. 
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New Engine Projects 


| Get Green Light 


| 





ee oe a that new high-compression engines tempo- 

rarily on the shelf may be permitted to go forward to 
completion was revived again last week when it became 
known that Ford, Buick and possibly Dodge have been given 


priorities to complete several 
of the essential machines in 
their new engine programs. 


At the moment, the situa- 
tion is clouded. In both cases the 
tooling for these jobs which re- | 
ceived priorities is far advanced. | 
Some claim that as much as 80) 
percent of the machines for the| 
Dodge program have been complet- | 
ed. It is also known that a major- | 
ity of the machines for the Ford | 
program has already been built. 
Previously, it had been planned to} 
put the completed Ford machines 
into storage until the remainder of 
the program could be finished. 

Based on information current- 
ly available, it now appears that 
the Ford V-8, Mercury, Buick and 
Dodge can now proceed under | 
authority. The presumption in the 
trade is that Buick will use the 
V-3 on the Roadmaster. 

In the case of several machine 
tool suppliers, work on some of the 
machines for these engine programs 
had been halted. The assumption is 
that work will now be resumed in 
order to complete the machines, if 
possible, by the Feb. 1 deadline. 
This may mean very fast work in 
some cases, since some of the ma-| 
chines involved have not been 
started. 





Tractor Engine Pushed 

CCORDING to available infor- 

mation, the new tractor engine 
is particularly pressing as far as 
Ford is concerned. Indications are 
that much of the emphasis by Ford 
during recent months on its ma- 
chine tool procurement has been on 
behalf of the new tractor engine. 

The present arrangement is that 
machine tool firms must submit 
their order boards to Washington 
each month. Approximately 70 per- 
cent of the machine tool building 
activity is currently going to the 
armed services. The remaining 3U 
percent goes for machine tools and 
other holders of priorities. 

The assumption in Detroit is 
that automobile machine tools 
will have to compete in the 30 
percent bracket with machine tool 
builders and other holders of pri- | 





Consumer Output 
At Westinghouse 
Falls Off 10 Pet. 


PITTSBURGH. — Production of 
consumer products during 1951 at 
Westinghouse Electric was down 
only 10 percent despite the fact that 
40 percent of the company’s un- 
filled orders for the year were for 
direct defense needs, according to 
the company’s year-end statement. 


Cutbacks on civilian goods were 
especially noticeable in the last six 
months of the year as orders for 
military equipment rose, the state- 
ment pointed out. 


The company said it expected 
deeper cutbacks on the civilian 
goods output during the first six) 
months of 1952, with a possible lev- 
eling off by the end of the year| 
“as scarce materials become more 
readily available or other alternate 
materials are developed.” 


In dollar volume, Westinghouse | 
production in 1951 was well above 
the record output of 1950, accord- 
ing to the statement. 


Canada Slates Rate Hike 


For Drivers Under 25 


OTTAWA.—Auto insurance rates 
for drivers under 25 years old will 
be increased 19.7 percent here ef- 
fective Jan. 1, according to the) 
Canadian Underwriters’ Assn. and 
the Independent Automobile and 
Casualty insurance conference. The 
Jump in rates for this capital is 
1.3 percent more than the province- 
vide average of 15.4 percent. 

The increase has been attributed 
to the “terrifying accident record 
of young drivers” and rising prices. 





> c 


orities not directly connected with 
the defense program. 


Of course, many machines that | 


will eventually be used for the 
armed services have been placed by 
auto firms who are either prime 
or subcontractors for the armed 


services. 
+ * * 


Mystery on Ford OK 


I O OFFICIAL explanation is 
available as to either the exact 
status of the new priorities or the 
reason why the Ford application 
was granted after being held up 
for several months. 

In addition to Ford V-8 and 
Dodge, it is known that Mer- 
cury, Buick and Ford tractor 


Chevrolet Grads Talk with Ket— 


One of the highspots in the instruction of the Chevrolet Post-Graduate School of 
Modern Merchandising and Management is an address by C. F. Kettering, now a 
| General Motors research consultant. Photograph was taken when he became the center 
|of an informal group following his lecture. T. O. Mclaughlin, dean of the school, 





}i\John W. 





| appeors at Kettering's right. 
| 
| have filed applications for a pri- 
ority with Washington. The ex- 
pectation in Detroit is that these 
applications will be granted, pro- 
vided they do not conflict with 
the jet engine program. 

| Millions of dollars invested in 
| these programs by both the machine 





tool builder and the auto firms, as 
well as threatened unemployment 
in important segments of the ma- 
chine tool industry, have undoubt- 
edly been important factors deter- 
mining the government action of 
granting priorities for the new high 
compression engine programs. 


Windshield Wiper 


=e | Patent Awarded 


'To Anderson Co. 


GARY, Ind.—The U. S. Court of 
Customs and Patent appeals has 
handed down a decision awarding 
Anderson the right to 
receive the patent on the Anco 
Clear-Flex windshield wiper blade. 

The original application for the 
patent was made in 1946 by Ander- 
son, but was held pending because 
|of a joint application by Scinta and 
Rappl, inventors employed by the 
| Trico Products Corp. However, it 
|was ruled by the patent office that 
the Scinta and Rappl invention em- 
bodied features of the Anderson 
application. 

Trico appealed to the court in 
1950 after the board of interference 
examiners handed down the decision 
favoring Anderson on the grounds 
that he was “the senior party and 
had priority on the invention.” 

The Anderson company said it 
has not issued any license to any 
other manufacturer to make re- 
placement windshield wiper blades 
of its Clear-Flex type. 
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“My son and I are proud of our new Lincoln Masterluber set-up. 


“We’ve discovered that 
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LUBRICATION DEPARTMENT 
1S YOUR FRONT DOOR 
TO EXTRA PROFITS! 


Check These, 30 Inspections That Build 
Service and Parts Profits With Every 
Lubrication Job You Do! 





We like it so well that we show it to everyone who stops at our 
station. We bought this Masterluber because it gave us plenty 
of capacity for increasing lube business without buying and 
installing additional equipment. 


“But a pleasant surprise was in store for both of us: the Lincoln 
Masterluber is a regular new business getter — in parts and other 
repair services. Once the customer’s car is on the rack we can 
show him all kinds of preventive repair that can be done on 
the spot — before it really gets bad. 


“We are well pleased with the outstanding performance of our 


Lincoln equipment.” 
C. W. Bailey, Sr. 
BAILEY’S SERVICE STATION 


* @ @ PIONEER BUILDE : 
ONEER BUILDER Mount Lebanon, Pittsburgh, Pa. 


For More Information on Lincoln Business Building Lubricating Equipment, write : 


LINCOLN ENGINEERING COMPANY ¢ 5709-74 Natural Bridge Ave., St. Louis 20, Mo. 
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Three National Issues Spark ’51 State Conventions... 


U.S. Moves Stir Dealer Parleys 


EGULATION W, federal excise | throughout the whole year, taking| tions existing in their individual 
taxes and historical discounts.|a hard beating from all sides. It| districts.” 
Those were the primary targets | was criticized as “crippling, unfair,| Running a close second in dealer | + 
which dealers in 17 states empha- hampering to American business | complaints were excise taxes. Many 
sized during 1951, a review of state | and no solution to curbing infla-|COnventions noted that one-fourth 





| 
| 


convention highlights shows. 
While most of the dealers from 
Maine to California tossed verbal 
bombs at government regulations, 
which they said were creating in- 
creasing hardships for both them- 
selves and the consumers, only 

Louisiana pledged in a resolution 

“to extend every aid possible to 
the government.” 

The National Automobile Dealers 
Assn. convention last winter side- 
stepped the controversial Regula- 
tion W and went on record as of- 


|tion.” One association declared “it 


causes industry to reel backwards.” 


Washington state dealers called 
for a delegation of authority for 
determining credit restrictions 
and terms to the regional Federal 
Reserve districts for their areas 
“because of- their more intimate 
and better knowledge of condi- 





No Detroit Sale 
Because of the holidays, there 


of the auto’s cost goes into taxes, 
said they are a burden to owner 
and asked that the auto be classi- 
fied as essential and the levies be 
eased. 

Utah stressed its opposition to 
the excise taxes by featuring a huge 
cutout of an auto labelled “taxmo- 
bile.” 

cl * * 
EALERS took a dim view of the 
government’s directive last 
March which permitted auto mak- 
ers to raise the wholesale price of 


fering President Truman “full| Was no sale last Wednesday (cars but prevented dealers from 
cooperation in the civil defense| (Dee. 26) at the Aptco Auto | sharing the increase, and urged 
program.” Auction, Detroit, nor will there (that the “historic discount” be re- 


* * * 


ne also called on the govern- 
ment to rate the automobile 
essential and asked to be assured 
of adequate parts and mechanics 
“to keep cars operating efficiently.” 





But “W” stayed in the limelight 


be a sale this Wednesday (Jan. 
2). Regular sales will be re- 
sumed Jan. 9, Manager Sam 
Goodman reported, and the re- 
sults will be carried in the Jan. 
14 issue of Automotive News. 








stored. 

Despite the fact that many deal- 
ers were assured of “good business 
regardless of all current uncertain- 
ties about production and price,” 
a great portion of them appealed 
directly to their state for relaxation 








Wolfram Talks Shop With Dealers— 


J. F. Wolfram (second from right), Oldsmobile general manager, talks shop with 
dealers at the recent Central regional dealer sales meeting in Lansing. Left to right 
are Sol Spector, Syracuse; D. J. Griffith, Detroit; Wolfram, and D. E. Ralston, former 
Oldsmobile general sales manager. 





of one or all of the three “neme- 
ses.” Others called on the national 
association for action. 

Among the other major conven- 
tion developments were: 

Connecticut bombarded its 
state’s officials with an agenda 
aimed at unlicensed dealers, and 





Billion-to-one coincidence! 


Every week during the football season, The 











a 
iy 























of November 3, 1951! 


News carries on its Football Concensus. Prints 
coupon listing fifteen games scheduled for the 
coming Saturday, and invites readers to forecast 
the winners and scores...for a first prize of $500, 
and thirteen other prizes ranging from $250 to 
$10. Coupons are rated on the number of winning 
teams, and closeness of forecast scores to actual. 

This good clean fun has been going on since 
1928. More than 19,000,000 Football Concensus 
coupons have been received from News readers. 
with never a tie for first place—until the week 


Among the 225,000 coupons for that week. 
not one had the 15 winners .. . but two had 14 
games right! Both missed on Georgia Tech, with 
forecasts of 7-20, and 20-7; actual score 14-14. 
So $500 first prizes went to both contestants. 

Such a coincidence is a mathematical long 
shot. In 15 games, possible combinations of win. 
lose and tie exceed 13,000,000. And among 
225,000 entries, the probability of two making 


4 identical forecasts on 14 games, and being equally 
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Net me * oJ VI . 0 ® close on the 15th—is one in a billion! 
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gthe possibilities for selling something are 
Pinfinite. Anything can happen, and for most 
* advertisers, The News can make it happen. 


aie J § With more than 2,125,000 circulation daily 
yo $10 on : and 4,000,000 Sunday, the coincidence 
ges is fel of finding customers is a sure thing! With 









Records and simple arithmetic will supply the 


averages. Rate card on request. 


DAILY .. 


New York N CWs 


more than 2,125,000 
SUNDAY more than 4,000,000 








called for state enforcement to 
“clean them out.” Although no 
immediate action was taken, they 
were told to keep the enforce- 
ment agencies informed of any 
future violations “and we will see 
what can be done to protect the 
licensed.” 

Another topic which seemed to 
hold the highspot at many conven- 
tions was the appeal from various 
speakers “to take a more active 
interest in politics affecting their 
business.” It centered mostly around 
“cleaning up corruption” in the 
government which they said is 
causing a drift toward socialism 
and dictatorship. 

Government rules and regula- 
tions, they were told, vitally affect 
all dealers, who should take a deep- 
er interest in them “for your own 
_ ‘ * * - 


pant which sidestepped the 
national issues ‘confined most of 
their attention to local problems, 
such as enforcement of auto in- 
spection laws, legislative affairs 
and how to do better business. 
When the New Hampshire sen- 
ate approved a measure requiring 
the licensing of auto manufactur- 
ers, the dealers took note of it 
at the top of their program and 

aired stiff opposition to it in a 
resolution. 

Montana went all out in adopt- 
ing a statewide program and voted 
to hire a fulltime director after an 
appeal from M. R. Darlington jr., 
managing director of the Inter- 
Industry safety committee. 


OPS Approves 
12 Flat-Rate 
Shop Manuals 


WASHINGTON.—Approval of 12 
additional flat-rate manuals and 
labor schedules, used by suppliers 
of automotive and farm tractor 
repair services, is announced by 
OPS. 

Changes in time allowances ap- 
pear in these manuals, generally, 
because of changes in design, cor- 
rection of previous clerical errors, 
or revision resulting from restudy 
of operations. Analysis of these 
changes indicates that they will not 
bring about any overall increase in 
the costs of automotive and farm 
tractor repair services to the con- 
sumer, OPS said. 

This action provides approval of 
the following: 

1. National Automobile Parts and 
Labor Manual, 1951, supplement 
section (blue sheets and pink 
sheets). 2. Buick Flat Rate Manual, 
1951, Chassis. 3. Cadillac Flat Rate 
Schedule for 1949-51 Cadillac Cars 
4. 1951 Supplement to Chevrolet 
Chassis Flat Rate Schedule. 5. De- 
Soto Service Operation Time Sched- 
ule Manual (No. D-13884, 1951). 6. 
Dodge Service Operation Time 
Scedule Manual (No, D-13883, 1951). 

7. Ford Suggested Time Schedule 
(1951—white sheets). 8. Oldsmobile 
Flat Rate Manual for Oldsmobile 
Cars, 1951. 9. Plymouth Service 
Operation Time Schedule Manuai 
(No. D-13784, August, 1951). 10 
Pontiac Flate Rate Manual, 1949-50- 
51 (as supplemented by Pontiac 
Supplement to Flat Rate Manual 
1949-50-51). 11. Studebaker Opera- 
tion Step and Time Guide, 1951 
Champion, Commander. 12. Stude- 
baker Preliminary Service Opera- 
tion Time Guide, covering Stude- 
baker Automatic drive  subas- 
semblies and miscellaneous parts. 
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;M’s Anderson Charges Discrimination .. . 


Controls Go Too Far. 
Auto Makers Declare 


(Continued from Page 1) 


Mystery Dynamiter 
| Hits Simpkins Again 
| ST. LOUIS—Half an hour 
| after end of a Christmas party 
| attended by 200 persons at the 
Joe Simpkins Ford showroom 
on the outskirts of St. Louis, a 
bundle of dynamite sticks, ex- 
ploded on the roof of the two- 
story structure, causing con- 
siderable damage. 

Simpkins’ home in University 
City, a St. Louis suburb, was 
damaged by an explosion Oct. 





1ental control, to about 60 percent |needs will be reconciled; that the | 
f normal. production of both will go forward 
Breech, predicting an increase | at high levels and that by the end 


in production of civilian goods lof another year we shall be strong |Nash Dealers Sales School Parley— | 2 ae Ss bet Gees So 
large enough to make most pres- | oth at home and abroad.” ' 


| Nash Motors’ sales training representatives from Western and Midwestern zones! phone threats. The blast at the 
ent government controls unneces- Breech pointed out that 1951 pro- | met in Chicago for the second program in the company’s retail sales training school. dealership ripped a hole in the 
sary sometime in the first half of | duction totaled 1,482,631 cars and | The latest phase of the program covered ‘‘creative selling through prospecting.” The| roof over the garage where the 
1953, declared: trucks, compared with 1,902,536 in | meeting was conducted by H. E. Cardoze, Nash sales training manager, and also | party was held and another 
“Blimination of these controls as | 1950 | was attended by R. R. Compton, Midwest regional manager; R. E. Williams, assistant} above the firm’s office. A resi- 
far as the automobile industry is| He asserted that unless the in- | sales training manager, and H. G. Paxton, national business management manager.| dence next to the agency was 
concerned will result, I firmly be-| ternational situation worsens it is - Fe ae | damaged. 
lieve, in great benefits to the! reasonable to expect that civilian mobile industry is concerned will} Simpkins told police he could 
American consumer.” goods will be produced in quanti- result, I firmly believe, in cum not account for the acts of ter- 








trols unnecessary by some time in 
the first half of 1953. 
“Elimination of these controls,” 


Citing the efforts of the Ford ties large enough to make most benefits to the American consum-| forism leveled at him. 
Breech said, “as far as the auto- 


Motor Co. to build and prepare for| of the present government con- er.” 
competitive conditions since the | 
end of the war, Breech said: 
“Despite these assets, however, it | 
is obvious that we cannot hope to| 
increase Our share of the automo- | 
tive market under the existing | 
framework of material allocations | 
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and production restrictions.” 
“ * ” 
PL Anderson, in a letter to Sen. 

JF Blair Moody of Michigan, 
bluntly charged that “under CMP 
there is serious’ discrimination 
against the automotive industry.” 

He produced figures showing the 
auto industry’s supply of steel was 
cut in the third quarter of 1951 by 
694,000 tons below its use in the 
first half of 1950, yet the additional 
steel allotted specifically for mili- 
tary and air weapons in the same 
period was increased by only 329,- 
000 tons, or less than half of the 
total taken from the auto industry. 

Anderson pointed out that in 
this period of cutbacks and au- 
sterity only two other production 
classifications besides automobiles 
have had their steel use reduced. 
They are contractor’s products, 
cut by 13,000 tons or 2 percent, 
and appliances, utensils and cut- 
lery, cut 149,000 tons and the 
same percentage as the auto in- 
dustry, 29 percent. 

The industry’s hopes were per- 
haps best summed up by Studebak- 
er’s chief executive, Vance, who 
commented: 

“I am hopeful that as we get 
further into 1952 the thinking of 
our people in Washington will be- 
come less emotional and more 
realistic with the result that con- 
flicts between military and civilian 





Chevrolet Again Wins 
Production Crown 


DETROIT.—Production of 1,500,- 
000 units in 1951 gave Chevrolet 
top volume in the industry in both 
cars and trucks, 
General Manager 
T. H. Keating de- 
clared last week, 
adding it was the 
12th consecutive 
production year 


spot. 
W. E. Fish, gen- 
eral sales man- 


ager of Chevrolet, 
also claimed a 
record. Fish said the year’s sales 
brought the total number of Chev- 
rolets in use to over 12,000,000, 
which he said was the greatest 
number ever achieved by an auto 
maker. 


T. H: Keating 


Universal CIT 


(Continued from Page 1) 


assumes the position of vice-chair- 
man. 7 

The changes were announced by 
Arthur O. Dietz, president and chief 
executive officer of the parent 
C.LT. Financial Corp., who con- 
tinues as chairman of the executive 
committee of Universal 
Credit Corp. 


Lundell joined the C.LT. organ- | 
ization in the accounting depart- | 


ment in Chicago more than 25 
years ago. He first joined the home 
office staff in New York in 1935. 





Harcleroad Retires 


i Sales: Bendix | tional Division, 72 Fifth 
Ra Harcleroad, who seated ie aver he MY. Cc ( “d 
the automobile business in OS Eclipse of Canada, Lid., Windsor, Onterie, Canade 


Angeles in 1912, has retired. He 
was general manager of Martin 
Motors, Cadillac-Oldsmobile dealer 
in Santa Monica, Calif. 


in which the com- | 
pany won the top | 


C.LT. | 


| THE INDUSTRY'S FINEST 
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power braking units. 





| safety factor of tremendous 








BENDIX - 


PRODUCTS 
DIVISION 


| POWER BRAKING SYSTEMS 


om arte 


Regardless of the size of vehicle or whether the preference 
is for vacuum or air, the trucking industry has come to look 
to Bendix Products as the one source uniquely qualified to 
meet every power braking need. 
Hydrovac, the world’s most widely used power brake, is 
the undisputed leader in the vacuum-hydraulic field. And 
Air-Pak is recognized as foremost in the field of air-hydraulic 


Products of twenty-five years of practical braking expe- 
rience, these outstanding power braking systems offer 
| faster, more positive and better controlled braking. And 
in both the vacuum and the air actuated units, brakes can 
be applied instantly by foot power alone—a constant 
importance. 
That’s why on highways everywhere the preference is 
for Bendix* Hydrovac* or Bendix Air-Pak, the Industry's 
Finest Power Braking Systems. 
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Slide Persists in Denver 


By Ira R. Alexander 
Staff Correspondent 

While sales of new automobiles 
and trucks continue to show a de- 
crease from the same periods a 
year ago, Denver dealers report 
healthy business in the service de- 
partment with income rising. 

During November 781 new cars 
were sold by local dealers, com- 
pared with 1,242 during the same 

month last year. There were 136 

new trucks purchased, against 

163 during November, 1950. 

Total new-car sales for the first 
11 months of this year by Denver 
dealers amounted to 13,491 units, 
against 17,552 in the same period 
of last year, a decrease this year of 
4,061 cars. 

In the new-truck field the de- 
crease for the first 11 months was 
211 trucks. At the end of November 
of this year 2,271 new trucks were 
sold, against 2,482 in the first 11 
months of last year. 

Chevrolet continued to lead the 
field in new-car sales in November 





with 179. Ford remained second 
with 107 and Dodge occupied third 
place with 70. Sales of other makes 
were: Plymouth, 66; Buick, 51; 
Mercury, 46; Oldsmobile, 43; Stude- 
| baker, 32; Pontiac, 29; Hudson, 26; 
Nash, 25; DeSoto, 25; Chrysler, 24; 
| Cadillac, 13; Packard, 12; Lincoln, 
19; Kaiser, 6; Jaguar, 4; Henry J, 3; 
Willys, 3; Crosley, 2; MG, 2; Volks- 
wagon, 1; Hillman, 1; Riley, 1, and 
Morris, 1. ; 
New-truck sales by make in 
November were: Chevrolet, 53; 
Ford, 27; Dodge, 22; GMC, 14; 
| International, 10; Divco, 4; Stude- | 
| baker, 4; Crosley, 1, and White, 1. 
| Receipts of the Denver motor | 
|vehicle division for the first 11) 
|}months of this year rose almost 14 
percent over the same period of last | 
year, according to Gordon Butler, 
supervisor of the department. 
Total receipts amounted to $3,- 
069,661, as compared with $2,708,- 





In the First 11 


| pesiod totaled 606 units, 


specific ownership taxes collected 
climbed from $1,554,244 to $1,832,837. 
There were 143,220 passenger-car 


| license plates issued, compared with 


136,181 at the same time last year. 
* # x 
Columbus, O. 

New motor vehicle sales’. in 
Franklin county (Columbus) Ohio, 


|in the first 15 days of December 


were very similar to those in the 


| first half of November. 


Dec. 1-15 
against 
618 in the first 15 days of Novem- 
ber. New-truck sales amounted to 


New-car sales in the 


/89 units, compared with 90 in the | 


first half of November. 


cent in new-car sales in the first 
half of December against the 
same period a year ago, while 
new-truck sales were off 25 per- 
cent. 

New-car sales by makes in the 


Months of 1951 
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| Manhattan Pontiac Cited at Service Unit Opening— 


The Pontiac Better Dealer award was 


presented to Manhattan Pontiac, New York, 


when the dealership held the formal opening of its new service facilities recently. 
There was a decline of 20 per- | Charles Schnurmacher, president and general manager, is aided by his two brothers, 


| Irwin and Adolph. His interests in civic an 


d industry activities include being a director, 


Automobile Merchants Assn. of New York; chairman of the automotive drive for the 
National Foundation of Infantile Paralysis, and chairman of the Automobile Industry 


| Federation of Jewish Philanthropies. 





Soto, 15; Dodge, 26; Ford, 144; 


554 during the same period of 1950.| first 15 days of December were: | Henry J, 6; Hudson, 10; Kaiser, 10; 
License fees rose from $1,059,162} Buick, 50; Cadillac, 10; Chevrolet,| Lincoln, 1; 
last year to $1,135,246 this year and|105; Chrysler, 23; Crosley, 2; De-| Nash, 10; Oldsmobile, 33; Pack- 


MG, 1; Mercury, 40; 





THE CHICAGO DAILY NEWS 


Piudished More 


NEW CAR ADVERTISING 
Than Any Other Chicago Daily Newspaper... 


Source: Media Records, Inc. 
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461,843 


NEW PASSENGER 


CAR ADVERTISING 


January | to November 30, 195! 


LY NEWS DAILY TRIBUNE 


415,583 r 


Sales-minded executives in the new passenger car 


field in Chicag 


© find that their selling problems 


are much less difficult when they use the Chicago 
Daily News. With 70% of its more than 552,000 
circulation concentrated among the ABLE-TO-BUY 
FAMILIES, the Daily News is a powerful medium 
for reaching the kind of people who buy the over- 


ry 


NEW YORK OFFICE e 
®. 9 Rockefeller Plaza 


DAILY HER.-AMER. 


318,302 


whelming percentage of new cars sold. 





DAILY SUN-TIMES 
222,098 





The 


Chicago Daily News reaches this great responsive 


market effectively, economically ... and at the 
ideal time ... in the EVENING... in the HOME. 
Here the family group can leisurely read and 


carefully consider automobile advertising when 


contemplating the purchase of a 


MORE THAN 8 OUT OF 10 OF THE NATION’S NEW CARS 
ARE SOLD TO UPPER HALF OR ABLE-TO-BUY FAMILIES 
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ard, 7; Plymouth, 55; Pontiac, 41; 

Studebaker, 16, and Willys, 1. 
New-truck sales were: Chevrolet, 
24; Divco, 2; Dodge, 12; Ford, 8; 
GMC, 25; International, 5; Mack, 
4; Reo, 1; Studebaker, 6, and White, 
2.—(Bert Strang.) 
* * 


* 


Pittsburgh 


There was a “large counter-sea- 
sonal drop” in new-car registra- 
tions in the Pittsburgh district dur- 
ling the week ended Dec. 15, the 
| University of Pittsburgh reports. 
| This and other decreases in the 
| volume of trade caused the school’s 
lindex of business activity to drop 
|to 197.7, against 199.9 in the previ- 
ous week and 196.2 in the same 1950 
| week, 
| 





+ * * 


Detroit 


Motor-vehicle sales in Wayne 
|county (Detroit) during November 
hit the lowest level in the last 
couple of years, statistics released 
|py the Detroit Auto Dealers Assn. 
| reveal. 


New-car sales during the month 
amounted to 8,794 units, the lowest 
monthly total since January, 1949, 
and the first month in which sales 
'fell below 10,000 units since No- 
|vember, 1949. 


| New-truck sales reached 960 in 
| November, the lowest monthly 
figure since January, 1950. Used- 
car sales numbered 9,112, lowest 
since February of this year, while 
used-truck sales of 735 units were 
also the lowest since February. 

New-car sales by makes in No- 
vember were: Chevrolet, 1,872; 
Crosley, 3; Ford, 2,226; Henry J, 
36; Plymouth, 755; Willys, 3; Buick, 
623; Chrysler, 177; DeSoto, 180; 
Dodge, 419; Hudson, 109; Kaiser, 
44; Mercury, 444; Nash, 308; Olds- 
|mobile, 430; Pontiac, 524; Stude- 
baker, 241; Cadillac, 251; Lincoln, 
|47; Packard, 86, and miscellaneous, 
| 16. 

New-truck sales by make were: 
Autocar, 15; Chevrolet, 248; DivVco, 
7; Dodge, 130; Ford, 457; GMC, 37; 
International, 22; Mack, 12; Reo, 
6; Studebaker, 10; White, 3; Willys, 
6, and Nash, 7.—(Bob Gordon.) 

x * 


* 


Akron 


New-car sales in Summit county 
(Akron) sagged again in the week 
,ended Dec. 15 as only 298 units 
were registered, against 329 in the 
previous week and 476 in the like 
1950 week. 

Used-car sales also slipped under 
the preceding week with 478 sold 
in the week ended Dec. 15, against 
538 in the previous period and 415 
in the same 1950 interval. 


| 





Studebaker Signs Lease 
‘For Buffalo Parts Depot 


BUFFALO. — Studebaker Corp. 
has signed a 20-year lease for a new 
building being constructed in Union 
Rd. Cheektowaga, which will be 
used for parts and accessories. 

The 180-by-110-foot one-story 
| building will cost about $200,000 and 
jis expected to be completed in 
| February. The building will house 
|Studebaker’s Buffalo zone parts 
|and accessory offices, showroom 
|and warehouse. 





} 
| Wondering how new-car and truck produc- 
tion and sales are making out? AUTOMO- 


TIVE NEWS gives you the entire story every 
' week throughout the year. 
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early start on the appropriation | #@™ 


| AUTOMOTIVE WASHINGTON bills, which always originate in| 


jthat branch. 





* * * 


What Better Resolution | eit Romu 


ing direct and indirect automo- | 


Than Lower Road Toll? |= 
| : : 


| who has been assisting Defense | 
> win |Mobilizer Charles Wilson, was 
heey tang named by Defense Secretary Robert 
: Lovett to be a “special expediter” 

\ NEW YEAR brings new opportunities. And at this sea- |f military production. 
son the fact might well be faced that one of the great- Paws ne ae 
‘as r * . eischmann named Robert War- 
est opportunities confronting the whole American people is |ner, Edward Greb, Marvin Plant) . 

that of making a direct contribution to the defense effort |and F. E. Russell to comprise a Swenson Wins K-F Award— 

by reducing the tremendous loss of life and _property on | special four-man committee to ad- J. H. Mailand (left), Kaiser-Frazer San Francisco regional manager, presents a watch 

the streets and highways. oo gs Reng a pertaining to “ oan E. vgpovee eae Sales and Service, Redwood City, Calif. E. B. Dobbs 
7 s center), general manager of the K-F San Francis istri i 

It is a time for looking at/|the work of the session before the} The advisory committee for the|was based on a recent KF dealer —_ a Cee ee 
the traffic situation with) political conventions are held in| jack industry told NPA that Order 

complete honesty. A time for see- | July. M-83, in effect since Oct. 1, has} general. The order limits production |tions. And NPA stretched the rub- 
ing it as one that is taking thou-| To do this, he pointed out, the|been beneficial to the manufac-/of jacks to certain specified models, |ber curbs to loosen the tire supply 
sands of lives of vitally needed de-| House will have to get off to an|turers and the defense effort in|sizes, capacities, and  specifica-|for sellers and buyers. 
fense workers every 12 months, 
causing injury to many more Oiite, | 
sands and creating a loss in life, 
health and property running to mil- | 
lions of dollars a year. 

The total picture may be too | 
large a one to be grasped. That 
it should be is one of its most 
grievous aspects. The individual 
is unable to think in such large 
terms. That is why the traffic 
accident situation remains remote 
from individual consciousness. 
And that is why, too, more prog- 
ress is not made in its improve- 
ment. | 

It is a time now, not just to 4 a 

make good resolutions about driv- | ¥ — 
ing more safely, but to think the | 
whole problem of traffic safety | 
down to individual proportions. It | 
is a problem in which every person | 
must see himself as playing a con- | 
stant part. 

From the minute he steps tte | 
the street or highway, as pedes- | 
trian or motorist, he is a factor in 
the most vital aspect of that enter- 
prise known as the public safety. | 
There is never any escape from his | 
important role until he leaves the | 
public thoroughfare. 

* * * 

















It’s Taken for Granted 

NFORTUNATELY for the cause 

of safety, the role is played 
automatically. One goes through 
the motions of walking or driving 
with little consciousness of what 
those motions may bring. The mind 
wanders to a thousand and one 
other subjects and the body wan- | 
ders into death or physical injury. | 
It happens every day. 

There is only one way to keep it 
from happening and that is for 
every individual to become con- | 
scious, and remain always con- 
scious, of his important personal | 
part. 

In every single accident—and 
they are being carefully and sci- 
entifically analyzed in these peril- 
ous days—there is evidence of re- 
laxed vigilance on the part of one 
participant. Sometimes it is ap- 
parent that all involved grew 
careless at the same time. Those 
latter are the worst of the acci- 
dents. 

Walking and driving are hte | 
we do so naturally and constantly | 
that, like breathing, they tend to) 
become automatic. They fit into our 
personal schemes somewhere below 
the level of consciousness; bobbing 
up, perhaps, at intersections and the 
more obvious danger points only to 
sink back into the subconscious at ae: > 4 
other times. ee tee mS ; ae ment in the automotive future—a low sleek sports 


An awareness of this tendency is 4 . F i zs , 
Matic, sweeping lines of a jet aircraft is how 


the first step toward its correction. 
We could start the new year with rs describes its new car, the Le Sabre. 


no better subject for reflection. 
s * * 


















weced engineering and styling feature was planned 


Spending vs. Taxes thous ght of finding out if the Su turistic ideas of ened 


HeLDINnG down government | 
spending to avoid another tax | 
boost will be an important job of | 
the Congressional session which | 24 : é ; ‘ “ ars . 

starts Jan. 8, according to Senators | a Pin. «: r ° ue example, although Le Sabre carburetion presents an 
O’Mahoney of Wyoming and John- | : } ; i 

son of Colorado. 

Both predicted Congress will not 
go for another increase in taxes, in | 
which case economy would be the | 
only alternative. Johnson said the | 
fact 1952 is election year will help | 
make an economy drive successful. | 

Meanwhile, Secretary of the 
Treasury Snyder forecast higher 
taxes and fewer luxuries in the 
days ahead. 

When Congressional leaders re- 
turn to the Capitol after the holi- 
days their first concern, according 
to Sen. O’Mahoney, will be to con- 
sider how the appropriation bills | 
can be expedited. There will be a/| 
strong desire, he said, to complete 
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together with current premium fuel, the carburetor itself is 
_@ispecially designed Stromberg*—the quality carburetor on 
% today’s conventional motor car. 








Stromberg Carburetor 
PS-5C used on Le Sabre 





$e ae For any car manufacturer planning for future requirements 
_ sor meeting today’s need for finer, more dependable carbu- 


| retion—Stromberg is the answer. REG. v.S. PAT. OFF 


ELMIRA, NEW YORK AVIATION CORPORATION 
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New Passenger Car Refistrations 29 States for November, 1951-1950 
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The following advertised-delivered prices Cranbrook—4-dr. sed., $1,840.61; cl. cpe.. 
are based on n factory retail — at the elle e $1,810.95; Belvedere, $2,129.12; conv., $2,- 
factories, as established by Office of 236.73. 

Price Stabilization. These prices incl Cc T C | p N C PONTIAC—Chieftain 6—4-dr. sed., $1,- 
Price Stabiisation. “These prices include urren erin rices on NEW Lars 20k TAO —Citeteatn Otte. oad. Si-- 
charges, and dealer delivery-and-handling 181.54; stat. wag., $2,469.60. Chieftain 6 
628.79. (Powerglide optional at $168.60 on | —4-dr. sed., $2,076.90. Coronet—4-dr. sed,. | leather, $2,325.33); conv., $2,597.10; stat. | Deluxe—4-dr. sed.. $2,006.10; 2-dr. sed., 
charges. They do NOT include transpor- | Deluxe models. ) $2,165.01; cl. cpe., $2,149.81; Diplomat, | wag., $2,758.98. (Mere-O-Matie optional | $1,950.85; conv., $2,314.38; Catalina, =. 
tation charges, state and local taxes or CHRYSLER—Windsor — 4-dr. sed., $2,- | $2.495.11; conv., $2,585.41; stat. wag., $2,- | at $177.22 on all models.) 244.30; stat. wag.. $2,555.72. Chieftain 8 
optional equipment. 409.97: cl. epe.. $2.387.64: Town & Coun- | 785.40. | (Gyro-Matie optional at $102.61 on| NASH—Rambler Super—Suburban, $1,-|=,!9F. S€4., $1,977.41; 2-dr. = 

AUSTIN—A-40—Devon 4-dr. sed., $1,-|try wag., $3,082.55. Windsor Del all 885.15. Rambler Custom — Country Club | 922-14; Catalina, $2,256.98; ‘stat. ' wag., 
595; conv., $2,195; Countryman stat. wag., |4-dr. sed., $2,628.43; cl. cpe., $2,604.74; yeRD—Delaze 6—4-dr. sed., $1,606.94; | sed., $1,968.25; conv. stat. wag., $1,933.25. | $2-544.03. Chieftain 8 Deluxe—4-dr. sed., 
$1,865. A-90—hardtop, $3,295. (Delivered | Newport, $2,972.79. ‘Sara -dr. sed.,|2-dr, sed., $1,554.74; bus. epe., $1,454.58. | Statesman Deluxe — bus. cpe., $1,841.40. | $2,080.55; 2-dr. sed.. $1,922.14; conv., $2,- 
at New York.) $3,040.58; cl. cpe., $3,013.93; Town & | Deluxe 8—4-dr. sed., $1,687.40; 2-dr. sed.. | Statesman Super—4-dr. sed., $1,955; 2-dr. | 357-82; Catalina, $2,319.73; stat. wag. $2.- 

BUICK—Special — 4-dr. sed., $2,138.92; | Country wag., $3.706.33; 8-pass. sed.. $3,- | $1,635.70; bus. cpe., $1,548.90. Custom 6/|sed., $1,928.50; cl. cpe., $1,951.80. States- | 629.15. (Hydra-Matic optional at $168. 
2-dr, sed., $2,079.92; cl. cpe.. $2,045.51; | 937-14. New Yorker—4-dr. sed., $3,402.81; |—4-dr. sed., $1,701.74; @-dr. sed., $1,-|man Custom—4-dr. sed., $2,125.45; 2-dr. | OM all models. 
bus. cpe., $1,986.51. |S Deluxe—4- ar. Newport, $3,822.89; Town & Country wag., | 649.56; cl. cpe., $1,649.56; stat. wag.,|sed., $2, oo 05; cl. cpe., $2,122.30. Am! ROOTES—Hillman Minx — sed., $1,533; 
sed., $2,185.13; 2-dr. sed., $2,127.13; Rivi- $4,050.99. Imperial—4-dr. sed., $3,698.76; | $2,214.77. -dr. sed., $1,787.56; | sador r—4-dr. sed., $2,330.10; 2-dr. | conv., $1,890; stat. wag., $1,938. Sunbeam- 
era, $2,224.93: conv., $2,561.14. Super— Newport, $4,067.05. Crown Imperial—lim 2-dr. sed., $1,735.88; cl. cpe., $1,741.72; | sed., $2, 303. 65; cl. cpe., $2,325.85. Ambas- | Talbot—sed., $2,685; conv., $2,911. Hum- 
4-dr, sed., $2,436.78: Riviera, $2,356.1 $6,740.39. (Fluid-Matie optional at $131.81 | Victoria, $2,103.90: conv., $2,128.97; stat. |sador Custom-—4-dr. sed., $2,500.65; 2-dr. | ber—Hawk sed., $2,041; Super Snipe sed., 
conv., i ; stat, wag. $3,132. 4 on Windsor, standard on Windsor Deluxe |wag., $2,301.59. (Ford-O-Matie optional | sed., $2,474.20; cl. cpe., $2,496.40. (Hydra-| $3,369; Pullman lim., $5,110. Rover 75— 

-dr. sed., $3,043.62: Riviera, | 24 other series. Fluid-Torque optional at | at $177.22 on eight-cylinder models.) Matic optional at $166.¢ 85 on Statesman sed., $2,552; Land-Rover, $2,011. (Deliv- 
$3,143.42; conv., $3,283.03; stat. wag. $166.51 on Saratoga, New Yorker and HENRY J—Four—2-dr. sed., $1,448.55. | and $166.95 on Amb: ered at New York.) 

*780.46. (Dynafiow optional at $181.75 Imperial series, standard on Crown Im- | Six—2-dr. sed., $1,593.68. OLDSMOBILE—Super 88 Ba cn — 4-dr. STUDEBAKER — Champion Custom — 
on Special and Super, standard on Road- perial. Hydra-Guide standard on Crown JAGUAR—XK-120—Super Sports, $4,039; | sed., $2,327.55; 2-dr. sed., $2,264.79; cl. |4-dr. sed., $1,667.42; 2-dr. sed., $1,633.85; 
masier.) , Imperial, optional at $225.75 on other | hardtop, $4,065. Mark VII—4-dr., $4,170. |cpe., $2,219.04; Holiday, $2,558.28; conv., | cl. epe., $1,661.75; bus. cpe., $1,561.05. 

models. ) (Delivered at New York.) $2,673.13. 98 Deluxe—4-dr sed., $2,610.37; | Champion Deluxe —4-dr. sed., $1,7 

DD oe wey oy 62—4-dr. sed., $3,- iP . sed., $1,749.30; 

a. * CROSLEY—stat. wa $1,001.64; bi KAISER—Special—4-dr. sed., $2,212.26; | Holiday, $2,882.49; conv., $3,025.07. (Hy-|2-dr. sed., $1,715.76; cl. cpe.. $1.743.64 

527.85; cl. epe., $3,436.24; Coupe De Ville, ‘otshae’’ $982.07 Sapen | 2-dr. sed., $2,159.79; bus. ecpe., $1,991.89: |dra-Matic optional at $168.80 on all ; 
$3,843.11; —_-. $3,986.86. Series 60 Spe- | CoUPe, $943.38; Hotshot, $952.07. Super— ade Seawall $2,264.72: 4-ar. T 1 del P bus. cpe., $1,643.07. Champion Regal— 
eial—4-dr. $4,141.61. Series 75—7- | 2-dr. sed., $1,032.82; stat. wag., $1,076.77; eter, 94,208. 14; Traveler, | models. ) 4-dr. sed., $1,833.48; 2-dr. sed,, $1,799.94; 
sed., ~~ 199.54: lim $5,405.02, | Conv., $1,035.38; Sports roadster, $1,028.72 $2,317.21. Deluxe—4-dr. sed., $2,327.70 PACKARD — 200 — 4-dr. sed., $2,528; |cl. cpe., $1,827.82; bus. cpe., $1 "127.25: 
pass. + » £00.04. , ’ ” oe ose an |2-ar- sed., $2,275.23; cl. cpe., $2,296.22;|2-dr. sed., $2,475. 200 Deluxe—4-dr. sed.,|conv., $2,157.50. Commander Regal—4-dr. 
(Hyére-Matte oe at Fa, ed mead Deluxe—4-dr. sed. $2,247.37; |2-dr. Traveler, $2,380.17; 4-dr. Traveler, | $2,675; 2-dr. sed., $2,622. 250—Mayfair, | sed., $2,032.01; 2-dr. sed.. $1,997.04: el. 
, on other series. cl. cpe., $2,235.38; Carry-All sed., $2,- | $2,432.63. (Hydra-Matic optional at $162.30 | $3,293: conv., $3,450. 300—4-dr. sed., $3,-|cpe., $2.026.1 Commander State—4-dr. 
LET. Ss — 4-ar, | 476.71; 8-pass. sed., $3,020.73. Cus on all models.) 094. Patrician 400 — 4-dr. sed., $3,767. |sed., $2,143.05; 2-dr. sed., $2,108.08: cl 
sed., $1,593.50; 2-dr. sed., $1,540.06; cl. — sed., $2, Apt t cl. epe., $2,437. 4 LINCOLN—4-dr. sed., $2,795.89; cl. cpe., | (Ultramatic standard on 400, optional at|cpe.. $2,137.14; conv., $2.481.01: Land 
epe., $1,545.44; bus. epe., $1,459.72. Fleet-| Sportsman, $2,780.52; conv., $2,881. $2,744.94; Lido, $2,957.16. Cosmopoli $189 on other models. Easamatic optional | Cruiser, $2,289.33. (Automatic oPtional at 
line cpe., $1.540.06. Styleline | 8-Pass. sed., $3,231.24; stat. wag $3. 4-dr. sed., $3,471.55; cl. cpe.. $3,415.96; | at $39.45 on all models.) $208.29 on Champions, $217.12 on Com- 
-dr. sed., $1,680.22; 2- pang or (Tip-Toe Shift optional at $131.97 Capri, $3,652.81; conv., $4,233.98. (Hydra-| PLYMOUTH—Concord — 2-dr. sed., $1,- | manders.) 
$1,628.79; cl. epe., $1,646.94; —— $1,- | 0m Deluxe, standard on Custom.) ie $182.82 on all models.) 738.21; bus. cpe., $1,551.97; Suburban, WILLYS-OVERLAND—Four—stat. wag., 
913.51; conv., $2, 030. 15; stat. w - DODGE — Wayfarer — 2-dr. sed., $1,- Y — 4-dr. sed., $2,188.65; cl. | $2.078.93; Savoy, $2.197.20. Cambridge— | $1,783.30 (four-wheel-drive, $2,204.50). Six 
. cpe., > »~ | 953.31; bus. epe., $1,812.38. Meadowbrook | cpe., $2,131.91; Monterey, $2,314.24 (all-|4-dr. sed., $1,754.09; cl. cpe., $1,718.39 ° 














—stat. wag., $1,866.14 
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___ Commercia Credit Corporation — 








Offices Throughout the United States and Canada — 
Hundreds of ComMerctat Creptt offices offer dealers everywhere national 
service at the local level. CommerciaL Crepit’s complete package offers 
financing for factory-drive-away, wholesale and demonstrator service and 
right up through the details of car insurance, credit investigation, col- 
lection, adjustment and prospect follow-up. 


Commercial Credit financing 
helps prevent lost sales 


Bin an 





Reputation for Integrity —Commerciat Crepit has gained the respect of dealers 
and motorists everywhere as a result of financing millions of cars over a period of many 
years. Whether new cars are scarce or plentiful—in peace, war, prosperity or depression— 
dealers have come to know they can depend on Commerciat Crepir for financing as usual. 


COMMERCIAL CREDIT 
CORPORATION 


A subsidiary of Commercial Credit Company, Baltimore 
... Capital and Surplus over $100,000,000. .. offices 
in principal cities of the United States and Canada. 


be: aa eS ee Te re wiih cece 


re W'. THE complete COMMERCIAL CrepiT PLAN, car dealers control 


their own financing . . . thereby eliminating any possibility of a 
third party jeopardizing sales or influencing prospects. And COMMERCIAL 
Crepit helps dealers keep the very valuable customer follow-up con- 
tacts that result in still more profits from servicing, repairs and future 
car sales. 

CoMMERCIAL CRrepit’s PLAN is a favorite of customers, too . . . offering 
them such extras as Automatic Car Insurance Coverage, Life Insurance’, 
Personal Insurance, Bail Bond Protection, etc. Write, wire or phone 


your nearest CoMMERCIAL CrepiT office today for complete details on 


how this plan can help you. 


* Not available in California 





See This Timely Study —This interesting analysis of the Time Sales Market 
shows how the CommerctaL CrepiT PLAN helps dealers and customers. It may help 
you keep profits up when new car deliveries are down. Call your nearest COMMERCIAL 
Crepit office and ask to see “The Dealer's Stake in Time Selling.” 





Insurance Benefits Both Dealers and Customers—Every car sold under the ComMERCIAL CREDIT 
PLAN is automatically insured by the nationally famous Calvert Fire Insurance Company. This arrangement 
assures the dealer extra repair work because Calvert’s program is to give the selling dealer first chance to 
make repairs. Customers benefit two ways; they are guaranteed genuine factory replacement parts and experi- 
enced workmanship; and they can rely on Calvert’s record for prompt, fair and speedy claim settlement. 
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Frame-Body Unification 
Threatens Old Method 


By A. H. Allen 
WHAT NOW is appearing to be an outmoded system of 
automotive construction—that of assembling and finishing 
a body and then bolting it down to a built-up frame and 
chassis—is being accelerated to the j 
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Reprinted from Automotive News, December 29, 1947 





0. When did Nash first introduce ‘‘Airflyte 
Construction’’, the welded-unit body-and-frame t 
of automobile? 


A. In 1940. 


0. Why was it called the “‘first car to apply the 
benefits of aeronautical engineering to the building 
of an automobile?” 





A. Like the fuselage of an airplane, the Nash 
body-and-frame were welded into one everlastingly 
solid unit. Like the fuselage of an airplane, eacl 


. , ' : 
raced, fused inseparably with 


part was integrally-b y 
the tough steel “hide’’ in what engineers call 
Like the fuselage « 


an airplane, this new kind of automobile provided 


monocoque “‘skin-stressing.”’ 


greater strength per pound of weight than had ever 
been possible before. 





0. Have any other makers followed the Nash lead 






A. Yes. Nash is proud of the fact that it 

pioneered the pattern of cars to come... proud 
that other progressive car-makers here and abroad 
have adopted this principle. 
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Reprinted from Automotive News, March 15, 1948 
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Q. What differences are there between Nash and 
these cars which have followed the pattern set by 
Nash? 


A. Only in Nash Airflyte Construction are the 


utmost benefit l-unit body-and-f 


realized. Only Nash has been able to expand 


passenger and luggage room so greatly, at the same 
time engineering out hundreds of pounds of 

useless weight and without decreasing safety 

in fact, laboratory tests have proved Nash Airfly 
Construction more than twice as rigid as 
conventional construction. And only Nash has a 
record of 31 billion miles of driving proof. 


Q. What other benefits does this construction offer? 


A. It offers far greate immunity to rattles and 


squeaks. It helps to give gasoline economy of more 
than 25 miles to the gallon in the Statesman, up to 


30 in the Rambler, at average highway speed. 


0. Which manufacturer made the first complete, 
exhaustive tests of the effect of streamlining the 
automobile? 


A. Nash. At the expense of several hundred 
thousand dollars, twelve full-size automobiles were 
tested in the University of Wichita Wind-Tunnel. 
These scientific, impartial tests by the University 
Aeronautical Engineering Department, showed Nash 
to be 20.7% more efficient aerodynamically than 

the average of all other cars tested. 
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0. What are some other important ‘“‘firsts?”’ 
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* 8G . it Lhe vyveatner LMVe, 


Pull-Uut Giove 
1 windshield on all mod 


+ of other comfort and safety features. 


From the record of our fifty golden years, Nash 
dealers may be confident that, in the future as in 
the past, Nash research will continue to blaze the 
trail with important contributions toward better, 
safer, more efficient, longer-lasting automobiles. 
And, just as many other Nash developments have 
been adopted by the rest of the industry, we 
predict that some day all cars will be built the new, 
better way—with Unitized body-and-frame—the 
Airflyte Construction way pioneered by Nash. 





World’s first ‘‘Merry-Go-Round”’ assembly line started in 
1940 by Nash. 8,000 electric welds fuse the Nash 
body-and-frame into one single super-rigid unit. 
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Great Cars Since 1902 





DIVISION NASH-KELVINATOR CORPORATION 
DETROIT 32, MICHIGAN 
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National Survey Finds Strong Clamor for Relief .. . 





Dealers Favor 24-Month Reg. W 


(Continued from Page 1) 


port was that from Dallas which 
said that sales of both new and 
used cars were suffering as much 
from strict credit terms as from 
the increased cost of automobiles. 

Here are the reports from the 
various cities: 

* * a 


Buffalo 
EGULATION W is killing new- 
ear sales for Buffalo dealers 

but is having little noticeable effect 
on used-car business, dealers re- 
port. 

The down payment required 
under W is not a stumbling block 
in most instances, because the 
customer’s tradein usually cov- 
ers this. But the pinch comes 
when families try to spread the 
balance over 18 monthly pay- 
ments. 

Most dealers here would like to 
see the time limit extended to 24 
months, feeling that this would per- 
mit new-car purchases by many 
families now unable to swing them. 

Used-car business is not as seri- 
ously affected by Regulation W. 
Dealers point out that there is 
greater flexibility in selling used 
cars. If a man can’t meet the pay- 
ment requirements on one car, he 
can be shifted into a different make 
or an earlier model which will cost 
him less. But on new cars, the deal- 
er reaches a minimum monthly 
payment figure, to which the cus- 
tomer must give a definite “yes” or 
“no.”—(George E. Toles.) 

+ * * 


Dallas 
ALLAS car dealers, new and 
used, are of the opinion that 
sales are bogging down due to the 
pressure on buyers in the matter of 


| 


| 
| 





financing because of 
prices of cars; the increase in the 


increased | 


cific Coast where freight rates 
are high and have been going 


excise tax, and in Texas, the new| higher. 


laws 


requiring $15,000 minimum | 


Used-car business is active in '46 


public liability protection and com-| and ’47 models and there is actual- 


pulsory safety inspection. 

Sales are below normal for the 
season, and most dealers agree 
that the overall cost of buying a 
car has increased to such an ex- 
tent since term payments were 
increased from 15 to 18 months 
that the monthly payments are 
now back to the levels that were 
required under the 15-month 
terms. 

They say that an additional three 
months time-payment period is now 
needed to provide the actual financ- 
ing relief for buyers that was of- 
fered in the extension to 18 months. 

Because of uncertainties as to 
costs of repairs that may be needed 

to put older cars in condition to 
pass the new Texas safety inspec- 
tion law, effective Jan. 1, the de- 
mand for these cars has slumped 
sharply, dealers report. Dealers’ 
price bids at wholesale are down 
50 percent for such models.— 
(Charles Cates.) ‘ 


Los Angeles 

ge prices and higher taxes 

are effecting the new-car mar- 
ket in Los Angeles drastically. 
Business was at a standstill when 
Regulation W restricted payments 
to 15 months, several dealers point- 
ed out, “now increased prices and 
taxes have brought the payments 
up to where they are as large as 
they used to be on 15 months, even 
though we have 18 months.” 

Dealers feel Regulation W must 
be extended to 24 months imme- 
diately, particularly on the Pa- 











Got 


Headache 
? 


CARLIFE GUARANTY ©72" 
LICKS DEALERS HEADACHES 


CARLIFE GUARANTY “72” relieves the headaches caused by 
idle service shops, because it brings back 72% of your new car 


customers regularly for service. 


CARLIFE GUARANTY “72” 


relieves headaches caused by dissatisfied customers, because you 
pay their policy claims without cost after the expiration of their 
new car warranties. This retains them as friends and future cus- 
tomers. CARLIFE GUARANTY “72” relieves headaches caused by 
insufficient cash reserves, because it starts accumulating cash for 
you almost immediately. CARLIFE GUARANTY “72” relieves 
headaches caused by the loss of valued customers, because under 
this tested approved plan they must return for inspection and 
lubrication each month, or every 1,000 miles. CARLIFE GUAR- 
ANTY “72” is not a cureall, but it will aid you, as it has thousands 
of others, to make your business more secure, more profitable, and 


more pleasant. 


It costs you nothing to get the inside ‘story of this ORIGINAL, 
UNIQUE PLAN that protects the future of your dealership by pro- 
viding a continuous flow of service business month after month, and 
builds cash reserves. There's nothing like it. 


MAIL THIS COUPON TODAY FOR FREE INFORMATION 





doing. 
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The Carlife Guaranty Co. 
8827 Strathmoor, Detroit 28, Michigan 


RUSH us more information concerning CARLIFE GUARANTY "72" 
without cost or obligation. Show us what other dealers are 


FP re ree ery Pere rs eee ey eee Lee ee Tee eee Teer rT. 


Phone VErmont 8-5077 





|ly a shortage. People who normally 


would buy a new car and do not 
have the money are turning to late 


used cars, dealers said.—(Slim 
Barnard.) 

. * * 

Boston 


REATER Boston used-car deal- 

JF ers, almost to a man, would like 
to see Regulation W suspended for 
60 days. “Suspended or relaxed—it 
makes no difference, as long as it 
is not in effect for that time,” one 
used-car dealer said. 

Feeling among used-car dealers 
in the Boston area, which is the 
sounding board for New England, 
is that most are overstocked on 
used cars. A tight market is ex- 
pected by April, but if Regulation 
W were relaxed it would help them 
clean up their present inventories. 

The used-car dealers felt that 
suspension of the regulation for 
two months would not be unduly 
inflationary, and that it would 
not effect the economy in the 
area at all. 

New-car dealers reported they 
were better off, but that because 
of the higher cost of living, taxes 
and other factors, Regulation W 
was “hurting.” They also were in 
favor of a period of relaxation. 
—(Guy Livingston.) 

+ + * 


Indianapolis 
| cenit gained through the 
extension of Regulation W to 
18 months to pay on unpaid bal- 
ances have been nullified insofar as 
new-car buyers are concerned by 


increased list prices and higher 
excise taxes, Indianapolis dealers 
contend. 


Most new-car dealers here are 
of the opinion that many poten- 
tial new-car buyers are being 
deprived of the cars they want 
and should have. Many of these 
buyers have the down payment 
but are unable to budget $80 to 
$100 a month for car payments. 
Used-car dealers likewise say 
that their sales are down because 
of higher monthly payments. 

The only solution to falling new- 
car sales is to extend Regulation 
W to 24 months, Paul Kuhn, vice- 
president of North Side Chevrolet, 
Inc., said. 

Kuhn added that it might be 
wise to extend the 24-month pay- 
ment coverage to some late-model 
used cars, but did not feel that all 
used cars should be included in 
that time payment span.—(C. L. 
Kern.) 

* * * 
Denver 

T IS the consensus here that 

Regulation W is not working any 
hardship in the sale of new cars at 
the present time. The curtailment 
in production has taken up the 
slack between those able to pur- 
chase new automobiles under terms 
of Regulation W and those that 
would require more liberal terms 
and a longer time to pay on their 
purchases. 

“It is my opinion at this time, 
however, that this spring more steel 
will be alloted to automobile manu- 
facturers,” said Henry Davidson, 
head of Metropolitan Pontiac, “as 
the government stockpile will be 
sufficient by that time. Then with 
increased production in new cars, 
Regulation W will no doubt be felt 
by new-car dealers and they may 
find themselves stocked with cars 
and sales will be hard to make in 
the limited credit field. Right now 
we are able to sell all the cars that 
we receive under terms set down 
by the government regulations.” 

A survey of dealers here sub- 
stantiated the fact that there still 
are buyers under the credit regu- 
lations, and dealers are able to 
find buyers for all the new cars 
they receive. 

In the used-car field, however, 
it’s a different story. Dealers are 
pretty much agreed that Regula- 
tion W should not apply to used- 
car sales—especially cars selling for 
$600 or less. 

Cars in that class, they say, are 
purchased by working men and 
they supply the means of transpor- 
tation to and from work. Many of 
them are unable to pay a large 
down payment due to small sala- 








Chevrolet for Cerebral Palsy 





Assn.— 


Chevrolet dealers of Nassau county, N. Y., donated a 1951 Chevrolet station wagon 
to the Cerebral Palsy Assn. of Nassau county. Funds for the station wagon were raised 
by the Chevrolet dealers of the county. Presentation is being made by Ora Curry 
(left) and William Frame, co-chairmen. Mark Markowitz, president of the association, 


sits at the wheel. 





ries, high taxes and high living 
expenses. 

This class of used-car buyer 
should be given every assistance 
possible—low down payment and 
time payments should be adjusted 
to fit their income, most dealers be- 


lieve.—(Tra R. Alexander.) 
nd * os 


Montgomery, Ala. 
| gered to the effect of Reg- 
ulation W are spotty in Mont- 
gomery, Ala., but most dealers ad- 
vocate the extension of credit to 24 
months as a means of moving new 
and late-model used cars. 

One dealer in medium-priced 
cars said Regulation W has not 
hurt his business at all. Another 
dealer in the same class said it 
had hurt only his late-model used- 
car business. 

Dealers in higher-priced cars re- 
ported almost unanimously that 
they had lost sales because custom- 
ers were not able to meet the 
monthly payments. — (William R. 
Lynn.) 


* * 


* 
Cleveland 
| grater naire W is charged by 

Cleveland automobile dealers 
with cutting into used-car sales, but 
not affecting new-car turnover too 
seriously. 

Most dealers would like to see 
Regulation W extended to a 24- 
month term, particularly where 
“hardship cases” or “marginal 
buyers” are concerned. These are 
persons in the lower income group 
who need transportation badly, 
but can’t afford to make the 
monthly payments. 

Said Jim Berry of Metropolitan 
Buick: “It is the high monthly pay- 
ment that is hurting used-car 
sales.” Sam Meisel (Lincoln-Mer- 
cury) warned used-car prices would 
have to drop to entice buyers. 

Byron Cleveland (Ford) 
tained “we’ve got to show sales- 
manship ability” to offset Regula- 
tion W, while B. W. Blauschild 
(Dodge-Plymouth) stated “under 


main- | 





Regulation W we’ve lost many sales 
because people can’t make the 
down payments.” — (Sanford Mar- 
key.) 


For Laboratory 
GM, Ford Grant $200,000 


To Wayne University 


DETROIT.—The board of educa- 
tion has announced the acceptance 
of grants totaling $200,000 from 
General Motors Corp. and Ford 
Motor Co. for expansion and main- 
tenance of the large-scale com- 
puting machine laboratory at 
Wayne university. 

Wayne will acquire a digital com- 
puter machine with the $150,000 
grant from GM. 

The $50,000 grant from Ford will 
be used for operating expenses for 
the expanded laboratory. 

Wayne officials stated that the 
new machine would make possible 
a complete instructional program 
in large-scale machine computa- 
tion, and that the _ instructional 
program would bring to Detroit 
specialists who could advise indus- 
try and business on problems deal- 
ing with the operation, application 
and construction of computing 
machines. 





Mexican Auto Assembly 


To Be Sliced in Half 


MEXICO CITY.—Fewer, at 
least 50 percent less, automo- 
biles will be assembled in Mex- 
ico in 1952. The plants have been 
obliged to modify sharply their 
production because of restric- 
tions provoked by the U. S. de- 
fense plan. 

The plants in Mexico are en- 
tirely dependent upon _ their 
home factories for materials and 
as the U. S. plants will have less 
materials, the sharp cut in Mex- 
ican car output is inevitable. 











Products 


342 Madison Avenue 





White Sidewall Tires 


With Genuine, Full Size, Natural Rubber Wall 
{Not painted or synthetic) 


Imported Major American Brands Only — Firsts 
We are now supplying some of the largest new 
car and tire dealers with substantial quantities. 


Guaranteed 2-week delivery 


American Standard Automotive 











Co., Inc. | 
New York 17, N. Y. 


Telephone: MU 7-5473 
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Dealers tell me... 








(Continued from Page 3) 


juarter. The Wills-Saint Claire , makes in preference to a new Ford 


jlant was for sale. 


Up until 1927, the growth and 


ther the ability to build them. 


e basis of much design develop- 
ent. The development of machine 
vols and factory processes were 
coming increasingly important. 
Manufacturers with little capital 
found it impossible to invest in 
these new labor-saving tools or 
revamp their factory layout and 
fell by the wayside, 


* * 


oars eat as 


+ 


Dealers to the Fore 


EFORE 1927 had been the age 
of development both of the 
product and manufacturing pro- 
cesses. Ford had developed im- 
proved manufacturing processes 
more rapidly and to a greater ex- 
tent than any other early builder. 
This magnificent success perhaps 
kept him from observing car design 
developments. But due to his enter- 
prise and genius, he furnished the 
car that put America on wheels. 
But by this time the waiting 
market was filled. Competitive 
manufacturers in the meantime had 
developed cars with more public 
appeal. Many people preferred to 
buy second-hand cars of other 


NPA Freezes 
1952 Plates for 
Use in 1953 


WASHINGTON. —Owners of 
more than 52,000,000 motor vehicles 
will have to use their 1952 license 
plates also in 1953, the National 
Production Authority announced 
last week. 


In an action aimed to conserve 
scarce steel and aluminum, NPA 
said materials will be allocated 
quarterly to each state for the 
manufacture of tags, clips or tabs 
to revalidate 1952 plates for use in 
1953. 


NPA said that about 80 percent 
of the steel and aluminum previ- 
ously allocated for the manufacture 
of full-size license plates will be 
conserved. 

Requirements for materials to 
produce license plates have ex- 
panded steadily as the result of 
the increasing number of motor ve- 
hicles on the road. NPA said that 
there were 49,176,000 motor vehicles 
registered in 1950. The 1951 regis- 
tration is estimated at slightly more 
than 52,000,000. Between 54,000,000 
and 55,000,000 registration of cars, 
trucks and buses are expected in 
1952 providing production holds up. 

NPA reported that in 1950 a total 
of 34,000 tons of steel and alumi- 
num was processed for license 
plates. 
these materials were used. 


Plates already made for issuance 
to motor vehicle owners in 1952 
required 31,000 tons of steel and 
530 tons of aluminum. But alloca- 
tions for 1953 plates will be cut 
about 20 percent of 1952 usage, 
NPA announced. 


Eighteen states already have vol- 
untarily instituted conservation of 
steel and aluminum for 1952 license 
plates, NPA disclosed. The follow- 
ing states are issuing tabs or clips 
during the coming year: California, 
Colorado, Connecticut, Delaware, 
Indiana, Kansas, Kentucky, Maine, 
Maryland, Massachusetts, Missouri, 
Montana, New York, Ohio, Oregon, 
Rhode Island, Virginia and Wash- 
ington, 








McClurg Deal in Cleveland 
Bought by Lee 


S. J. Lee, former owner of 
Fleet Management Corp. in Chi- 
cago, has purchased the Ralph 
McClurg, Inc., dealership in Cleve- 
land. It will be operated as Com- 
merce Motors, Inc. 

His partners include Ed Maher, 
Dallas Ford dealer for the past 
35 years, and Maher’s two sons, 
Tom and Louis, both of whom 
operate the dealership in Dallas. 
Lee also served as fleet manager 
of Ruby Chevrolet, Inc., in Chi- 
cago. 


ipularity of cars had not been} 
much the design of the cars but | 


swners’ experience with cars was} 








This year 36,000 tons of | 








at the same price. 

This era marked the transition 
from production to the merchan- 
dising stage of this industry. 
Since then success had not been 
alone a question of ability to 
build, but rather ability to offer 
a product that has consumer ac- 
ceptance, It marked the increas- 
ing importance of the contribu- 
tion of the automobile dealer. 
Owner satisfaction was now the 
goal. Meeting that goal depends 
heavily upon the resources of 
dealers located out in the terri- 
tory where cars are used. 


In other words, unlike the teen 
years when the public was buying 
anything that ran on four wheels, 
success and growth now depends 
not only on design and ability to 
produce, but more importantly on 
the capability of dealers who, of 
course, finally sell and service the 
product to owners living in cities, 
towns and the countryside through- 
out the nation. 





Cuyahoga County (O.) Ford 


Cleveland; Bert Kemmerling, S. L. Marshall, 
ters, Harry Pritchard, Sid Coons, Leo Grabski, Cecil Northup, Clyde Zahner and E. A. 
Knoll. Inner row, clockwise, is Michoel Wojtowich, Sam Lee, Clifford Barnard, James 
Henderson, W. L. Thomas, Clifford Hauser, 





Dealer Parley— 


At this meeting in Cleveland, the Cuyahoga county Ford dealers elected officers 
and held o general discussion of dealer matters. Clockwise, in outer row, are Byron 


Dave Magner, R. R. Anfin, George F. Wal- 


Howard Reynolds and M. L. Lance. 





U.S.-Du Pont Suit 
Delayed Till Nov. 


CHICAGO.—Giving crowded 
court dockets as the reason for the 
postponement, Federal District 
Judge Walter J. LaBuy last week 
|deferred until Nov, 18, 1952, trial 











of the government’s antitrust case 
against E. I. du Pont de Nemours 
& Co. and other defendants, includ- 
ing General Motors Corp., Ethyl 
Corp. and United States Rubber Co. 


The government's objective is to 
force the du Pont firm and family 
to divest themselves of interests in 
the other companies. 





| Aro to Display 
New Tops at N.Y. 


BOSTON.—As a part of its plan 
of expansion in a new plant, Aro 
Mfg. Co., of Boston, maker of re- 
placement convertible tops, plans 
to display additional new products 
at the NADA show in the Grand 
Central Palace, New York. 

The new Aro Tri-Vue tops will 
be on display at the show. These 
tops are the same as other Aro 
convertible tops, with the exception 


that these incorporate triple full- 
view rear windows of flexible 
plastic. 





K. W. Battery Occupies 
$500,000 Chicago Plant 

CHICAGO. — K. W. Battery Co., 
manufacturers and designers of in- 
dustrial batteries, opened a new 
$500,000 plant at suburban Skokie 
last week. 

The firm is headed by Walter P. 
Paepcke, chairman, and Emanuel 
Loewenherz, president. The new 
facilities, they said, will enable the 
company to double its output, prev- 
iously confined to a plant in Brook- 
lyn. 








It pays fo tie up with the 


Best Known, Fastest Selling Line- 






WORLD’S LARGEST 


MANUFACTURER of oil, air, 


fuel and water filters 


nautical, marine and industrial fields—that’s 
Fram! Years of research, development and 
experience in actual service have produced 
the finest filtration equipment money can buy 
... and it’s yours to recommend and sell, with 
confidence. See your Fram Distributor today! 


FRAM CORPORATION, Providence 16, R. I. 
In Canada: J. C. Adams Co., Ltd., 
Toronto, Ont. 


OIL « AIR * FUEL * WATER 


for automotive, aero- 


system protection! 
starts an end- 


MAKE MORE SALES with Fram. 
every make oil filter on the market. Give your customers 
tops in performance. Keep their engines clean for plenty 
of extra trouble-free miles. Yes, Fram sales build your 
profit and customer goodwill. Selling Fram helps you nail 
those profitable extras, too. When you ask “‘How’s your 
Oil Filter?’’ it gets you under the hood in the profit zone. 


Replacement 
Cartridges 





Fram Cartridges fit most 





MOTORISTS KNOW FRAM! They’ve learned about 
Fram over the years, from giant billboards along 
key highways from coast to coast ... from power- 
ful advertisements in Life, Saturday Evening Post, 
Collier’s and Popular Science. They’ve learned to 
rely on Fram for the best in filtration . . . over 15 
million motorists now use Fram! 


Cash in on a New 
Fram Sales Miracle 


Fram dealers everywhere are 

in on the sensational Radiator & Water 
Cleaner that stops formation of rust 
and scale and removes particles from 
cooling systems. It’s a “natural” for 
over 50,000,000 cars, trucks and trac- 
tors needing 

And every one you 
leas chain of profits from Replacement 
Cartridge sales. 
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49 (62) club coupe, $2,350*; 4-dr., §2,- 
U C e e ar. bi see Special, $2,150* ‘48 (61) 4- ® 
dr., 55*, ‘47 (62) club coupe, $1,315* 
sed- aor Auction Price V 
CHEVROLET—'51 Bel-Air, $1,950*, $1,- - 
S 920° 50 SL Deluxe 2-dr $1.41! Be ° ag er e se ar rices 
$1 410; FL Deluxe 4-dr $1,37 "48 : ; 
Mi k , , a FM 4-dr., $900; FL aerosedan, $855: SM (Compiled by Automotive News) 
SEAPrHKeECT ren $820. "42°'SD 2-dr., $180 
; CHRYSLER—'50 NY Highlander 4-dr., $1,- model ‘ici oo 198 
Like most of the commercial world, the used-car market held 805° ; Y. 4-dr., $1,800*; Windsor — ss — ~~ a 
fairly steady last week at a greatly reduced rate of activity. Prices Highiander °¢-ar a $864 $896 $926 a. ——_ a va 
drifted off $2 from the previous week to bring the overall average | pongE— ‘io ie pickup, $875 1950 1,356 1,402 1,41 
to $864. Sag bom pinup, S878 1949 1,080 1,130 1,16: 
FORD—'51 Victoria, $2,150*, $2,045*. '50 ; oo "i. 
The decline would have been slightly more had not the average esl lh thew ST rari ig TO ae 7 1948 831 S54 8 
x 2 ‘ yeluxe (6 bus ss c i] "49 7 5 7 : 
price of ’41s risen $11, the only gain during the week. The price of ’46s eonv.. $1 310 “Genem tr bee. G1, 180; 1947 695 718 74 
and ’42s remained even with the preceding week, but all other model- Custom (6) 2-dr., $1,020. °46' SD (8) 1946 603 632 66% 
vears lost ground. | 2-dr $625 "41 (8) dr $205 1942 264 283 29 
The largest decline was $10 in the price of ’51s. Identical $3 losses fomeninaes fix nieces wl ; Dec 1941 247 256 28 
were suffered by ’49s and ’47s, while ’48s dropped $6 and ’50s lost | LINCOLN a os ey — — Overall ———— 
only $1. During the same week of last year, there was an increase “coupe, $1,145 ae ee Average... $ 864 $ 896 $ 926 
of $10 in the overall average price to $830. | MERC RY “50 4-dr., $1,640*, $1,580, '49 (The above figures are averages of used-car auction prices, all 
Severe weather cut down the number of entries offered for sale at | 4°" Pe a om makes and models, carried regularly in Automotive News.) 
the various auctions. There were only 939 offerings at eight repre- | ‘*SH#—'5!, Rambler conv., $1,390. | '47 





(600) 4-dr., $650. '46 (600) 4-dr., $495. | 
sentative sales last week, but buyers took 581 of the units, or 62 per- | oL DSMOBILE ‘51 Super "(88) conv, os 


cent. In the previous week at the same auctions, 726, or 63 percent, | ci’ '49 (98) conv., $1,655*; Deluxe| seqanet. $910 PACKARD—'49 4 An 
of the 1,154 offerings were sold. | peta ee em en.eeee CHEVROLET — '51_ Bel-Air, $1,790*, '50 | pin TP cote 
: ; eo , F ; | FAC t(D—’50 4-dr., $1,220°. FL Deluxe 4-dr., $1,170*; 2-dr., $1,335*; | PLYMOUTH—’51 Cambridge club coupe 
Prices marked with an * indicate a unit equipped with —_- a Deluxe 2-dr., $745. '42/ si, Special 4-dr., $1,150. °49 FL Deluxe | 465. °49 SD 4-dr., $1,020. '47 SI 
tomatic transmissio * overdriv PE ee 2- 965. "48 %-ton p te | club coupe, $705. 
automatic transmission or overdrive. | PONTIAC —'5 7 (8) station wagon, $2,480°. | a caeten Sle ae ere. (a | STUDEBAKER 48 Land Cruiser 4-a: 
; 3 SL (8) 4-dr., $76 25.42 FL mt ‘ ; ‘| $740*. "46 Champion 4-dr., $200 
AMARILLO, TEX. | pu gbemand weak; prices slightly softer.) || STUDEBAKER—'49 %-ton pickup, $825. ous De. a i 
) N ™ ’ 7 + , 
(Amarillo Auto Auction. Sale every Fri- Riviera coupe, $1,975*; 4-dr., $1,825* . RIC DODGE—’'49 Coronet club coupe, $1,160*. AI BANY N Y 
cues. = Bam 8 1a 169 unit | Sage $1,160 "Somat arriey. 4-dr., $1,- | EBENSBURG, PA. "Gane <8) een $830 “aT ep (ey tub (Tim Anspach's Dealers “auto Auctior 
rices slightly lower. Sok ‘ 8 385°, 160; sedanet, 260. '°49 RM | _ (Ebensburg Auto Auction Co. Sale ever non Shan Pain ce) men tie oe Wy — % ; 
out of 330 offerings.) Supa Ear Gabe ah ae “+. goes, 46 | Thursday. Prices are for sale of Dec. 20.) LINGOL F sae fan uae (8) 4-dr., $510 he oC Monday. Prices are for sale o 
"wo s 2 ivy ¢ . , $2,305: , - " ¢ 2 Specia -dr., $275. | att basN — ‘ ° > ) roe e 
"aer iaevienh enone nea 500°: Sencial 4-40. CADILLAC—'81 (42) pce dr., $ | _ (Severe winter weather has practically | MERCURY—'51 4-dr.. $1,645*. ‘50 club| . (Subzero weather and bad road condi 
2,010* 50 S etal 4-dr., $1,260 Super| 4-dr., $3,700*. "50 ( ao aoe ery | Paralyzed the used-car market. Sold 30 coupe, $1,215. tions kept at least 100 cars away. Prices 
$2, . '50 Specia -» $1,260; § +» $3.7 - ‘od 62) 4-dr., $3,125*. | units out of 43 offerings.) | NASH—’48 (600) 4-dr., $725 (Continued on Page 17, Col. 


4-dr., $1,650*, $1,510*. ’49 Super conv., ——_____—__ A TS A, 
$1,305; 2-dr., $1,200, $1,260*; Special 
4-dr., $1,100, $1,170, $1,220*. 

CADILLAC—’49 (62) conv., $1,975. 

CHEVROLET—’'51 SL Deluxe 4-dr., $1,590 
$1,635, $1,720, $1,835*; club coupe, $1,- | 
590; 2-dr., $1,605, $1,695, $1,785*, 2 at 
$1,810*; FL Special 4-dr., $1,000; FL 
Deluxe 4-dr., $1,195, $1,175; SL Special 
club coupe, $1,095; SL Deluxe 2-dr., $1,- 
110, $1,185, $1,215, $1,300*; Bel-Air, 
$1,575. 

CHRYSLER—’'50 Royal club coupe, $1,305; 
Windsor 4-dr., $1,510. 

DeSoto—'50 Deluxe club coupe, $1,340; 
Custom station wagon, $1,650; 4-dr., 
$1,435. 

DODGE —’'51 Coronet club coupe, $1,510. 
’50 Coronet 4-dr., $1,200, $1,305. ‘48 
Deluxe 4-dr., $805; 2-dr., $770. 






























- | BUICK—’49 RM 4-dr., $1,300*. '48 Super | OLDSMOBILE—’'49 (98) 4-dr., $1,150* 


oO pushes 


FORD—’51 Deluxe (8) 2-dr., $1,325, $1,- a 
490; Custom (8) 4-dr., $1,690, $1,700, ‘5 
$1,875*; Station wagon, $2,085*. ’50 A / 
Custom (8) 2-dr., $1,175, $1,220; De- , ; ' ' 
luxe (8) 4-dr., $1,050. '49 Deluxe (8) / TI . The American Magazine again 
club coupe, $905. / 
LINCOLN 49 4:dr,, $1,050 j delivers the goods to more than 212 million fami- 
MERCURY —-'51 club coupe, $2,200*; | { . onth ilies—bi 
2-dr., $1,780; 4-dr., $1,800. °50° club | \ lies. ’ these families—bigger, 
coupe, $1,440. } \ . ° » a ‘ 
NASH-’51 Rambler station wagon, $1,- | younger, with 38.7% higher incomes than aver 
200; °49 (600) 4-dr., $800. | \ ” 7 ca 
OLDSMOBILE—'51 Super (88) 2-dr., $2,- \ age — seek it because it serves them. Every 
05*, $2,290*; 4-dr., $2,360*. '50 (88) | a ; j : 
= sr 660°: 4-dr.. si. 565; (76) 2-dr.. | mor this Family Service shows them the 






































































$1,235*. °49 98) 4-dr., $1,550". | 

PLYMOUTH —’51 Cambridge club coupe, | 
$1,625; 4-dr., $1,590, Belvedere, $2,035. | 
"50 Suburban, $1,420. °47 Deluxe 4-dr., | 
$530, $595. 

PONTIAC—'50 (8) 4-dr., $1,560*. "49 (8) 
4-dr., $1,110, $1,150. ’48 (8) 4-dr., $815, 
$895*: 2-dr.. $785; station wagon, $825. 

STUDEBAKER ’51 Champion RD club 
coupe, $1.470; 2-dr., $1,450; 4-dr., $1,- 
435. '50 Champion conv., $1,070 


MASON CITY, IA. 


(Lapiner’s Car Auction. Sale every Wed- | 
nesday. Prices are for sale of Dec. 19.) 
(Weather conditions bad and market 
of. Sold 64 units out of 108 offerings.) 
BUICK—’50 Super 4-dr., $1,385*, $1,390*. | 
"46 Super 4-dr., $495. | 
CADILLAC——’51 (62) club coupe, $3,750*. 
"49 (62) 4-dr., $2,045*. | 
CHEVROLET—’'51 SL Deluxe 2-dr., $1,- 
465, $1,505. $1,530; SL Special 2-dr., 
$1,375, $1,385, $1,395, $1,400. °50 SL} 
Special 2-dr., $1,190. ‘49 FL Deluxe | 
2-dr., $1,000. °46 FL aerosedan, $635: | 
Suburban, $410. | 

CHRYSLER—’47 Windsor 4-dr., $685. 

DeSOTO—'51 Deluxe 4-dr., $1,745. °47 
Custom 4-dr., $705. 

FORD—’51 Custom 4-dr., $1,590*, $1,640*, 
$1.665*. '49 Custom (6) 2-dr., $885*; 
half-ton pickup, $590. "48 SD (8) 2-dr., | 
$495. $515. $595; station wagon, $640. 

FRAZER—'48 4-dr., $535. | 

HUDSON—’'50 Commodore (6) 4-dr., $1,- 
145*. ‘48 Super (6) 2-dr., $715. 

KAISER—'49 4-dr., $455, $455*. °47 4-dr., 
$290. 

LINCOLN—.°49 2-dr., 

MERCURY—’49 2-dr.. | 

NASH—’49 (600) 4-dr., g865°. "47 (600) | 
4-dr., $400. | 


Family Diet. 





OLDSMOBILE.—’51 (88) Deluxe 2-dr., 

840*. '48 (98) Deluxe club coupe, doles” 
"47 (66) 4-dr., $640". 

PLYMOUTH—'49 Deluxe 2-dr., $935. °46 | 
SD 4-dr., $500. 

PONTIAC—’51 Chieftain (8) 4-dr., $2,- 
030°. °50 Chieftain (6) Deluxe 2-dr. 
$1,150*. °49 (8) 2-dr.. $1,125*. "46 (8) 
4-dr.. $610 ‘42 (6) 4-dr $275. 

STUDEBAKER—'50 Champion 4-dr., $1,- 
145* 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. Sale every 
Friday. Prices are for sale of Dec, 21.) 
(Market is in a holiday slump.) 
BUICK—'46 RM Sedan, $525. '41 Special 
sedan, $270, $285 
CHEVROLET—'49 SL Deluxe sedan, $995 
‘48 FL aerosedan, $830. '46 SM sedan, 
$570; FM club coupe, $690. 
CHRYSLER—’48 Windsor sedan, $800, °47 | 
Windsor sedan, $700. 
DeSOTO—’'47 Custom club coupe, $795. 
DODGE—'46 Deluxe sedan, $620 
FORD—'49 Custom (8) sedan, $800, $810 
‘46 SD (8) sedan, $600. '41 (8) sedan 
$260. 
MERCURY—’'49 club coupe, $960. | 
OLDSMOBILE—'46 (78) $535. 
PLYMOUTH—’'50 SD sedan, $1,150; De- 
luxe sedan $1,020. °48 Deluxe sedan 
$795. '47 SD sedan, $710. 
PONTIAC—'46 (8) sedan, $630. 
STUDEBAKER — ‘47 Champion sedan 


$550 
WILLYS—’47 Jeep, $500. °46 Jeep, $550 


LOS ANGELES 


(Los Angeles Auto Auction. Sales every 
Tuesday and Thursday at San Gabriel, | 
Calif. Prices are for sales of Dec. 11-13.) | 










MONEY, novel and 





better way to travel, to dress, to eat, to relax, 
to live. A'! Month, this Family Service sets folks 
thinking about your sort of product. For in- 
stance, in the January issue— 
Advertisers of food products, kitchen equipment, 
dinner ware, read: MORE MEAT FOR YOUR 


informative article on 


Advertisers of travel—by air, land or sea—trav- 
eler’s checks, insurance, luggage, or apparel 
read: ONE THOUSAND MILES OF MAGIC, 
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toria, $1,750; Crestliner, $1,650; Custom 
(8) 2-dr., $1,610. "50 Custom (8) 2-dr., 
$1,180. '49 Custom (8) 2-dr., $1,030, '48 
station wagon, $700. 

FRAZER—'48 Manhattan 4-dr., $700. °47 
4-dr., $480. 

HUDSON—’49 Super (6) 2-dr., $880. 

KAISER —’51 4-dr., $1,160. '49 4-dr., $735. 

LINCOLN—’50 Cosmopolitan 4-dr., §1,- 
725°. 

MERCURY—’51 2-dr., $1,7 50 club 
coupe, $1,410, $1,330. 7 ‘in $680. 
"46 4-dr., $700. 

NASH—’51 Ambassador 4-dr., $1,500, '50 
Ambassador 4-dr., $1,110. '48 (600) 4- 
dr., $605. 

OLDSMOBILE—’51 (98) 4- dr., $2,270*. '50 
(88) 2-dr., $1,400*. ’49 (98) 4-dr., $1,- 
260*. °47 '(98) 4-dr., $780; (78) 2-dr., 
760*. 

PLYMOUTH—’'51 Cranbrook 4-dr., $1,750, 
$1,605; Belvedere, $1,705, $1,700. ‘49 
SD 4-dr., $1,080. 

PONTIAC—’51 Chieftain (8) 4-dr., §1,- 
900*; SL (6) 2-dr., $1,420*, $1, 320. °48 
(8) 4-dr., $810. 

STUDEBAKER—’'51 Champion 4-dr., $1,- 
po ’49 1-ton pickup, $505. °47 Cham- 

n 4-dr., $620. 
w ILLYs —49 Jeepster, $675. 


DANVILLE, VA. 


(Danville Auto Auction. Sale every Wed- 

nesday. Prices are for sale of Dec. 19.) 
(Excellent sale, considering the season. 
Sold 44 units out of 73 offerings.) 

BUICK—’49 Special 2-dr., $1,195*, $1,210*. 
’41 Special 4-dr., $310. °39 4-dr., $100. 

CADILLAC—’47 (62) 4-dr., $910. 

CHEVROLET—’51 SL Deluxe 4-dr., $1,- 
670*; 1-ton pickup, $900, '49 FL Special 
2-dr., $895; FL Deluxe 2-dr., $1,150; 
SL Deluxe 4-dr., $1,065. ‘48 aerosedan, 
$930. '47 FM 4-dr., $510; SM club coupe, 
$650. '41 SM 2-dr., $310. 

CHRYSLER—’50 Windsor 4-dr., $1,360. 

FORD—'51 Custom (8) 2-dr., $1,505; Vic- 
toria, $1,740. "50 Custom (8) club coupe, 
$1,190. °49 Custom (8) club coupe, $960. 
’47 SD (8) club coupe, $740; 4-dr., $695; 
-dr., $770. '46 SD (8) club coupe, $680; 
2-dr., $535. °40 (8) 2-dr., $150; club 
coupe, $295, '32 roadster, $110, 

FRAZER—'47 4-dr., $520. 

HUDSON—’46 (6) 2-dr., $300. 

MERCURY—’47 club coupe, $780. 

OLDSMOBILE—'41 club coupe, $250. 

PACKARD—'48 4-dr., $810. ‘41 4-dr., 
$125. '40 4-dr., $110. 

PLYMOUTH—’51 Cranbrook 2-dr., $1,545. 
48 SD club coupe, $810, $895, $690; 
4-dr., $760. 

STUDE BAKE R—’50 Champion 4-dr., $960. 

| PONTIAC—’50 SL (8) 2-dr., $1, 350. °46 
SL (8) 4-dr., $650. 

MISCELLANEOUS — ‘50 GMC half-ton 
pickup, $760. 


: GAT 
N. PLAINFIELD, N. J. 
(Lebanon Auto Auction. Sale every Wed- 

nesday. Prices are for sale of Dec. 19.) 

| (Smaller sale because of icy roads 
but action was good. Prices steady. Sold 

44 units out of 78 offerings.) 

BUICK—’51 Super Riviera coupe, $2,180. 
‘50 Super Riviera coupe, $1,720; Special 
sedan, $1,350. ‘48 Super sedan, $1,050; 
RM sedan, $975. 

CHEVROLET—’50 SL Deluxe sedan, §$1,- 
265, $1,240; FL Special sedan, $1,150, 
$1, 125. °49 SL Deluxe sedan, $1,100, 2 
at $1,040, $1,035, $1,000; FL Special 
sedan, $950, $925, at at $910, $895. ‘48 
FM sedan, $845. ‘46 sedan, $640. 

CHRYSLER—’51 Windsor Deluxe sedan, 
$2,275. °49 Royal sedan, $1,395; NY 
sedan, $1,260. ‘48 NY sedan, $990. 

DODGE-—'49 Meadowbrook sedan, $1,210. 
‘46 sedan, $650. 

FRAZER—'47 Manhattan sedan, $550*. 

HUDSON—’48 Super (6) sedan, $840*. 

MERCURY—'49 sedan, $1,070. 

NASH—’50 Statesman sedan, $1,050 

OLDSMOBILE — '48 (98) sedan, $1, 090°. 

’47 (76) sedan, $750. 

og 51 Cranbrook sedan, $1,- 
585; Cambridge sedan, $1,460. '48 SD 
sedan, $5890. 

PONTIAC—’'51 Chieftain (8) sedan, $2,000, 


e 
$1,975, $1,955. '46 Trped (8) sedan, $685. 
STU DE BAKER ’47 Commander sedan, 
$835 
WIL. LYS '47 Jeep with snow plow, $900. 
al . 


Four Nations Rent Space 


MAGAZINE At Chicago Trade Fair 
CHICAGO.— Spaces have been 
contracted for by Sweden, Austria, 
Korea and Yugoslavia so far for 
- the International Trade Fair to be 
held here at the Navy Pier March 
22 to Apr. 2, John W. Gage, execu- 

tive director, has announced. 
| He said intensive efforts are be- 
t , i ing made to induce more British, 
Family Service for Hometown, America | French and Italian firms to exhibit. 


$1,750; 2-dr., $1,975*, $1,590; Deluxe coupe, $3,425*; 4-dr., $3,115*; (61) club $2s0*. ‘41 (8) conv $205; 4-dr., $150 
e e l)-ton pickup, $1,200. °50 ‘%-ton pick- coupe, $3,155* 49 (62) 4-dr $2,180* $285* 
} up, $875; Custom (8) 4-dr., $1,290, $1,- $2,100* PONTIAC 50 SL (6) 4-dr $1,405 49 
1 Used-Car Auction Prices | 180; conv., $1,300; 2-dr., $1,260. °49 | CHEVROLET—'51 FL Deluxe 2-dr., $1,575 (8) club coupe, $1,320". "48 (8) conv 
Custom (8) 2-dr., $980, $1,000; 4-dr., 50 SL Deluxe 2-dr $1,275 ae a De $980; 4-dr., $870. °47 SL (8) 2-dr., $855 
$830; club coupe, $1,000 48 SD (8) luxe 2-dr.. $1,165: 4-dr. $1,125. '48 SM $875; Torpedo (6) 2-dr., $710, $735. °41 
i-dr., $880. '47 SD (8) 4-dr., $855, $750, 2-dr.. $805: FM 2-dr $850. $950. °47 (8) 4-dr., $250 
(Continued from Page 16) 46 SD (8) 2-dr., $500, $640 FM 2-dr., $830; SM 2-dr., $670. '46 FM PLYMOUTH 51 Belvedere, $1,790 16 
KAISER—'51 Deluxe 4-dr., $1,300 i-dr.. $680. $675. $690: conv $675. °42 SD 4-dr., $650; Deluxe 4-dr., $490. '40 
teady to higher. Sold 53 units out of 63 360* 46 SL (8) sedan, $580. '42 SL (6) | MERCURY 51 4-dr $1,675 50 4-dr. MD ‘4-dr 380 SD 4-dr $230 41 coupe, $130. 
fferings.) sedan, $335 me ‘47 club coupe, $730 2-dr., $175. '40 coupe, $150 . STUDEBAKER—’'50 Champion 4-dr., §$1,- 
; . 50 Special seds $1.260*. *49  STUDEBAKER—’50 Champion sedan, $900; AS 50 Rambler conv., $1,025 *iviente Aig . 090; conv., $1,210; 2-dr., $1,190; Com- 
paper man, oe fee's; aanv.” 93 300°: Commander 2-dr., $910* 49 Champion OLDSMOBILE '51 (98) conv $2,160* = SL a ti nce aA veg oy a mander club coupe, $1,150 47 2-dr 
bene 049 @ ‘ + -dr 875 Super (S88) -( $2,325* 5O (SS) -dr ‘ ‘ aratoge m5 Dee Oyi $780. '46 Che ) -dr a5 alf-to 
pan ern ar a = <tteviog ae “a nied $1 540° a -a} a-dr.. $1,225, ¢i.008 naan’ $670 42 Highlander club coupe cision = es paps i 
( ADILL/ 51 (60) Special sedan, : r . , PACKARD —'51 (200) 2-dr., $1,825; 4-dr., be WILLYS—'49 Jeep, $885. ‘45 Jeep, $385 
100*, '47 (62) sedan, $1,100*, ‘41 (62) VALDOSTA, GA. $1,800 DODGE—'50 Coronet 4-dr., §1,370:; conv., | MISCELLANEOUS —~'51 GMC. beif © ton 
sedan, $400 (Tom Hewitt Auto Auction. Sale every | PLYMOUTH—'51 Cranbrook 4-dr., $1,550; $1,640* 417 Custom 4-dr., $805 16 pickup, $1,500 
« HEVROLET—'51 SL Special 2-dr., $1,- Friday. Prices are for sale of Dec. 14.) 2-dr., $1,425. ‘50 suburban, $1,375. ‘49 half-ton pickup, $575 
120; SL Deluxe sedan, $1,510*. '50 SL (Sold 124 units out of 218 offerings.) conv., $860; SD 4-dr., $1,025. FORD—'51 Deluxe (8) 2-dr.. $1,420: Cus- J ¥ 
Deluxe 2-dr., $1,200; FL Deluxe 4-dr.., BUICK — ‘51 RM 4-dr., $1,960; Special | PONTIAC—'51 Chieftain (8) Standard 4- Home a) Sar $1,750 foc "ei. asb: ot MANHEIM, PA. 
$1,270, $1,120. ‘49 SL Special sedan 4-dr., $2,200*; 2-dr., $2,000; Super 4-dr., dr., $1,455. °50 Catalina, $1,600*; Chief- half-ton pickup, $1 285. '50 Custom (8) (Manheim Auto Sales & Auto Auction, 
$1,020, $880. '48 SM 2-dr., $770. °47 $2,325*. °50 RM conv., $1,710*; Super tain (8) 4-dr., $1,500, 2 at $1,550 2-dr., $1,205; Deluxe (6) 2-dr $1,005 | Inc, Sale every Friday. Prices are for sale 
SM sedan, $750, $570. ‘46 SM sedan, Riviera coupe, $1,775*; Special 4-dr., | STUDEBAKER—’48 Commander  conv., '49 Custom (8) conv., $980; 2-dr., $1,-|°f Dec. 14.) 
$570, $600. °42 MD club coupe, $280; $1,140. '49 RM 4-dr., $1,000*: conv., | _ $700. | 080: Custom (6) 2-dr $1 025 Deluxe (Market good considering the poor 
SD business coupe, $325. '41 MD 2-dr. $1,000. '48 Super 2-dr., $775. "47 RM| WILLYS—’51 station wagon, $1,250. 49) (8)' 4-dr., $980; business coupe, §890,| Weather. Sold 51 units out of 115 offer- 
$200. '40 SD business coupe, $150 4-dr., $525. ‘40 Super 4-dr., $175. | Station wagon, $700. '48 %-ton pickup, 2-dr., $900. '48 SD (6) club coupe $755: | ings.) 
(HRYSLER—’50 Windsor conv., $1,650*. | CADILLAC 50 (62) 4-dr., $2,675*; (60) | $180. we ae a ' Deluxe (8) 4-dr., $765. °47 SD (8) 4-dr,. | BUICK—’51 Special 2-dr., $1,970. °50 RM 
)DGE—’50 Wayfa business Cot Special 4-dr., $3,175*. | MISCELLANEOUS—'49 GMC ‘%-ton pick-| $650, $665, $675, $715. '46 Deluxe (s)| Riviera coupe, $1,645. ‘49 Super 4-dr., 
Nene eae vo beg err 1pe, | CHEVROLET—-’51 Bel-Air, $1,825*; SL De-| UP, $680. ’48 International '%-ton pickup, | 4-dr., $665 station wagon, $605, $635,| $1,245*, $1,220*; RM 4-dr., $1,230*. ‘47 
$900; Coronet sedan, $1,350. '48 Custom | “ jyxe 4-dr., $1,600; 2-dr $1,380. '50 FL| $215. ‘46 International %-ton pickup,| 41 ('g) stati . ait: cane’ tann |. Fe. 4-O8., 8786 
“Jub ‘coupe, $850. ’46 Deluxe 4-dr., $480. | * ' > o-dr.. ,380, °E 4 —- : ae (8) station wagon, $300; conv., $300. ‘At AG °R1 (82 250°. 
u P ' | Deluxe 4-dr., $1,025; SL Deluxe 4-dr.,| $135 40 2-dr,, $115. '39 conv., $195 | CADILLAC—'51 (62) 4-dr., gs 50*, 50 
FORD—'51 Custom (6) sedan, $1,400. 50} $1,300. '49 FL Deluxe 4-dr., $1,025; SL HUDSON —'50 Pacemaker 4-dr., $930;| (62) 4-dr., $2,830". ‘48 (61) 4-dr., $1,- 
Custom (8) sedan, $1,050; Deluxe (8)| Deluxe 4-dr., $1,000. ’48 FM 4-dr., $920, | OAKLAND. CALIF | Super (8) 2-dr., $1,120. '48 Commodore | 715*; (62) 4-dr., $1,690. '46 (60) Special 
sedan, $960. '49 Custom (8) sedan, $960*,| $1,000; FL aerosedan 2-dr., $910, $890. : penn (8) 2-dr., $995; Super (6) 4-dr., 780, 46] ,.4-dr., $1,090*. 
$905; Custom (6) sedan, $775. | '47 FL aerosedan 2-dr., $600; %-ton (A. L. Pollock’s Auto Dealers Wholesale | 4-dr., $280. si : CHEVROLET—’51 SL Deluxe 4-dr., §$1,- 
HUDSON—'41 Super (6) sedan, $125. | pickup, $495. ‘46 SM 4-dr., $755. '42| Auction. Sale every Wednesday, Prices are | LINCOLN- "49 4-dr., $1,055; Cosmopolitan | $40") FE, Deluss ge age eae § 
KAISER—’51 Henry J (6) 2-dr., $820 _¥%-ton pickup, $200, $325. | for sale of Dec. 19.) 4-dr., $1, 23¢ Air, $1,560*. '49 SL Deluxe 4-dr., $960. 
wan 3 Pb cstptete CHRYSLER—’50 Windsor club coupe, $1,- | BUICK —'51 Special 2-dr., $1,765. “co | mince RY- "51 2-dr., $2,110, $1,940; club 47 FL aerosedan, $840. ‘46 SM 4-dr., 
MERCURY—'50 club coupe, $1,240. '49| 500. '48 Windsor conv., $500. | Super 2-dr., $1,315; RM 4-dr.,” $1,750*; | coupe, $2,095. '50 club coupe, $1,510. '49 | $665; FM 2-dr., $530. 
sedan, $1,060, '47 station wagon, $500. | DeSOTO—'50 Custom 4-dr.. $1,500. | Special 4-dr., $940. 49 Super 4-dr., $1,-| 2-dr., $1,330. ‘47 4-dr., $670, "46 4-ar., | CHRYSLER—'51 Saratoga club coupe, $2,- 
NASH—'49 (600) 2-dr., $850. DODGE—'52 station wagon, $2,550. ’51| 255; conv., $1,450*, $1,385. '48 RM sta-| $650. '40 4-dr., $175. "| 425, '49 Windsor 4-dr., $1,270. '48 Wind- 
OLDSMOBILE—’50 (88) sedan, $1,575*. Meadowbrook 4-dr., $1,675; Wayfarer 2. | tion wagon, $855; conv., $1,140, '47 | NASH—'49 (600) 4-dr., $940. sor 4-dr., $990. 
PACKARD—'50 Deluxe 4-dr., $1,060. dr., $1,400, '50 Meadowbrook 4-dr., $1,-| 2-dr., $825. ''46 Super 4-dr., $650; 2-dr., |OLDSMOBILE —’50 (88) 2-dr., $1,570*; | DeSOTO—’51 Custom club coupe, $1,940. 
PLYMOUTH—’51 Cranbrook 4-dr., $1,550.| 200. "46 1-ton truck, $110. | $680, $850. °41 4-dr., $295, $160. '40| 4-dr., $1,775*. ‘49 (S88) 2-dr., $1,405, | DODGE—'51 Coronet 4-dr., $1,740. '50 
‘47 Deluxe sedan, $670, $570 | FORD—’51 Custom (6) 2-dr., $1,400; Cus-| 4-dr., $205 | $1,385; (98) Deluxe 4-dr., $1,430. '47} Wayfarer 2-dr., $1,140. '49 Coronet 4- 
PONTIAC—’52 Chieftain (5) 2-dr., $2,-! tom (8) 4-dr., $1,925*, $1,800; Victoria, | CADILLAC—'50 (62) conv., $3,350*; elub| (66) club coupe, $790. "42 (6) 4-dr dr., $1,175, $1,110. 
———- eninhasie __"' | FORD—’51 = station wagon, $1,835; Vic- 
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your product ‘ 


a Family Travel article covering the scenic Gulf 
Coast from Brownsville, Texas to Appalachicola, 
Florida. 

Advertisers of toys, sporting goods, and other 
recreation products, read: THROW THE 
SWITCH—HERE COMES THE LIMITED}, amus- 
ing article on Family Fun. 

Advertisers of eye glasses, eye lotions, eye cos- 
metics, and general health products, read: 
YOUR EYES MUST SEE YOU THROUGH, a 
Family Health article on the value of your vision. 


Couple your product to Family Service! See it 
delivered always to people of a mind to pur- 
chase. Find that your advertising costs less in 
The American Magazine—because it lives longer 
and serves more—because it pushes harder! 


























AUTOMOTIVE NEWS, DECEMBER 31, 1951 


Fair in Other Areas... 











Packard's Newest— 
Milton DuPont (left), Packard's Detroit 
zone manager, congratulates Lloyd Presser, 
Van Dyke, Mich., on his appointment as a 
Packard dealer. The dealership made its 
opening when showing '52 models. 


Space All Taken 
For Pacific Show 


LOS ANGELES.—Space has all 
been filled for the 1952 Pacific 
Automotive Show to be held Feb. 
28 - March 2, according to J. Leon- 
ard Gibson, show president. 

Gibson said, however, that the 
committee is considering the possi- 
bility of additional space, but that 
“it would depend largely on the 
acceptance of those who were un- 
successful in obtaining space at the 
last drawing.” 








of this year than it was last year. 








Used-Car Sales Hit 


(Continued from Page 


crease in critical materials in the 
hands of car makers. 
* * * 

“( ‘ARS that are selling for $1,500 

A now will bring $1,700 two)| 


months from now,” said a ne 
Miami used-car operator. 

While the rest of the country’s | 
used-car sellers are probably forced 
to be more conservative, there were | 
a few indications that used-car vol- | 
ume has been better in December 


Portland (Ore.) dealers report- 
ed that used-car row was “quiet,” 
but added that prices are firm, 
especially on late models. Prewar 
prices are softening, they said, 


McCorkle to Portland 


PORTLAND, Ore.—Chuck Mc- 
Corkle has been appointed field 
secretary of the Portland Automo- 
tive Trades Assn., announces E. E. 
Bozeman, PATA president. He 
served formerly as manager of the 
LaGrande (Ore.) chamber of com- 
merce, and prior to that as man- 
ager of the Weiser (Ida.) chamber 
of commerce. 
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there iso HERMAN BODY 


designed for you 
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Where drivers make frequent stops, thi 
liveries per 








HERMAN BODY 





THE HERMAN “WALK-IN” 
The easiest in and out body-on the road 


day. Interior walls are straight from front to back and top to 


bottom so that inside lining, shelves and partitions may be easily inserted 
when required. 


WRITE, WIRE OR PHONE COLLECT 


COMPANY 


r Customers’ Specific Needs! 
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s model saves time—permits more de- 








ST. LOUIS 10, MO, 


9 
2) 


and credit controls are still ham- 
pering business. 

A comparison of used-car sales 
in Akron for the three weeks ended 
Dec. 15 shows 1,642 transactions, 
against only 988 in the same 1950 
period for a neat gain of 66 per- 


cent. 
+. + * 


ACK in the snow country, there’s | 


no such good news. Boston 
dealers reported most used-car lots 
overstocked and sales volume off 
very sharply. 

Slow markets accompanied the 

snow in Detroit, Cleveland, Chi- 

cago and other cities in the 
northern part of the nation, but 
there were some hopeful reports. 

Some upsurge was noted in Phila- 
delphia, although the increase was 
notable more for its improvement 
over the low level of November 
than for any significant gain in 
demand. 

With new-car prices increasing 
and a decline in output taking 
place, used-car merchants look for 
a better market for their merchan- 
dise in 1952. 

* * * 
T THE same time, however, 
their belief that used-car prices 
will rise is tempered by the thought 
that credit restrictions will likely 
prove to be an even greater obsta- 
cle than they are at present. 

As a consequence, there is greater 
talk of the restrictive influences of 
Regulation W at this time and 
used-car dealers are hopeful that, 
in spite of the winter season, there 
will be a thaw on the part of the 
FRB in permitting a longer time- 
payment period. 


Exhibitors 
(Continued from Page 3) 


Co., Litho-Paint Poster Co., Local 
Trademarks, Inc. 

Manley division, American Chain 
& Cable Co., Inc.; Mirror Bright 
Polish Co., Modern Displays, Motor 
Magazine, NADA Magazine. 

National Cash Register Co., Na- 
tional Automobile Dealers Used Car 
Guide Co., Natkin & Co., Norick 
Brothers. 

Perfo-Mat & Rubber Co., Inc., 
Phillips Pump & Tank Co., Wave- 
wash division; Pullman Sales Corp. 

Remington Rand, Inc., Rey- 
nolds & Reynolds Co., Rodman 
Mfg. Co., Inc. 

Silver Vogue Auto Seat Cover 
Co., Stemac Co., Stephenson Foun- 
dry & Mfg. Co., J. O.; Stokes Tax 
Controls, Inc., Stratton Equipment 
Co., Sun Electric Corp., Sunnen 
Products Co., Supersite Corp. 

Talbot’s Automobile Dealers In- 
ventory Service, Turco Products, 
Inc. 

Underwood Corp., U. S. Air Com- 
pressor Co. U. S. Washmobile 
Corp., Universal Underwriters, 
Vacuum Grip Cover Co. 

Walker Mfg. Co., Waterbury Tool 
division, Vickers, Inc.; Weaver 
Mfg. Co. K. R. Wilson, John E. 
Wolf Co. of Oklahoma City, The 
Yegan Plan, Yankee Metal Prod- 
ucts Corp. 


. 
Live Tableau 

St. Louis Dealer Sets Up 

Nativity on Lot 
ST. LOUIS.—Some time ago Vin- 
cent McMahon, auto dealer here, 
read an article about Josef Stalin’s 
crusade against religion in Russia. 
The article inspired McMahon to 
do something to illustrate the ves- 
tiges of religion in America and 
other countries. After a long, hec- 
tic fight against city ordinances 
and other red tape, he has com- 
pleted setting up a live Christmas 
Nativity in his parking lot. 
The Christmas tableau is depicted 
with live donkeys, lambs, ewes, 
camels, cow and calf and has 
human sized statues of Joseph, 
Mary and the infant. All other 
props are full scale and as 
McMahon says, “No one has done 
this before in exactly the same 
way.” 
His pageant has been advertised 
on radio and television and has 





attracted thousands of persons. 


The 'Fleep' 


Jacobson Promoted 


Alex Jacobson has been nan 2d 

Aerocar to Announce sales manager of George Kei) er 

Flying Truck Soon Mercury Co., Inc., Cleveland. Alb :rt 

ying ; Anderson jr., formerly of Phi a- 

LONGVIEW, Wash. Aerocar, | delphia, will return to Cleveland as 

Inc., here will soon introduce the! assistant sales manager, it was : n- 
“Fleep,” a flying truck, according | nounced. 

to Moulton Taylor, designer of| — ; ae ae: 


Aerocar and manager of the com- 
pany. 

The “Fleep,” Taylor said, is a big 
brother to the Jeep used extensive- 
ly by U. S. combat outfits. Unlike 
the Jeep, however, Taylor pointed 
out that the new machine uses a 
road component designed especially 
for flight operations as well and 
the usual Jeep-type road use. 

The Fleep uses the same engine 
for operations on the road as it 
does for flying, Taylor said, and a 
trailer has been designed to be used 
with the land operations, and may 
be parked at the take-off, 

Standard equipment considered 
for the vehicle, the designer said, 
includes a heavy-duty generator for 
large radio installations, and a 
power takeoff permitting the en- 
gine to be used for an auxiliary 
power unit. 


F ord in Year 
Saves 10 Million 
Pounds of Metals 


DETROIT.—Ford Motor Co. sav- 
ings in short-supply basic materials 
for the defense effort amounted to 
more than 10,000,000 pounds in 1951, 
it was announced last week by 
E. R. Breech, executive vice-presi- 
dent of the company. 

This record, Breech said, was 
made possible by a company pro- 
gram of substitution and replace- 
ment. In addition, he said, reduc- 
tion in the passenger car and truck 
output by NPA has freed 1% bil- 
lion pounds of critical materials 
for use in the manufacture of war 
supplies. 

“These savings, direct and indi- 
rect,” Breech continued, “are even 
more remarkable when we consider 
that they have been accomplished 
without detracting from the qual- 
ity of our products. No sacrifice of 
quality has been permitted in this | 
program, and every substitution | 
meets rigid manufacturing stand- 
ards.” 

Savings of aluminum were af- 
fected by redesigning the Ford-O- 
Matic and Merc-O-Matic trans-| 
missions after production  had| 
started, Breech said, saving an av- 
erage of five pounds of aluminum) 
from each unit. 

Parts formerly made with zinc, 
it was pointed out, were redesigned 
as steel stampings or iron castings. 
In the case of the Ford car, the 
company said that it resulted in the 
reduction of from 30 to 24 pounds. | 

Other elements of the research- | 
replacement program, Breech said, 
produced savings of 3,000,000 
pounds of copper and _  500,000| 
pounds of nickel. Other substan- 
tial savings were noted in such ma- | 
terials as molybdenum and cobalt. 


Koppers to Push | 
Chemical Activity 


PITTSBURGH. Koppers Co., 
Inc., plans to “vigorously pursue” 
its expansion in the chemical field, 
Gen. Brehon Somervell, chairman 
and president, said in a year-end 
statement. 

Gen. Somervell reported that 1951 
was a favorable year for Koppers 
with sales reaching an alltime high 
and profits continuing good despite 
higher taxes. For 1952, he _ said, 
Koppers has a backlog of orders in 





| 
| 











excess of $200,000,000. 





New Firm Takes Over 
Henry Kaiser’s Deal 


SAN FRANCISCO.—Far West 
Motors, Inc., has taken over the 
San Francisco Kaiser - Frazer 
dealership formerly operated by 
Henry J. Kaiser. Heading the 
new firm is W. J. Mullen, presi- 
dent of the Midwest Motor 
Corp. of Wichita, Kans., Kaiser- 
Frazer distributor in that area. 

Sale price was not disclosed. 
Mullen will serve as secretary- 
treasurer of Far West Motors, 
with A. F. Ramstedt serving as 
president. 














ONDENSED water accumulations in 

the lubricating systems of all cars 

are the cause of sludge and varnish 

formation. And you know best of ail 
what sludge does to an engine! 


MAGNUS METAFFIN 


gets rid of water in the lube oil by 
dispersing condensation throughout 
the body of the oil where it is easily 
and dependably evaporated through 
the breather pipes before it can cause 
sludge. 

It isn’t hard to sell Metaffin to your 
customers, when they know what 
sludge is, and what Metaffin does. 
And there's a very tidy profit for you 
in selling Metaffin with every oil 
change. 


Ask for details on Metaffin Profits for 
the Service Shop, and for 
a copy of Bulletin #23. 


MAGNUS CHEMICAL COMPANY 
97 South Avenue, Garwood, N. J. 
In Canada— Magnus Chemicals, Ltd., Montreal. 
Service representatives in principal cities. 
on 
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CLEANERS + EQUIPMENT + METHODS 














REPLACEMENT 
CONVERTIBLE 







Prices from “ 
15.50 to $47, 


PLUS TAX 
Write or wire for money making deal 
ARO MFG. CO. 

1089 Commonwealth Ave., Boston, Mass. 

World’s Largest and Oldest Makers 
of Replacement Convertible Tops 








y\ NAME PLATES 
\ PRECISION CAST... 
ELIMINATING ALL DIE COSTS 
Quontities os low os 100 may be 
ordered with original design for every 
job! Proot of design submitted for 
epprovol. Heovily ploted. 
Write for details. 
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* DRECISION CASTING £0 
29th & McKean Sts. 
Philo. 45, Pa., Dept. A 
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New Offerings from South Bend 


Inside New Studebaker Hardto 
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Upholstery trim of the Starliner is available in a number of fabrics and patterns: 
Two different nylon options are offered as standard, with two leather options—beige- 
taupe or red—available at extra cost. Button-tufted seats and bolstered seat backs are 
standard when nylon trim is specified. Upper sections of doors and sidewalls are 
trimmed in maroon quilted vinyl. Bottom portions of seats are trimmed in taupe 


carpeting to prevent scuff marks. 





Heffelfinger Made 
NAPA President; 
All Aides Listed 


CHICAGO.—J. M. Heffelfinger, 
of Boozer-Test Management Serv- 
ice, Indianapolis, was elected the 
National Automotive Parts Assn. 
president for 1952 at the organiza- 
tion’s 27th annual meeting. 


William M. Stuart, president of 
Martin-Senour Co., Chicago, was 
elected chairman of the NAPA 
manufacturers council; H. W. 
Clough, vice-president of Belden 
Mfg. Co., Chicago, was elected vice- 
chairman, and R. W. Smith, vice- 
president of Grapho Products, Inc., 
Lawrence, Ind., was reelected sec- 
retary-treasurer. 

Henry Lansdale, vice-president 
and general manager of NAPA, was 
reelected as were all directors and 
those in the manufacturers group. 

Heffelfinger succeeds Robert L. 
Turner, president of Genuine Parts 
Co., Atlanta, and Stuart succeeds 
R. Z. Ozwald, vice-president of 
Cleveland Graphite Bronze Co., re- 
placement sales division. 

NAPA has announced plans for a 
continued national ad program. 

Directors of NAPA reelected for 
1952 were: A. F. Baxter, NAPA 
Buffalo warehouse; R. W. Boozer, 
Boozer-Test Management Service, 
Indianapolis; L. A. Boswell, Salt 
Lake City warehouse; H. A. Brad- 
ley jr. NAPA Philadelphia ware- 
house; R. C. Colyear, Colyear Motor 
Sales Co., Los Angeles; H. T. Fish- 
er, Pittsburgh; Carlyle Fraser, Gen- 
uine Parts Co., Atlanta; R. J. Har- 
ris, Minneapolis; F. E. Nolen, Col- 
year Motor Sales Co., Los Angeles, 
and C. T. Reinberger, NAPA Cleve- 
land warehouse. 

Directors of the manufacturers 
council reelected were: O. s 
Brown, Wisconsin Machinery & 
Mfg. Co., Milwaukee; R. E. Bru- 
nelle, United Parts Mfg. Co., Chi- 
cago; H. W. Clough, Belden Mfg. 
Co., Chicago; S. F. Dupree jr., Spic- 
er Mfg. div. of Dana Corp., Toledo; 
J. E. Echlin, Echlin Mfg. Co., New 
Haven, Conn.; G. Z. Spencer, Trico 
Products Corp., Buffalo; M, B. Ter- 
ry, American brakeblok division, 
American Brake Shoe Co., Detroit, 
and J. J. Trainer, Raritan Bearing 
Corp., Trenton, N. J. 





Bouncing Checks Plague 


North Chicago Dealers 


CHICAGO. — Police and vic- 
timized north side automobile 
dealers are trying to catch up 
with a man who signs his name 
Lloyd A. Johnson to checks on 
two banks. The checks, seldom 
writen for more than $20, and 
frequently, are returned with the 
notation “closed account.” 

The racketeer’s procedure is 
to make small purchases and 
get back the change in cash. He 
is known to have passed as 
many as 15 checks a week. He is 
described as a “personable” 
young man about six feet in 
height and 185 pounds in weight. 








Styling Refined on '52 Champion 


‘New Models Refined on Outside, Unchanged Under Hood .. . 
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_ Studebaker Adds ’52 Hardtop 


OUTH BEND. Refined exter- 
iors and a new hardtop called 
the Starliner feature the 1952 
| Studebaker Champion and Com- 


— | mander cars, announced Thursday. | 


The Champion six-cylinder and 
Commander V-8 powerplants are 
retained with no basic changes. 

| The Starliner will be available in 
| both series, and will offer 11 two- 
tone color combinations and two 
upholstery options. 

K. B. Elliott, sales executive vice- 
president, said dealer showings 
would begin early in January. A 
Studebaker petition for Capehart- 
formula price increases was being 
processed by OPS last week. 

* + * 

XTERNALLY, the ’52 Studebak- 

ers reveal entirely new front- 

end treatment and substantial re- 
styling in the rear. Hoods are long- 
|er and lower, with new emblems 
and ornaments. Grilles embody 
wrap-around styling. 

The massive wrap-around bump- 
ers are equipped with four vertical 
guards; two, located under the 
headlamps, to protect the vehicle 








se 





Front-end treatment features wrap-around grille and bumper on the Champion 
Regal Deluxe two-door sedan and all Studebaker models. Hoods are longer and lower. 
Heat-resisting, glare-reducing glass for windshields, side and rear windows is optional 
at extra cost on all models. Wheel trim rings, shown on car in this photo, are also 


optional at extra cost. 


Obituaries 


Col. Kenneth M. Rose 
PEABODY, Mass. — Col. Kenneth M. 
Rose, 55, prominent automobile dealer, died 
Dec. 15 at Lynn hospital. For many years, 
he conducted Rose Motor Co. of Wakefield, 
of which he was president. 
* * 


* 
Charles Moore 
ST. LOUIS.—Charles (Gene) Moore, 56, 
former automobile sales manager in St. 
Louis, died of tuberculosis Dec. 1 at a 
St. Louis hospital. After serving as a sales 
manager for several St. Louis automobile 
firms, Moore entered the war surplus goods 
business. 
* * * 
Joseph Steinger 
ST. LOUIS.—Joseph Steinger, 55, used- 
car dealer and former general sales man- 
ager for the American Airlines, Inc., died 
of heart disease at Jewish hospital Dec. 11. 
* * 


Laurence Strauss 
ST. LOUIS.—Laurence Strauss, 63, re- 
tired Kansas City auto dealer who started 
his career in St. Louis, died Dec. 13 in the 
American hospital, Paris, France. 
* * * 


Arthur Jackson 
TIPTON, Ind.—Arthur Jackson, 69, par- 
tial owner of the Tipton Main Motor Co. 
for a number of years, died unexpectedly 
at his home from a heart attack. He had 
retired from active business life in 1949. 
* * * 


Chelsea W. Haseltine 

CLEARWATER, Fla.—Chelsea W. Hasel- 
tine, 76, former vice-president and secre- 
tary-treasurer of Mack Truck Co., died 
here Dec. 15. Mr. Haseltine was a resident 
of New York, but had wintered here for 
the past five years. 

* * * 


Sherwood Foster 

SYRACUSE, N. Y.—Sherwood Foster, a 
pioneer automobile dealer in New York 
state, died Dec. 17 in People’s hospital 
after a short illness. Born in Philadelphia, 
Mr. Foster formerly operated a dealership 
in Binghamton, moving to Syracuse three 
years ago. 


* 


* * * 
Fernand Turrettini 

NEW YORK. — Dr. Fernand Turrettini, 
69, creator of SIP jig borers, died after a 
brief illness in Geneva, Switzerland, on 
Nov. 3. At the time of his death the 
scientist was the active head of the So- 
ciete Genevoise d’ Instruments de Physique. 


x * * 


Ira B. Shilliner 
ALBANY, N,. Y.—Ira B. Shilliner, 58, 
New Lebanon automobile dealer for 21 
years, died Dec. 16 at Pittsfield general 
hospital. 
* * * 


Charles Bash 
VAN NUYS, Calif.—Charles Bash, 67, 
Dodge-Plymouth dealer here, died of a 
heart attack. He had been head of the 
dealership since 1946, and prior to that 
was a regional manager for Dodge in 
Los Angeles. 


— @ 


Principal exterior ch of Studebak 


from the customary bumps encoun- 
tered in day-to-day driving, and 
two smaller guards to protect the 
license plate from damage. Head- 
lamp rims have been redesigned 
'and the parking lights, also of new 
design, are larger. 

Changes in the rear are cen- 
tered in the taillights and trunk 
lid handles. The taillights, which 
appear to be integral parts of 
the rear fenders rather than 
“added-on” assemblies, give the 
effect of extending the sweep of 

| the fenders. 

| Trunk lid handles incorporate 
|new styling on all but Champions. 
|New hood and fender ornaments, 
| along with redesigned stainless steel 
|gravel pads on State Commander, 
| Land Cruiser, convertible and Star- 
|liner models, complete exterior al- 
terations. 

Surer, yet softer brake action is 
claimed by Studebaker through 
changes in the brake pedal linkage, 
the adoption of floating rear shoes 
in all brakes and brake linings with 
greater resistance to “fading.” 

Use of floating, rather than fixed, 
rear shoes in the brakes makes 
both front and rear shoes complete- 
ly self-adjusting, Studebaker says. 

+ + + 

THER innovations include: In- 

strument panel pushbutton 
starting on all models equipped with 
automatic drive; a new type of 
starter for the Commander, which 
is held in positive engagement un- 
til the engine is fully operating; 
moisture-proof ignition systems, 
and a boost in the generator output 
to 45 amperes on both the Cham- 
pion and Commander. 

Heat - resisting, glare - reducing 
glass for windshields, side and rear 
windows is optional on all ’52 mod- 
els. Rear view visibility on con- 
vertibles has been increased by en- 
larging the rear window areas by 
nearly 266 square inches. 

Eleven solid-color choices are 
available in addition to the 11 
two-tone combinations offered for 
the Starliner. These include four 
new hues: Cuban red, nocturne 








Land Cruiser Also to Go on Display— 





appearing to be integral parts of the fend 
designed to give the effect of extending 
the Land Cruiser, as well as on the State C 
new design. 


"s new models include new wrap-around 


grilles and bumpers, re-designed trunk lid handles and tail lights. The latter, by 


ers rather than ‘‘added-on" assemblies, are 
the sweep of the fenders. Gravel pads on 
ommander, convertible and Starliner, are of 





SEATTLE. — Dealer association 
officials of this city and Portland, 
Ore., are cooperating in an ex- 
change of ideas on auto shows, 
which both groups plan to hold in 
March. 

The Portland show is scheduled 
for March 15-23 in that city’s 
Pacific International Livestock 
Pavilion. The Seattle show will 
run from March 29 through Apr. 
6 in the Field Artillery Armory. 

Heading plans for the Seattle 
show is Lee Moran, newly-elected 
president of the Seattle Automobile 
Dealers Assn. As general show 
chairman, Moran heads a group 





Vehicle Imports 


Down in Canada 


OTTAWA.— The Canadian gov- 
ernment has reported a sharp de- 
cline in the value of imports of 
cars and trucks during October, 
1951. Only $1,963,000 worth was im- 
ported this year, as compared with 
$8,351,000 in the same month of 





' 1950. 


Seattle, Portland Dealers 
Exchange Show Ideas 


composed of the following sub- 
committees: 

Space and Rules—Harry D. Baker 
jr.. chairman. Members: Standley 
Nelson, Henry J. Rahe, T. W. 
Wheeler, John Riach, Fred F. Col- 
lins, Earl Gallagher and Dale Hu- 
ling. 

Finance and Budget—Gene Fied- 
ler, chairman. Members: Ralph T. 
Ostrander, Stanly S. Sayres, T. 
Dayton Davies, Arvid M. Anderson 
and William N. Warrington. 

Entertainment—L, E. Belcourt, 
chairman. Members: R. B. Du- 
Bois, William M. Ryan, Harold 
L. Steiner, Jesse James, H. E. 
Stimpson jr., William E. Lum and 
Richard A. Smith. 

Decorations—Frank L. Hawkins, 
chairman. Members: Deane D. 
Howard, Larry, M. Norton, R. W. 
Van Pelt, Harold J. McDonald, E. 
P. Cochran, H. C. Love and Doran 
D. Miles. 

Publicity and Advertising — W. 
Gordon Powell, chairman. Mem- 
bers: A. W. Hauck, Thomas A. 
Weston, Ralph E. Malone, Robert 
B. Dunn, John E. Blume, C. B. Bal- 
lard, Leonard M. Wilcox and Wal- 
ter Damus jr. 





blue, Tahoe green and Piedmont 
gray. 

Steering wheels are Windsor gray 
in color with red or ivory tenite 
wheels optional at extra cost. Horn 
half rings and horn emblems are 
new on all Commanders and on 
the Regal Champion. 

The new instrument panels are 
designed against backgrounds of 
Windsor gray. Exceptions to this 
color motif are the Starliner and 
convertible, in which the color of 
the instrument panel matches that 
of the car exterior. 

A satin-like finish is used for the 
instrument cluster on the Cham- 
pion, and a brushed finish overlay 
for the Commander instrument 
panel. Control knobs are chrome 
with recessed black letters on 
chrome background. Radio grilles 
are of new design. 

* + * 

RLON acrylic fiber is used for 

fold-back tops of the ’52 con- 
vertibles where light-colored top 
material is specified. The new fab- 
ric is reported highly resistant to 
shrinkage and weathering. 

Button-tufted seat cushions are 
standard on the State Commander 
and Land Cruiser; also on the Star- 
liner and convertible when nylon 
trim is specified. Bolstered seat 
backs, featured in Studebaker’s 
postwar cars for the first time, are 
standard in the Regal Champion, 
State Commander and Land 
Cruiser. 

Seats and seat backs in the 
Deluxe Champion are trimmed 
in medium taupe, striped pile-and- 
cord fabric; in the Kegal Cham- 
pion, in gray taupe, lace-striped 
flat cloth. Upholstery in the Regal 
Commander is finished in hick- 
ory beige striped broadcloth, and 
in the State Commander, in sil- 
ver taupe, terrace weave nylon. 

A new fawn and tan striped ny- 
lon upholstery is standard in the 
wand Cruiser, with a two-tone gray 
broadcloth trim as an optional se- 
lection. 

Four choices in upholstery trim 
are offered for the Starliner and 
convertible: tan and brown-striped 
nylon; gray and maroon-striped 
nylon; beige-taupe leather with 
tlax colored rawhide leatheret side- 
walls, and red leather with red 
sidewalls. The latter two are Op- 
tional at extra cost. 

” * . 


|b pwers upper trim appears in ma- 
terials and patterns ranging 
from pleated cloth or pleated leath- 
eret to maroon quilted vinyl in the 
Starliner. Sidewalls are trimmed 
with new cloth fabrics or leatheret. 
Lower door sections are trimmed 
in taupe carpeting, leatheret or 
stainless steel. 


Moss to Head Up 
Overseas Club 


NEW YORK.—Paul E. Moss, 
partner in the firm of Paul E. 
Moss & Co. of New York, has been 
elected president of the Overseas 
Automotive Club, Inc., for 1952. He 
succeeds Howard C. Sauer, general 
manager of the export division of 
Timken Roller Bearing Co., who 
becomes a director ex-officio. 

Moss, a consultant and super- 
visor of exports for several large 
American manufacturers, among 
them Cuno Engineering Corp., of 
Meriden, Conn. and Bennett-Fera- 
gen, Inc., South Bend, started his 
own firm in 1945. Prior to this he 
was associated with American Steel 
Export Co. and was for 10 years 
sales manager of the International 
division of Bendix Aviation Corp. 

Other officers of the Overseas 
Automotive Club are: James E. 
Burke, Stewart-Warner Corp.; Vin- 
cent A. Marus, Marus & Weimer, 
and Gerald LeVino, Guiterman Co. 
Inc., vice-presidents; George E. 
Quisenberry, McGraw-Hill Interna- 
tional Corp., secretary; P. F. Baillet, 
export manager, treasurer, and J. 





B. Welle, McGraw-Hill Interna- 
tional Corp., assistant secretary- 
treasurer. 


Ford-Canada Jeep Order 

OTTAWA. — Canada’s Defense 
Production department has an- 
nounced a $4,933,000 order for pro- 
duction of American-type jeeps by 





Ford of Canada, Windsor. 
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Copper Industry 
Gets Emergency 


Relief on Prices 


WASHINGTON. In a drastic 
move to maintain maximum domes- 


tic copper production, the govern- 
ment announced last week that it | & 
over-the- | 
ceiling price contracts with oper-| 
ators of presently producing high- | 


is ready to negotiate 


cost mines. 


Administrator Jess Larson, of the 


defense materials procurement, said 
the action is necessary to even 
maintain the domestic production 
of copper at its present level be- 
cause certain producers are unable 
to operate under the existing ceil- 
ing price due to their high mining 
costs. 

The present ceiling price on cop- 
per is 24% cents a pound. 

Larson said that his agency is 
negotiating over-the-ceiling agree- 
ments with operators of nine mines 
whose annual output is approxi- 
mately 16,000 tons. 

“These operators have indicated 
that without price relief they would 
have to cease production,” Larson 
said. “In face of the critical cop- 








Reunion of Ford Grads in Indianapolis— 


Plans for the annual reunion of the Indianapolis district graduates of the Ford 
| Merchandising school, Detroit, were made at the first meeting of the body in Indian- 


| polis. Left to right are Robert W. Fackler, 


| sales manager; Earl C. Dennis, assistant sales manager, and Gordon Foxworthy, vice- 


| president of C. T. Foxworthy Co. _ 


| 
per shortage and the tremendous 
amount of the metal needed in our 
defense production, I think it is in 
the best interests of the nation to 
do everything within reason to 
keep these mines in operation.” 
The period covered by the agree- 
ments will vary according to each 
mine’s individual circumstances, 
but the maximum period will be 
three years. 
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By George Deery 
Associate Editor 


Sears’ initial ads for its new 
Allstate car in Dallas were cap- 
tioned: “Your One Brand New Car 


ifor 52,” “The Only Car with a 
a Revelation Demonstration Today, 
@ | At No Cost to You.” Radio and TV 
spots were also used. 
} In Dallas, for example, Adver- 
| tising Age points out, “the com- 
pany kicked off the introductory 
promotion with a six-column ad 
unlike most automotive copy. The 
nena price did not appear in any of the 
Va. Gas Tax Take Up "a ee . 
. j e car has been introduced in 
RICHMOND, Va.—Collections of |12 markets in the South and South- 
gasoline taxes in Virginia totaled |west. With the exception of Dallas, 
over $500,000 more in October than'a spot check showed that most 
they did during the same month|papers were charging the national 
last year, the state commissioner |rate on this car made for Sears 
of motor vehicles said. Total taxes |>yY K-F. 
collected amounted to $4,750,581.47, Features stressed in the opening 
or $501,063.89 more than in Octo-|copy were a 90-day warranty on 
ber, 1950. |the car, a battery guarantee, a 


district president; A. F. Baverbach, district 


























BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 
ELYRIA, OHIO 





Rea, 


WHEN YOU SPECIFY BENDIX- 
WESTINGHOUSE AIR BRAKES 
for your trucks or buses, you can 
do so with the complete confidence 
that comes with making the best 
choice—and knowing it! Your judg- 
ment is backed by the fact that no 
other brake in the field has rolled up 
such an outstanding record of supe- 
riority over billions of miles traveled on 
all kinds of hauling jobs. And, as most 
truck and bus operators will tell you, 
this remarkable record goes farther than 
better braking performance alone. The 
real pay-off to these practical business- 
men comes in the cost cutting economy — 
economy that results from rugged, dura- 
ble construction and a smooth, constant 
braking effort that multiplies the miles 
between service stops and decreases main- 
tenance costs on linings, drums, tires and 
chassis while actually increasing their oper- 
ating life! That’s because these mighty 
brakes are built to the highest standards 
by the most experienced manufacturer 
in the business. Take advantage of it— 
when you specify Air Brakes, specify the 
proven brakes— Bendix-Westinghouse, the 
world’s most tried and trusted air brakes. 














The Bendix-Westinghouse Compressor—heart of 

the air brake system—performance proven over 

more miles on more installations than any other 
compressor available! 
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| Triple Guarantee” and “Phone for | 


| Affecting Factories and Dealers... 


Auto Advertising 


tire guarantee and the lowest-c: st 
Allstate accessories. 
* 


Ford Trims TV Program 


The Ford Festival starrin, 
James Melton will be a half-hou 
presentation starting Jan. 3, ove 
NBC, it has been announced b, 
Lewis D. Crusoe, general man- 
ager of the Ford division. 

“Govermental curtailment in 
the production of Ford passenge 
cars,” said Crusoe, “made adjust 
ments in our television plan 
necessary.” 


a. * 


* * * 


Timken Axle Calendar 


So much human appeal charac- 
terized the magazine ads by Tim- 
ken-Detroit Axle during 1951 that 
the illustrations have been utilized 
in the company’s calendar for 1952. 
Four of these ads are reproduced 
in full color, each taking care of a 
quarter of the year. The strong 
emotional pull of the illustrations 
which feature homey scenes from 
horse-and-buggy days and the pub- 
lic reaction resulting has amazed 
the company. 

For example, the illustration 
used in the first quarter of the 
year in the calendar depicts an 
old general store with its crack- 
er barrel and pot-bellied stove. A 
little girl is shown with a gallon 
kerosene can sealed by the well- 
known potato impaled on the 
spout. She is asking for a gallon 
of coal oil. 

The ads were designed to point 
out the trucking industry’s place 
in American economy, and are ap- 
pearing in such publications as the 
Saturday Evening Post, Time, U. 8. 
News, Business Week, and Fortune. 

ok * 


New Honor for Auto-Lite 

For the first time, a television 
show has stolen the photographic 
honors that in previous years had 
been accorded only to motion pic- 
ture films. “Suspense,” the half- 
hour television show sponsored 
by Electric Auto-Lite and seen at 
9:30 p. m. (est) over CBS-TV, re- 
ceived the annual “excellency” 
award from Modern Photography 
magazine. 

Robert Stevens, producer-direc- 
tor of “Suspense,” will especially 
be honored by the magazine for 
the fine camera work which he 
has faithfully maintained on his 
show during the past year, Auto- 


Lite states. 
* * 


Frutig Returns toR & R 


Ed Frutig, former University of 
Michigan All-American football 
end, has rejoined Ruthrauff & 
Ryan, ad agency, as account repre- 
sentative, working with dealers in 
the Detroit region. For the past 
two years he has been assistant 
foolball coach at Washington State 
College. 





+ +: 
Ford's Greeting 
Yule Message Confident 

Of Final Victory 

DEARBORN. —Henry Ford II, 
president of Ford Motor Co., sent 
each of the 133,000 Ford employes 
in the U. S. a personally written 
Christmas message again this year. 

“In these final days of 1951,” the 
message began, “it becomes clear 
that the new year will be different 
and more difficult than any we 
have faced for some time. With 
government controls dictating our 
almost every action, many disloca- 
tions will occur which may not be 
to the liking of any of us—but, for 
the good of the nation, we are all 
going to find ourselves making sac- 
rifices and accepting restrictions 
sometimes hard to take and diffi- 
cult to understand. 

“I am confident, however, of 
our ability, given the proper lead- 
ership, to buckle down and pull 
together, If we do, I have no 
question but what, once again, 
we will come out on top. 

“As 1951 draws to a close, I want 
to take this opportunity to wish you 
a very Merry Christmas and a 
Happy New Year.” 

In addition, Ford sent a personal 
telegram to each of the company’s 





9,000 supervisors. 
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Vancouver 


Dealers 


Push for Credit Relief 


VANCOUVER, B. C.—Car dealers 
iere are hopeful that the govern- 
1ent will be forced to ease the 
urbs on auto buying, it is reported 
iy the Vancouver Motor Dealers 
issn. 

The statement followed the dealer 
ampaign in Ottawa newspaper ads 

decrying the differences in cost be- | 
ween the Canadian and U.S. mar- | 
ket, even though both countries are | 
struggling for the same goal of cut- | 
ting down inflation. 

The ads caused a stir in the 

house of commons when they 


R.1I. Ford Dealers 


Urge End of 
U.C. Price Order 


WEST WARWICK, R. I.—Charg- 
ing that CPR 94, the specific used- 
car price ceiling regulation, was 
against the public interest, the 
Rhode Island Ford Dealers Assn. 
urged by resolution last week that 
it be rescinded. 

The group said that the edict, “in 
addition to renouncing and attempt- 
ing to rescind the economic law of 
supply and demand, arrogates to 
the framers of it the powers of a 
soothsayer in attempting to set 
price ceilings a year ahead. 

“This arbitrary setting of prices 
on used cars does not take into 
account the relation of used car 
prices to new car prices.” 

Previous experience with the fix- 
ing of used car prices, the dealers 
said, opportunity to price gougers 
to exploit the market, which ex- 
ploitation apparently went un- 
checked and in most cases unpun- 
ished. 

It was charged that CPR 94 sets 
up an involved and complicated 
system of price tags, which will 
greatly increase administrative de- 
tail of motor car merchants now 
burdened with a multitude of re- 
ports and paper work, the excessive 
administrative costs of which must 
ultimately be put upon the shoulders 
of the purchaser. 








Thompson Delays 
Ring Co. Merger 


MUSKEGON, Mich. — Plans to 
merge Muskegon Piston Ring Co. | 
with Thompson Products, Inc., have | 
been postponed by _ stockholders 
until Apr. 15. 

No decision was reached at a 
meeting here last week, according 
to Harold G. Vaughan, vice-presi- 
dent of Muskegon Piston Ring. The 
meeting was the second one ad- 
journed since last October. 

The Department of Justice has 
contended that such merger may 
be in violation of the anti-trust 





law, but the counsel for the piston 
ring company declared it would be 
legal. 








aS 


Allen Window Display— 


A 1903 curved-dash Oldsmobile sub- 
stituted the customary reindeers and 
sleigh for this Santa Claus. The Santa 
Claus, which looks very much like a human 
being, is just a mannequin. The display 
was set up in the window of the Allen 
Olds-Cadillac Co., Cedar Rapids, la., and 
attracted much attention. 





were introduced, and were termed 
by the finance minister as “scur- 
rilous.”. The opinion was _ sec- 
onded by George Fulford, of 
Leeds, and James Sinclair, par- 
liamentary assistant to the finance 
minister. 

The dealers, however, were de- 
fended by George Drew, Conserva- 
tive leader of the house. 

The ads, which were carried in 
the Ottawa Citizen, compared the| 
$1,363 down payment in Canada 
with $687 in the U.S., and federal | 
taxes of $474 in Canada with $100) 
in the U.S. The ad was entitled 
“strangulation,” and showed a 
noose encircling the Canadian auto- | 
motive industry. | 


Leaders of Three Groups 





Benton Harbor-St. Joseph (Mich.) Dealers Elect— 


The Twin City Auto Dealers Assn., whose membership consists of dealers in Benton | 


Harbor and St. Joseph, Mich., 


In his objections to the campaign, Roper, member of the executive committee; C. W. Beistle, vice-president; Mary Lou 
Sinclair said that auto sales in the| Ross, secretary; Louis Schroeder, member of the excutive committee; Joseph Frick, 


first nine months of 1951 were 320,- 
322, as compared with 331,244 in| 
the same period of 1950. 

Dealers here, however, said that | 
sales had been cut in half since 
the new tax and credit restrictions 
were put into effect. They said that 
sales from May to October this 
year were 4,851, as compared with 
9,512 in the same period of 1950. 

It was pointed out that the two 
factions were not using the same 
set of figures, for included in Sin- 
elair’s figures were the boom 
four-month period in early 1951 
before the new restrictions were 
imposed. Secondly, such a figure 
was said to include trucks. 

The figures quoted by the dealers 
followed the imposition of the new 
curbs, and were based on passen- 
ger-car sales alone. 

The dealers protest that the gov- 
ernment, as a matter of policy, has 
put new cars out of the reach of 
many potential buyers, although 
plenty of new cars are in stock. 
In addition, the dealers said that 
the buyer in Canada faces a tax 
load that makes the utility car 
here cost more than a limousine in 
the U.S. 

“We are confident that the gov- 
ernment will grant relief,” L. D. 
Dueck, chairman of the Van- 
couver dealer group, said, “be- 
cause it constitutes a wrong. 

“And a wrong must be righted. 
The whole idea is economically un- | 
sound, working a hardship on peo- | 
ple for no good reason.” 

The association said that sales | 
of new cars dropped off in May) 
by 32 percent; 40 percent in June; | 
55 percent in July; 50 percent in 
August; 60 percent in September, 
and 40 percent in Oetober. 


300 in Austin OK’d 
As Safety Checkers 


AUSTIN, Tex. 
automobile dealers and service sta- | 
tion operators here were author-| 
ized to conduct the new automobile | 
tests required under Texas law. 

They are the first to be author-| 
ized out of 2,500 applications re-| 
ceived. 

The law requires annual testing 
of brakes, lights, steering gear, 
horn and windshield wipers before 
a license can be issued. 














The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! 





Are you? | 





Three hundred | 


not present when photo was taken. 


| retirin president, and Charles C. Creed, president. William Wesner, treasurer, was 
9g p 





Oregon Used-Car Officers for '52— 


At its annual dinner and meeting in Portland Ore., the Oregon Used-Car Dealers 
Assn. elected 1952 officers. Front row (left to right): Ernest Bisio, vice-president; Dale 


Davis, president and John Othus, 


secretary. Back 


row: William Paetzhold (left), 


sergeant-at-arms, and John Murray (right), treasurer. These directors were named: 
Bill Deupree and Sage Taylor. 


Max Sagner, Sam Raphael, Will Daskalos, 





1952 Board of Virginia Chevrolet Dealers— 


Pictured above is the 1952 board of directors of the Virginia Chevrolet Dealers 
Assn. Lower row (left to right): Carl W. Appich, Richmond, vice-president; Robert L. 
Wallace, Chase City, director; J. Howard Holleman, Surry, treasurer and Gorman T. 
White, Martinsville, director. Back row (left to right): H. Dewey Vance, Covington, 


president; Irving B. Kline, Norfolk, secretary; Guy Murray, Bedford, director, and | 


Jim F. Luck, Ashland, director. 


Competitive Basis Asked by MEWA 


CHICAGO. — Failure of some} 
manufacturers to keep the inde- 
pendent automotive wholesaler com- 
petitive with car and truck manu- 
facturers, in the sale of repair and 
replacement parts and accessories 
to car dealers, independent repair 
shops and other classes of trade, is | 
the greatest single problem threat- | 
ening the long-range welfare of the 
independent wholesaler, according 
to a resolution adopted by the 
Motor and Equipment Wholesalers 
Assn. at its national convention 
here. 

Automotive wholesalers asserted 
that some parts and accessory 
manufacturers have failed to keep 
them competitive with car and 
truck manufacturers on many 
items. | 

Wholesalers are said to find it | 





difficult to understand why such 
manufacturers have not kept 

them competitive, especially when 
the same manufacturer supplies 

the identical item both to car and 
truck manufacturers and _ to 
wholesalers. 

Wholesalers also expressed con- 
cern over the attitude on the part 
of some manufacturers which they 
said take for granted that inde- 


pendent wholesalers should not ex- | 


pect to be able to sell car dealers 
and should be content to serve only 
the independent repair trade, serv- 
ice stations, fleet accounts and 
other classes of trade. MEWA felt 
that as long as the car dealer is 
primarily a retail service outlet and 
performs the functions of serving 
the car owner, the wholesaler 





should be competitive in price with 
the car factory so as to be able to 
serve and sell the car dealer. 

In speaking for the members, 
B. W. Ruark, general manager, 
said: 

“Theoretically, manufacturers are 
in partnership with wholesalers. 
Manufacturers don’t sell their prod- 
ucts to wholesalers, but through 
them. 

“Therefore, wholesalers believe 
that it is conducive to good busi- 
ness for manufacturers to have a 
jobber policy designed to keep their 
wholesaler customers competitive 
in price with all comers and, at 
the same time, with an adequate 
profit margin to insure the whole- 


saler a fair return on his invest- | 


ment.” 
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Reg. W Amended 
‘To Conform with 


“ _ eye 
Used-Car Ceilings 

WASHINGTON. An amendment 
to Regulation W, limiting instal- 
ment credit loans to a maximum 
percentage of the retail price estab- 
lished by the OPS, was adopted by 
the Federal Reserve Board last 
week. 

The amendment, effective today 
(Dec. 31), was a technical action, 
|}an FRB spokesman said, designed 
|to make Regulation W conform to 
| various OPS orders, including CPR 
194, which sets dollars-and-cents 
|ceilings for used cars. 

It provides that the maximum 
| amount that can be loaned for the 
purchase of any listed article sub- 
ject to Regulation W shall not be 
more than the percentage of the 
cash price specified by the instal- 
|ment sale rule. 

The new amendment emphasizes 





installed its new officers recently. Left to right: Stanley | that “the amount of credit ex- 


| tended in connection with any arti- 
cle for which a maximum retail 
price is prescribed by federal price 
authorities shall in no event exceed 
the amount which would have been 
|permitted if the article had been 
|sold at the maximum retail price.” 
| The specified maximum loan 
| value percentage for automobiles 
|66%4 percent—remains unchanged. 
Reguired down payments, the 
amendment sets forth, “may be 
obtained in the form of cash, 
tradein, or both.” 


Pontiac Offers 


Service Briefing 


PONTIAC.— For the next six 
weeks, Pontiac service instructors 
will cover correct servicing of the 
new 1952 models with over 13,000 
dealer mechanics. Nearly 800 separ- 
ate schools will convene in cities 
across the country to bring to 
Pontiac dealers’ service personnel 
in each area the latest in service 
procedure and operation of new- 
model parts and assemblies. 

This general course will be fol- 
lowed by two special Hydra-Matic 
schools, one for two days and one 
for five days training in servicing 
Pontiac’s new dual-range Hydra- 
Matic Drive. Service instructors 
work out of Pontiac’s 25 field sales 
offices to bring latest information 
to dealership personnel through- 
out the year. 





N.Y. Dealers Help 
Service Students 


ALBANY, N. Y.—The New York 
State Automobile Dealers Assn. will 
award three $500 annual scholar- 
ships for students in the automo- 
bile service field, it has been an- 
nounced by Charles Garside, acting 
president of the State university of 
New York. 

The scholarships will be offered 
to State university’s technical insti- 
|tutes at Farmingdale, Morrisville 
|or Binghampton, where two-year 
jautomotive courses are available. 
| The scholarships, which become ef- 
fective Feb. 1 for the spring term, 
| will be awarded to high school 
graduates on the basis of one from 
the western, eastern and southern 
sections of the state. 


Plymouth, Ahoy 


New Cars Get Dunking 


In Ohio River 


GOLCONDA, IIl.—About $300,000 
worth of new Plymouths slid into 
the Ohio river recently from the icy 
decks of a barge, while on the way 
to Memphis, Tenn., from Evans- 
ville, Ind. 

The accident occured during a 
heavy windstorm, said rivermen, 
who believed the barge was 
swamped in the swells, causing it 
to list and break the rigging. 

The cars on the top deck slipped 
into the river first, it was reported, 
and then the whole barge capsized. 

The barge was being towed by 
the Winchester, a craft belonging 
to the Jordan River Lines of New 
Orleans. The Winchester continued 
on its way after the accident to 
deliver the rest of the cargo. 











Cabeldu Opens Lot 
Cabeldu Motors, Ltd., Ottawa, 
has opened a used-car and truck 
lot on Dalhousie St., in downtown 


Ottawa. 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 


Week Week Jan. | Jan. | 
Ended Same Ended Dec., to to 
Dec, 29, Week Dec. 22, 1951 Dec. 30, Dec. 29, 
1951 1950 1951* to Date 1950* 1951* 
CHRYSLER 10,869 8,512 17,102 65,570 1,188,160 1,229,616 
Chrysler 1,420 126 1,791 8,545 164,697 163,412 
DeSoto 1,093 119 1,735 7,001 126,664 120,611 
Dodge 2,976 192 4,906 18,070 326,928 322,298 
Plymouth 5,380 8,075 8,670 31,954 569,871 623,295 
FORD 2,885 22,261 12,277 54,386 1,556,686 1,164,340 
Ford 1,090 16,717 11,833 45,243 1,187,120 899,570 
Lincoln 324 676 415 773 35,485 25,302 
Mercury . 1,471 4,868 29 8,370 334,081 239,468 
GENERAL MOTORS 9,710 56,361 37,049 124,198 3,048,357 2,255,061 
Buick .... 5,952 6,813 20,961 552,827 404,695 
Cadillac .. 2,242 1,285 5,080 110,535 103,266 
Chevrolet 9,284 35,301 18,387 64,696 1,520,583 1,117,948 
Oldsmobile 426 4,260 4,266 14,119 396,757 285,616 
Pontiac ...... : 8,606 y298 19,342 467,655 343,536 
KAISER-FRAZER . : 1,049 3,166 146,911 99,221 
Frazer viettond —_ . 10,217 
Kaiser 1,049 3,166 136,694 99,221 
CROSLEY 30 79 54 160 7,552 4,791 
HUDSON . 3,068 1,591 4,121 143,006 92,921 
NASH ..... 1,812 2,905 3,198 11,506 189,543 160,671 
PACKARD ; 1,479 1,413 4,303 72,098 716,027 
STUDEBAKER 2,834 3,731 4,185 13,975 268,145 221,995 
WILLYS-OVERLAND?* 364 542 485 2,035 38,052 27,486 
Total Cars, U. S. 28,504 98,938 78,403 283,420 6,658,510 5,332,129 





+Includes station wagons ana Jeepsters. *Revised. 


COMMERCIAL CARS 


(U. 8S. PRODUCTION ONLY) 























Week Week Jan. 1 Jan. 1 
Ended Same Ended Dec., to to 
Dec. 29, Week Dec. 22, 1951 Dec. 30, Dec. 29, 
1951 1950 1951* to Date 1950* 1951* 
CHEVROLET 2,814 = 12,050 5,880 21,255 494,575 426,118 
CROSLEY ..................... 5 16 6 57 569 764 
DIAMOND T.... 90 96 125 516 6,841 7,661 
DIVCO oA 89 64 271 4,307 4,368 
SEES 2,119 3,334 3,328 12,351 127,490 167,548 
FEDERAL .................... 36 71 60 216 1,907 2,638 
eRe 1,194 6,328 4,591 16,408 345,800 317,923 
eee 1,229 2,928 2,301 8,506 110,528 127,737 
INTERNATIONAL. ...... 1,788 3,020 2,980 8,080 106,418 150,073 
IE Mecthandcdinstieasecvesvcests 176 330 290 952 12,510 14,396 
eer ire deas Seas 280 272 . 345 1,286 9,368 14,805 
STUDEBAKER. .......... 812 838 1,107 4,286 50,323 51,819 
(7: ee a 274 350 296 1,373 14,638 16,787 
WILLYS-OVERLAND __ 1,281 1,217 1,719 7,065 48,906 96,371 
MISCELLANEOUS ...... 146 213 272 1,000 9,243 15,966 
Total Trucks, U. S. 12,298 31,152 23,364 83,622 1,343,923 1,414,974 
Total Cars, Trucks, 
i a ccccessessesveeee... 40,802 130,090 101,767 367,042 8,002,433 6,747,103 
Total Cars, Trucks, 
I, onccccivecesss 3,122 5,057 5,691 20,176 390,102 403,452 
Grand Total 


Cars and Trucks, 
U. S, and Canada........ 


43,924 135,147 


107,458 387,218 8,392,535 7,150,555 





*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 





Auto Chiefs and Mobilizers 


Air Cutbacks, 


Layoff Rise 


(Continued from Page 1) 


the metals restrictions and the 
bogged-down defense program. 
The non-working horde may be 
swelled even further if protest 
strikes are called in auto plants. 
A walkout is already threatened 
at the Ford Rouge plant as an 
outgrowth of Ford Local 600 de- 
mands for a plantwide seniority 
system to ease the layoff prob- 
lem for long-tenure workers. 
Following a call for a UAW un- 
employment conference in Wash- 
ington Jan. 16-17, Union President 
Walter P. Reuther urged Gov. Wil- 
liams to convoke a statewide con- 
clave on the problem. Reuther sug- 
gested that all concerned groups 
be represented, including represen- 
tatives of industry, retail establish- 


ments, Congress and the Michigan | 


legislature. 
* * 
EUTHER took the opportunity 
of his appeal for a Michigan 
conference on unemployment to ask 
anew for a dovetailing of civilian 





Auto Stocks 


Dec. Dec. 1951 

26 19 High Low 
Chrysler 69 705% 82% 65% 
Crosley 2% 2% 5% 2% 
GM. 5134 51% «54 46 
Hudson 13 13 203%, 12% 
K-F 5% 6 8% 5% 
Nash 185% 19 22% 17% 
Packard 4% 4% 6% 4% 
Stude. 834% 33% 35% 25% 
Willys 9% 9% 12 1% 
Average 23.06 23.36 


Compiled from reports of trading on the 
N. Y¥. Curb and N. Y. Stock Exchange. 





and defense in auto 
plants. 

“This maximum mobility, which 
is the key to our economic strength 
in this period of continuing world 
crisis, can be achieved only if gov- 
ernment and management follow 
a policy of placing defense con- 
tracts in areas and plants where 
workers are available due to the 
reduction in civilian production 
schedules,” Reuther said. 

In Windsor, Ont., meantime, 
Ford of Canada resumed normal 
operations last Wednesday after 
firing five more employes accused 
of provoking a wildcat strike 
Dec. 3. The company earlier had 
discharged 26 alleged strike insti- 
gators. 
| The company charged the 32 
|workers with leading a _ plant 
| powerhouse raid, which was said 
|}to have resulted in damage to 
|more than $100,000 worth of equip- 
ment. The strike lasted for 12 days 
before UAW Local 200 members 
agreed to return to their jobs 
pending appeal of the discharges 
to grievance procedure. 


programs 





| 


Carter Co., L.A.. Marks 
Double Milestone 


LOS ANGELES. — Charles W. 
Carter Co. is observing a double 
milestone in January, according to 
President J. B. Ketchum. 

The company will mark the first 
anniversary of its modern $750,000 
plant at 2221 E. Washington Blvd., 
and at the same time observe its 
23rd anniversary of specializing in 
prime manufacturers’ lines for as- 
sembled heavy-duty vehicles. 





, . . nn . 
‘Second Best Year Ends Today; Trucks Set Record . . . 








1951 Output: 6,752,000 Units 


‘Continued from Page 1) 


pects. Of immediate concern is 
the possibility of a strike in the 
steel industry. The long-term out- 
look is for continued operations 
under strict national emergency 
restrictions. 

Currently, the auto industry’s 
in steel. For almost every maker, 
copper is the barrier to building 
vehicles up to quotas allowed 
defense authorities. 

* * % 

OWEVER, a steel strike of al- 

most any duration would cer- 
tainly add to auto makers’ prob- 
lems. Steel strikes always set off 
a chain reaction. 

Furnaces have to be banked 
days in advance of a strike no- 
tice, and it takes days after the 
strike is settled to get them go- 
ing again. 

Production, fabricating and ship- 
ping schedules are always dis- 
rupted. Then, too, although steel 
is now in good supply, a strike 
could change such conditions fast 
for auto makers because of strict 





Colbert to Speak 
At AAPM Parley 


DETROIT.—L. L. Colbert, presi- 
dent of Chrysler Corp., will be din- 
ner speaker at the annual meeting 
of the Automotive & Aviation Parts 
Manufacturers, Inc. 

Representatives from the 
motive industry and other 
are expected to attend the 
to be held Jan. 30. 


auto- 
fields 
event 


material woes are not wrapped up| + 


by | 


limitations on the steel they 
carry in inventories. 

Passenger car production in 1951 
was able to keep pace with that 
of 1950 for the first six months of 
the year. At the end of 1951, it was 
down more than 20 percent. 

* * * 

LTHOUGH 1951 truck produc- 
tion was the greatest in history, 
the year’s combined production of 
|ears and trucks was 15 
below that of 1950. 


may 


Only two passenger car produc- | 


Tire Tips 
Winter Time for Caution, 


U. S. Rubber Says 
DETROIT.—Car owners interest- 
ed in giving their tires the best pos- 
sible care during the winter months 
were given advice last week by U. 
|S. Rubber Co. in the form of a re- 


|port compiled under the direction | 


jof Dr. A. W. Bull, director of tire 
| development. 

| Winter driving can be either 
beneficial or damaging to tires de- 


torists, the report explained. 

A summary of the report’s find- 
ings follows: 

1. Maintain correct inflation, par- 
ticularly guarding against over-de- 
flating. 

2. Repair punctures 
which expose body fabric. 

3. Do not spin tires on 
snow. 

4. Renew antiskid elements such 
as deskidding so that they will act 
efficiently during the winter 
months. 

5. Make installation of any new 
tires at the beginning of the win- 
ter season. 


or cuts 


ice and 





percent | 


pending on the care given by mo- 


ers-—Chrysler Corp. and Packar 
were able to build more cars in 
1951 than they did in 1950. Pl; 
outh output put Chrysler on he 
plus side of the ledger, even thov zh 
production of Dodges, Chrys! rs 
{and DeSotos showed slight dr 
from 1950 totals. 

Packard’s 1951 production «f 
76,027 cars compared with 72,0°8 
built in 1950. 

All other makers’ car production 
was off sharply from 1950, with 
deficits running as follows: 

; General Motors, 793,296 cars; 
|Ford, 392,346 cars; Kaiser-Frazcr, 
|47,690 cars; Crosley, 2,761 cars; 
|Hudson, 50,085 cars; Nash, 28,872 
cars; Studebaker, 46,150 cars, and 
| Willys, 10,560. 


Speedier Price Listings 
Requested by MEWA 


CHICAGO.—Members of the Mo- 
|tor and Equipment Wholesalers 
Assn. have requested cooperation 
of manufacturer suppliers in sup- 
plying new price lists and suggested 
resale schedules before putting into 
effect price changes. 

During the MEWA national con- 
| vention in Chicago, one of the prin- 
cipal subjects discussed was the 
financial burden placed on whole- 
salers by some manufacturers who 
fail to supply new price list and 
| suggested resale schedules prior to 
putting into effect price changes. 





|  Fruehauf Sales Parley 


| DETROIT.—More than 100 Frue- 
hauf Trailer branch and regional 
| managers from all parts of the U. S. 
|last week attended the company’s 
annual sales planning conference 
sessions at the Fruehauf technical 
|institute here. 





California. Low Rates: 





CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry ‘roin Maine to 


EIGHTEEN CENTS (18c) PER WORD for each insertion. Cash in advance. Position 
Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 
ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
at regular rates, but if signed "Box No. ......, in care of Automotive News, Detroit 26, Mich.’ add One Dol- 
lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day 
received. Display Ads: $9.80 per inch, per insertion. 

WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 


MICH. 











Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 


AUTO PARTS SALESMEN. We offer a 
rare opportunity for aggressive salesmen 
interested in a good future. Curtis Indus- 
tries, Inc., a Cleveland, Ohio, manufac- 
turer and national distributor of automo- 
tive parts sold direct to dealers and 
fleets, 
country for capable sales representatives 
due to expansion and promotion within 
our organization. Over 4,000 items. 
$6,000 and up yearly opportunity. Pro- 
tected territory with established accounts. 
Men selected given personal training in 
field and will be paid during this period. 
Commission basis with weekly advance. 
Write in detail to Curtis Industries, Inc., 
1130 E. 222nd St., Cleveland 17, Ohio. 

GM ACCOUNTANT - office manager, ex- 
perienced all phases of accounting opera- 
tion including taxes, operating control, 
etc. Excellent opportunity capable man 
35-45 years offered by large GM dealer 
in Chicago. Position offers attractive 
compensation in keeping with applicant’s 
ability. All replies held in strict confi- 
dence. Box 5733, c/o Automotive News, 
Detroit 26. 











DISTRICT MANAGERS WANTED 
Midwestern equipment manufacturer needs 
district managers for distributor and dealer 
contact and other field sales work in several 
territories. Full time traveling. Products are 
truck equipment, roadbuilding and excavating 
machinery. Applications are invited from 
qualified men with field sales experience in 
these lines. 


Box 5725, c/o Automotive News, Detroit 26 








AUTOMOTIVE NEWS 
Wishes All 
A HAPPY NEW YEAR 








has openings in all parts of the | 


| HELP WANTED 





PARTS MANAGER wanted with proven | 


ability to manage, purchase and mer- 

chandise for large Buick, GMC dealership 

in midwest city. State previous employ- 

ment, age, qualifications and remunera- 

tion expected. Address Box 5734, c/o 
| Automotive News, Detroit 26. 





NEW CAR 
| SALES MANAGER 


For one of the largest and most 


progressive Ford dealers. 


| Wonderful opportunity for a man 


who can qualify. 


Box 5738, c/o Automotive News, 
Detroit 26. 





USED CAR MANAGER for large volume 
Buick dealer. Must have considerable 
used car experience. Splendid opportunity. 
Write qualifications to Newton A. Cope, 
President, Newton A, Cope Buick Co., 
1500 K Street, Sacramento 14, Calif. 











POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 











WANTED—GENERAL MANAGER or sales 
manager position, Experience: Have sold 
cars and managed for the past six years 
one of the most modernly built and 
equipped Chevrolet-Olds deals in northern 
Michigan, with all departments profitable. 





Personal: Reason for changing—dealer- 
ship has been sold, new owner now 
manager. Thirty-seven years old, mar- 
ried, small family and financially able 
to invest some capital. Location: Prefer 
town of ten to fifteen thousand or 
smaller, in Ohio, Michigan or Indiana. 
Write Box 5727, c/o Automotive News, 
Detroit 26 


POSITION WANTED 
GENERAL MANAGER with prewar experi- 
ence in merchandising and _ personnel 
training. Honest, sober, industrious and 
with finest education. Now employed but 
prefer change to single dealer point in 
Michigan area. Write Box 5737, c/o 

Automotive News, Detroit 26. 


DEALERSHIPS AVAILABLE 


DEALERSHIP FOR SALE, now handling 
GMC trucks and DeSoto-Plymouth. Un- 
usual profit opportunity in Rio Grande 
Valley, Texas. Rather large investment 
in property, building and business. Will 
lease property and sell business at sacri- 
fice. Illness reason for selling. Box 5657, 
c/o Automotive News, Detroit 26. 

DEALERSHIP, handling Buick, in county 
seat town of 7,000 in midwest. 100 car 
contract. Excellent building also for sale 
or will lease on long term. Box 5719 
c/o Automotive News, Detroit 26. 

















AUTO AGENCIES 


Large, medium and small ‘Big Three" fran- 
chises located throughout the United States 
Write for brochure. 


DAVID JARET CO. 

| Established Over 28 Years 

150 Montague Street Brooklyn 2, N. Y. 
ULster 2,5600 








PACKARD DEALERSHIP available in 
beautiful Colorado. Climate ideal and 
good living. Annual sales potential over 
300 new cars. Large owner count. Ex 
cellent service sales. Fine facilities 
available. Approximately $75,000 wil! 
take over this going business. Box 5720 
c/o Automotive News, Detroit 26. 





fice $25,000; including building, equip 
ment, parts, fixtures, etc. Located in 
university town with trade area 30,000 
average 100 cars per year. Get your 
investment back in less than a year. You 
must be factory approved. Contac: 
Owner, J. O. Dodson, University Ave. 
Oxford, Miss. 


| WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 
LEO J. KLEM 


8430 W. McNichols Rd. 








DEALERSHIP, now handling Buick. Sacri- 


Detroit 21, Mich. 
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DEALERSHIPS AVAILABLE DEALER SERVICES PARTS FOR SALE ACCESSORIES WANTED  _| -_ SHOP EQUIPMENT FOR SALE 
DmALERSHIP, now handling Ford, that |(NVENTORY SERVICE for all auto deal- | GENUINE LINCOLN- MERCURY parts— | FOR SALE—Bargain, Two Diebold inven- 
4s averaged paying 53% on investment ers—our crews consist of parts man in-| $100,000 stock. Freight prepaid on or- tory control wheels Very good condition. 
ich of the last four years. Will take ventory specialists for your kind of fran-| ders over $100 net, Enslen and Welter We Pa Southwestern Motor Sales, 7033 W. Fort 
15.000 to handle Must qualify with | chise. Our inventories are unbiased and Motors, Inc., 5920 eg Ave., Ham- y St., Detroit, Mich 
ictory. Located in southwest Am se-| used to buy or sell dealerships, We are mond Ind. Call Sheffield 8105. — : “ 
iring larger ag Box 5730, « o | nationally recognized for fine workman- PONTIAC -H r bod " Conder | oo TRU CKS FOR SALE 
utomotive News, Detroit 26 ship. Phone, wire, write Bill Talbot, Tal- oo t .—Hard-to-get bo y an ae ender FOR SALE—Immediate delivery. 67 model 
oe bot’s Automobile Dealers Inventory Serv- | P8rts for Pontiac and related GM cars. HDCR-752 GMC Diesel tractors. 153- 
FLR SALE, Very exceptional buys in deal- ice, 124 South Woodward, Birmingham, Immediate shipment anywhere. Call Tren- inch wheelbase: 10.00-20 dual tires: two- 
rships, now handling Nash, Studebaker| Michigan, or 4690 Newport, Detroit. or b ary Stacy Trent, Pontiac, 224- speed axles: model 4-71 Diseel engines; 
“5 coe, Leman 2. Schrader, 509% | ee on a ee air brakes with hand-control for semi- 
“n . _ * , 2 


t Green St Champaign, Ill. Phone for surplus trailer brakes; five-speed overdrive trans- 
as *. » ° 
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CiiEVROLET DEAL TO TRADE for Chev- | = 
rolet or GM dual in Colorado, New | a 
Mexico, Arizona or California for health | CARS WANTE D } WRITE — PHONE — WIRE 


— WANTED — 
AUTOMOBILE TRANSPORT 


DEXTER MOTORS 


reasons. Sell two to three hundred new | FOREIGN. ‘CARS Ww, ANTED. 


| 
| 
| 
| | 
| | mission; safety tanks; 36-inch Fruehauf 
094. | C G | 5th wheels. Completely equipped for 
— | | « s. 5 
I EC T DE AL ERSHIP AVAILABLE in P - aak faae mi t | | * HRYSLER PARTS, EN INES, | semi trailer operation. International Har- 
incinnati area, handling Chrysler-Plym- | arts an ccessories Veprts. smopiie | vester Co., 4010 W. Pine Bivd., St. 
ith. $150,000 annual gross. $15,000 | Full-time experts. No pickup, part-time help; } | Louis, Mo, 
$150, , 4 : | 
ish will handle. Box 5729 c/o Auto- | confidential and unbiased. Certified reports. | |} ——______—_—___ — ——— 
iotive News, Detroit 26 | Also special buy-sell service. Experienced Parts | |FOR SALE. Montpelier side aisle stand 
—$——— —| organization — in business since 1939. Free | FOR Plymouth Dodge drive body, model No. 410, mounted on 
NOW > i sae ee Grossed | booklet on an Department operation sent | ’ ’ 1951 Chevrolet one-ton chassis. — 
3319,000 in 1950. mall investment re-| on request. Call or write for service details. | 24-HOUR DELIVERY SERVICE } & C C Dealer's cost. Davis Chevrolet, Inc., 
quired. Raga 31 Exchange St.,| Automotive Inventory Service Co. | DeSoto hrysler ars meng, Sunes. 
ented = | 9900 Freeland Detroit 27, Mich. WE 3-6449 | “PRUCKS WANTED 
DEALERSHIP WANTED a | 5) acTr quick: oO 
| 
| 


 M-G's, Jag- 






























































































































































inits, nets over fifty thousand. Kansas) ars, Austins. Call collect, Spring 7-5511. for USED CARS | PARTS DEPT. 35 FOOT — LATE MODEL 
a cena at ae” ee ‘Stat e/e| | Nelson, 4115 Milwaukee, Chicago, II. } Ist Ave. & 98th St. N.Y.C.,N. Y. Mechanical handling or Whitehead & Kales 
Automotive News, Detroit 26. WHOLESALE SAcramento 2-7600 Write, stating year and price to 
HERB FIERSTONE'S 
FORD OR G.M AUTHORIZED STUDEBAKER DEALER Late Models at Two Big 560 BROAD STREET PROVIDENCE, R. |. 
200 Cer Mial ae WANTS TO BUY Locations SHOP > EQUIPMENT FOR SALE 
ar nimum 1952 MODEL STUDEBAKERS Geee & Drumm lnc ‘te — ee ba WANTED: Used oe model 
Unlimited cash. Factory approval assured.| Including Land Cruiser and Convertible 3 Y: % conditten. Gammiie Oela Gus, 405 N. 
Information treated in strictest confidence | Will pay over invoice price 21710 on ti. ae 9th St., Sunbury, Pa. Phone 2466. 
: "We guarantee that these cars will not be DETROIT 20, M A | - — 
Box 5674, —s News | re-sold above O.P.S. ceiling prices." JORDAN 4-6332 AUTOMC TIVE on aon aEee er — 
} —Immediate deliv- 
— eae ae ery. 48 and 60 passenger, GMC, Inter- 
STUDEBAKER | BINS ———, Harvester, Reo, Dodge, Ford. 
| Studebaker, Chevrolet. Used 1950 White, 
CADILLAC or CHEVROLET 4 sicnciaiteeta Micecntcicite PHONE 12! 29 ee oo gg a clean. Na- 
Want to buy medium to large agency. Woul | tiona us Sales Co., Inc., 101 N. 33rd 
consider dual with other GM lines. Now have| __ RB U | CK PA RTS | d St., Philadelphia 4, Pa. BAring 2-7605. 
"Big 3" franchise, more than one location. USED CARS FOR SALE oes an ee 
wtereied in good. franchise oe -~ en “ “WORLD'S LARGEST DEALER MISCELLANEOUS 
has sufficient experience to qualify and handle | 7% 3 } TIRE CHAINS. 900x20 duals — W i 
the deal. All information will be kept confi- OF GENUINE BUICK PARTS COMMERCIAL $27.50 per pair. FOB. “Detroit, (Onty 
— | a - a answer all replies and Wholesalers: We are Quantity ato age oonaggs 4 Bag pp 
contact you personally. : ' 5984 Lin Ave., t, 2 : 
Box S731, c/o patemative News, Detroit 26 — A U T Oo — Shippers of All General Motors } : a : seates: > 
| Parts . . . Same Day Service SH ELVING ENGINE REBUILDING — Crankshaft 
i | On Mail Orders and Inquiries. | grinding and metalizing. John P. Hughes 
WANTED TO BUY—GM dealership, 100 to | Motor Co., Inc., 800 Commerce St. 
300 units. Exclusive or dual. Lease real All Shipments on C.O.D. Basis | Lynchburg, Virginia. i 
estate. Guarantee strictest confidence. | | 
Box 5706, c/o Automotive News, De- —At— 4 ) WANTED—O 730 = Kell bak yen. 
troit 26. Sa A | ROBERTSON BUICK CO. 50 Automotive bins and Must be Poe aun ean Write, 
WANTED TO BUY — Ford or Chevrolet } “ THE LOOP" ° * stating condition and price, Dick Danner 
i. te | EDGE OF 200 sections commercial Ford, Inc., Box 617, Vero Beach, Fla. 
es. Ga oc neni. hanes ook HORSEHEADS, NEW YORK 1000 S. Wabash Avenue helv B Berl Re ar ere ee 
estate. Factory approval assured. Guar- EVERY FRIDAY CHICAGO 5, ILL. Vv = 
anteed strictest confidence. - 5728, | All Phones WAbosh 2-1030 : e _ erger he oy AUTOMATIC BRAKING 
c/o Automotive News, Detroit 26. ° 
e. roximately one 
GM DEALERSHIP with 200 car minimum. — At YP PP Y , TOW BAR ; 
Prefer Texas or southwest. Negotiations year old. Must be sold. Complete with controlled steering 
strictly confidential. Box 5735, c/o Auto- Guide Cab! and 
motive News, Detroit 26. DANVILLE, PENNA. Genuine Oldsmobile Parts Discontinuing wholesale ||seaxe noox.uP $61 45 
ecg aRCiNNREReOERCNE. EVERY WEDNESDAY | Largest Olds parts wholesalers in the middle : Price includes Federal Excise Tax 
west. Shipments made promptly. parts business. Meets all 1.C.C. requirements 
D E A L E R S H | Pp You will always find real action at || GREBE OLDS | QUICK-TOW, 8B 
: | . . | . a , Bumper- 
WwW A N T is D both these auctions. 3400 S. Kingshighway j Write or Call || to-Bumper Tow Bar....... $17.50 
— — R. D. WEST. PROP | Flanders 0800 St. Louis 9, Mo. | 
. . a 1 
‘ ALL TYPES TOWING EQUIPMENT 
Chrysler - DeSoto - Dodge satie eae’ : oe Dee = | AUTOMOBILE FOR AUTOMOBILES AND TRUCKS 
‘ 7 uctioneers j WE STOCK PARTS 
Over 400 Car Franchise in | C R Oo s L e Y PARTS SALES Protecto Covers — cn ain carving Baas 
° ° | afety Chains 
see Say. ane Sap | | CORPORATION TOW BAR SALES CO 
tal - Factory Approval. || ATTENTION DEALERS!!! | - nee “ 
701 North Euclid | Exclusive Factory Distributors 
or uc Avenue 
All Replies in Confidence we oo oo ak Bay City, Michigan De 2.0700 Nite 150 $8373 
Write Box 5732 EX-TAXIS Central Illinois’ largest stock of | 40 South Clinton St., Chicago 6, | Illinois 
Excellent Bodies - Good Motors - Heaters factory approved parts. Ship- 











c/o Automotive News, Detroit 26 habtory tthe Slew ments made promplly. 


Buy Now at Low Prices 


FORD DEALER WOULD LIKE TO BUY 1948 - 1949 ere ar ae N A S H D E A L E R S 


Ford or Chevrolet dealership, 400 to 800 units Plymouths — Fords — Chevrolets BULK LEE SALES co. 




































































annually. | have the green light from Ford | BOX 202 M A K E U S A N Oo F F E ne 
Motor Co. | have the money and am hot to 
go. | want to buy. Do you want to sell? THE R. A AGENCY ABINGDON, ILLINOIS We are completely liquidating our former Nash dealership and have a quantity 
Release your corporate net worth at the most 54TH & LINDBERGH BOULEVARD : 
favorable personal tax level with capital gain. | PHILADELPHIA 43, PA. | of genuine Nash parts to dispose of. All totaled, we have $6,773 worth of parts 
Box 5726, c/o Automotive News, Detroit 26 | _ on ene, Be. om B U \ c K at dealers’ cost—some fit old models, some new. All are in perfect condition. 
ones ‘ 4 i Since we are completely out of the Nash business, we have absolutely no need 
BUSINESS FOR SALE eae Ww H @] ity L E | for any of them. We intend to sell them at once at some figure! Write for our 
FOR SALE in Tampa, Fla.—modern, air- ’ complete list, check it and then make us an offer. 
pone greg Brunswick bowling alleys, | KEN m } ere R'S ek EAST'S 
new in 1948. Excellent concessions, does i 
fine year-round business. Price $50,000, | AUTO AUCTION LARGEST INVENTORIES CLARK MOTOR COMPANY 
% cash. Write or phone. Barlow Motor H H H 
Sales, 50 Ward St., Rockville, Conn. i Continees Cuore © Since 1943 Same Day Service on Mail Orders or P. O. BOX 961 OKLAHOMA CITY, OKLA. 
Phone 5-4637. Dealers Meet at the Sroteets of America | Phone Calls — All Shipments C.O.D. 
INDIANAPOLIS, INDIANA Ph Parts Department ener ea eee ere sem 
WORLD'S GREATEST Art Grandi, Auctioneer oF ee ee _ 


Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
“Buick's Largest Dealership" 


Used Car Operation | 915 N. Illinois St. Phone Lincoln 5383 | 
Handling Cadillac 


For Sale in Hollywood, California 
Sold over $3,000,000 worth of Cadillacs in last Attention! 
24 months. Willys factory dealership available 








New Subscription Order 
























































| 
| | 
| | 
| 
; New York 19, New York 
with this deal. Ill health f ling. i 
On ake a toes) | ee SAS Sures Send Automotive News to Address Below ! 
Dear Sir: | for One Year $8 [_] or Two Years $14 [_] 
We currently have for sale a nice selection FORD BODY PARTS | > . . | 
DEALER SERVICES of low mileage 1950 Chevrolets, Fords, and| OUR SPECIALTY. WE SHIP ANYWHERE. || for which check is attached [_] or send bill [_] | 
Plymouths in Coupes, two and four-door | PHONE-WIRE-WRITE | | 
INVENTORY SERVICE | Secor. NORWOOD AUTO SALES CO. || | 
. forte Aocscsartes These Gers can be seen ot: 5050 Montgomery Rd. | AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
arge and Sma ealerships 1 | 
inventories taken, price extended and sum-| ROBINSON AUTO RENTAL, INC. etl 1B. Serer sav eahbenabuhedearibas<uehasiidnaaeeeee | 
ry pe gh tS yt Please note change of eddre: De pak? cinsélieeas ahddsaeinintcrslisawesa aebasi eee | 
aoe, yg ye casennee by all account- | 229 South Hanson St., Philadelphia 39, Pa. | l 
ants and by the governmen 1. &. SPATIG, Used Car Manager | Qe ASEREDEE MOREA PM AMTE |)... ccc cc cece cc cc cc cc cc cccc cee seeecessssscscccnceseessessssesesess | 
ALLIED _evenToay Cco., INC. Phone: GRanite 2-3013 _ GENUINE BUICK PARTS | | 
1831 E. 79th Chicago, Illinois Wholesale and Retail i onc ct eek ake e eatin ed eae reee aes aone VR.. <a ken kes | 
ESsex 5-8300 
224 E. 3éth St., New Yerk 16, N. Y. SHIPMENTS MADE PROMPTLY RR er mo ee Ene toner are Citi: « «5550002 | 
urray Hill 2-0064 AUTO AUCTION M | 
cGUIRE MOTOR CO. | 
| TIM ANSPACH 14355 Livernois Detroit, Michigan | | 0 TRADE neta a O 
"Midway", Stop 20 TExas 4-511) |] Car Dealer () Truck Dealer Manufacturer 
AUTOMOTIVE NEWS Aten ANY NY. Road | Jobber (1) Insurance [] Financial [_] Supplier [] | 
Wishes All (For Dealers Only) AUTOMOTIVE NEWS ; ihe at 
| EVERY MONDAY... 12 NOON 2 ake °o MPa ccccccccacesesescessecsones Do cvesecccccecescescsesesees 
A HAPPY NEW YEAR |[_ Member of NU.CD.A. and NAAPA WANT ADS GET RESULTS i 12-31-51 | 
a ee ea 




















—easons 


G, reetinqs 


More power to you in ’fifty-two— 
Sealed Power is what we mean! 
Wherever folks ring in the new, 

Those Sealed Power Rings are seen! 
For automotive engineers 

And automotive service shops, 

We wish the best of happy years— 


A year that’s absolutely tops! 


ings 


SEALED POWER CORPORATION e MUSKEGON, MICHIGAN 











